on1s/2023
on6/2023

FRI
SAT

WATCHED
CONTENT

Completed
Algoin last
90 days [2]

QuickTurnRE

Marketing

INCOMING
CALLS [4]

SPOKE WITH SET ARYVAN
SELLER[S]  APPT[6]

RYAN
CALLS [7]

OFFERS
MADE [8]

START DATE
9/15/2023

ACCPTED [9]

FOLLOW-UPS
COMPLETED

DAILY NON-NEGOTIABLES.

BIOLOGY  BALANCE
] 3l

BUSINESS
041

WATCHED
CONTENT

Completed
Algo in last
90 days [17]

Marketing
SPEND ($)
]

$000
$000

INCOMING
cALLs [19]

SPOKE WITH SET ARVAN
SELLER[20]  APPT [21]

OFFERS
MADE [23]

FER:
ACCPTED [24]

FOLLOW-UPS
COMPLETED
1251

BIOLOGY
127

BUSINESS
129

9/29/2023
9/30/2023
10112023

100212023

10/6/2023
10/7/2023
10/8/2023
10/9/2023
10/10/2023
10/11/2023

10132023
1014/2023
1015/2023.
10/16/2023

10/20/2023
10/21/2023

10/22/2023
10/23/2023
10/24/2023
10/25/2023

10/27/2023
1012812023
10/29/2023
10/30/2023
10/21/2023
/2023

/22023

/312023
W4[2023
/5/2023
6/2023
0772023
/e/2023

10/2023

Completed
Algo in last
90 days [32]

farketing
SPEND (§)
5]

INCOMING
CALLS [34]

SPOKE WITH SET ARYVAN
SELLER[35]  APPT [36]

FERS
MADE [38]

FER:
ACCPTED [39]

FOLLOW-UPS
COMPLETED
140]

BRAIN
“1

BIOLOGY
1“2l

BUSINESS
2]

MON
TUE
WED

WATCHED
CONTENT
146]

o o o o o

Completed
Algoinla:

90 days [47]

Marketing
SPEND ($)
48]

INCOMING
CALLS [43]

SPOKE WITH SET A RVAN
SELLER[50]  APPT [51]

OFFERS
MADE [53]

OFF
ACCPTED [54]

FOLLOW-UPS
COMPLETED

BIOLOGY
1571

BUSINESS
159

WATCHED
CONTENT
[C]

Completed

Algoiin la:
90 days [62]

Marketing
SPEND ($)
163]

INCOMING
cALLS [64]

SPOKE WITH SET ARYVAN
SELLER[65]  APPT [66]

MADE [68]

FFER!
ACCPTED [69]

FOLLOW-UPS
COMPLETED
1701

BRAIN
[}

BUSINESS
741

WEEKLY FB
GROUP.
CHECK-IN
[75

Completed
Algo in last
90 days [77]

Marketing
SPEND ($)
78]

INCOMING
CALLS [79]

SPOKE WITH SET ARVAN
SELLER[80]  APPT [81]

OFFERS
MADE [83]

OFFERS
ACCPTED [84]

FOLLOW-UPS
COMPLETED
1851

BRAIN
861

Completed
Algoin last
90 days [92]

tarketing
SPEND ($)
193]

INCOMING
CALLS [94]

SPOKE WITH SET A RVAN
SELLER[95]  APPT [96]

OFFERS
MADE [98]

FFER!
ACCPTED [99]

FOLLOW-UPS
COMPLETED

BRAIN
oy

BIOLOGY
102]

BUSINESS
no4)

Completed
Algoin last

Marketing
SPEND ($)
108

INCOMING
CALLS [109]

SPOKE WITH SET ARVAN
SELLER[TI0] ~ APPT (1]

OFFERS
MADE 3]

OFFERS
ACCPTED
ma1

FOLLOW-UPS
COMPLETED

BRAIN
mel

BIOLOGY

BUSINESS
ms]

WATCHED
CONTENT
D21

Marketing
SPEND ($)
023

INCOMING
CALLS [124]

o

SPOKE WITH SET A RVAN
SELLER[125] APPT [126]

cALLS
0271

MADE [128]

OFFERS
ACCPTED
129}

FOLLOW-UPS
COMPLETED
30]

BRAIN
]

BUSINESS
2]

WEEKLY FB
GROUP
CHECK-IN
n3s]

72023
Ne/2023
119/2023
1/20/2023
n/21/2023
2212023
/232023

1/24/2023
/25/2023
T/26/2023

olocoooo o

Completed
Nooimist Moketnd wcowe sokewimn seTaman EAN  orems  OFFERS  FOLLOWURS opum  siowooy
daye SPEND(S) CAOSTISo) SecLem (a0l APPTO4N WADE 1431 e o
7] n38) n42] nas)
o 0 o o o o o o o 5] 5] 8] 5]
sAT [m] o ) o o ) o o O ] ] ]
SUN O o o o o o ) o a a ] ]
MoN O (m} 0 o ° ° o o o 8 ] ] ]
TUE o o o o o o 0 o ] ] ] ]
WED. [m] o o 0 3 0 [ o ] m] m] m]
i 0 o o o o O 0 0 0
o o

Completed
Algo in last

Marketing
SPEND ($)
=)

INCOMING
CALLS [154]

SPOKE WITH SET A RYAN

SELLER[155]  APPT [156]
o o
o o
o
o

RYAN
cALLS
ns7)

OFFERS
MADE [158]

OFFERS
ACCPTED
2]

FOLLOW-UPS
COMPLETED

BRAIN
2]

BIOLOGY

BUSINESS
64]

c od
Algoin last

Marketing

INCOMING

SPOKE WITH SET ARYVAN

RYAN
cALLS

OFFERS

OFFERS
ACCPTED

FOLLOW-UPS
COMPLETED

BRAIN
761

BloLOGY

SPEND ($)
0oy o) CALLSTIeS] SELLER[O] APPTIVI Chrke  MADED73) ik )

ooz fa O 0 0 o 0 o o o 5] 0 0 0
127272028 | SA O o 0 o o o o ° 0 | 0 0
1232023 SUN 0 o 0 o 0 o 0 0 ] g | |
12442023 MON O O o ° o o o o [m] ] ] 0
sz TUE 0 o o o o o 0 ] a
12061203 WED 0 o o o o ] | | 0
v 0O o o o o ul ul ul ul

o o

o o

o o



https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
















9/21/2023
912212023

WATCHED
CONTENT

nen

90 days
[182]

Completed
Algoin last
y:

Marketing
INCOMING

SPEND (5)
o caLs s

spokewmH seTARvAN  RYAN
SELLER[ISS] APPT[IB6] g

FFERS

o
MADE [188]

START DATE
9/14/2023

OFFERS  FOLLOW-UPS
ACCPTED ~ COMPLETED
nes) 1

BRAIN
]

DAILY NON-NEGOTIABLES.

BIOLOGY
]

BALANCE
193]

BUSINESS
n94]

WEEKLY FB

CHECK-IN
119s)

HU
FRI

Marketing

INCOMING

SPEND(S)  cu 1P Cnog)
98]

$000
$000

SPOKE WITH SET A RYA!

SELLER[200] APPT[z07 CAbLS

1202

o

MADE [203]

OFFERS
ACCPTED
120

FOLLOW-UPS
COMPLETED

BRAIN

[206]

BIOLOGY
207

BUSINESS
[209]

/2812023
9/29/2023
9/30/2023

10/5/2023
10/6/2023
10/7/2023
10/8/2023

10/12/2023
1013/2023.
1014/2023
10/15/2023,
1016/2023
10/17/2023
10/18/2023

1019/2023
10/20/2023

10/26/2023
10/27/2023
10/28/2023
10/29/2023
10/30/2023

11212023

THU
FRI

90 days
[212]

Completed
Algoin la:

INCOMING

ing
SPEND (5)
T cALS @4

o
o
o
o
o
o

o
/A

spokewmH seTamvan  FYAN
SELLER[21S] APPTI2I6] L

OFFERS
MADE [216]

OFFERS  FOLLOW-UPS
| ACCPTED  COMPLETED
=19 1220]

BRAIN

22

BIOLOGY
12221

BUSINESS
[224]

Complets

=
Algo in last

Marketing
INCOMING

SPEND ($)
Doa!  CALLS [229]

SPOKE WITH SET A RYAN

Selinio) ApPTEM  CALS

FFERS

OFFER:
MADE [233]

OFFERS  FOLLOW-UPS
ACCPTED  COMPLETED
(234] [235]

BRAIN
I

(236]

BIOLOGY
237

BUSINESS
[239)

CHECK-IN
[240]

90 days.
[242]

Completed
Algoiin last

Marketing |\ 0\
SPEND ($)
B catLs(zes)

SPOKE WITH SET A RYA!

SELLER[245] APPT[246] Canr

12471

o
MADE [248]

OFFERS
ACCPTED
[249]

FOLLOW-UPS
COMPLETED
1

BRAIN

s

BIOLOGY
2521

BUSINESS
[254]

WEEKLY FB
GROUP.
CHECK-IN
[255]

THU
FRI

Marketing
INCOMING

SPEND (§)
Dear|  CALLS[259]

RYAN
cALLS
12621

SPOKE WITH SET ARYAN
SELLER [260] APPT [261]

FFERS
MADE [263]

OFFERS
ACCPTED
1264]

FOLLOW-UPS
COMPLETED
1265]

RAIN
[266]

BIOLOGY
267

BALANCE
[268]

THU
FRI
AT
SUN
MON

WATCHED
CONTENT
[}

Completed
Algoiin last

INCOMING

Marketing
SPEND ($)
Br ) CALS[274)

SPOKE WITH SET A RVAN
SELLER [275] APPTI76] o

OFFER:
MADE [278]

OFFERS  FOLLOW-UPS
ACCPTED  COMPLETED
1279 [280]

BRAIN

1281

BioLocy
re2]

BALANCE
T2e3)

BusiNEss
(7

Completed

WEEKLY FB

Mot NI cowme spokewimn seramuan SYAN  opreps  OFFERS  FOLLOW-UPS opuw  biolocy  BALANCE  BUSINESS
days CALLS [289] SELLER [290] APPT [291] MADE [293] [296] 1207 [298] 1299] CHECK-IN
[287] [288] [292] [294] [295] [300]
o ) o o [m] O ] ]
o o o o o o ] ] ]
o o o o o o [m] ] ] ]
o o o ° o o [u] ] ] ] (]
o o ) ) o ) [m] 0 m] m]
o o o o ) ) [m] 0 0 0
o o o o o o o [m]
3 5 o
o o 0 0
’ weekay Fs
watchen Mrketng o  spokewm seTamvan  BYAY (OFFERS  FOLLOW-UPS soun  Biolooy  BALANCE  BUSWESS Ghous
303 CALLS [304] SELLER [305] APPT [306] 3071 MADE [308] 309] 1 B 3121 3131 3

CHECK-IN
[315]

Completed
Nooimist Moketnd  wcomme spokewimn sETaman  EYAN  orems  OFFERS  FOLLOWURS opam  siowooy Business
days ND(®)  CaLLS[IS] SELLER[320] APPT[S2  CASS  MADE [323] o e 13261 B27) 1329)
o 18] 221 1524 B25]
1/16/2023 u [u] o o o o o o o a [m] [m] [m]
W0z FRl E o o o o o o o % % % %
82023 SA o o o o o 0 o
92023 SUN O (m} 0 o ° ° o o o 8 ] ] ]
1202023 MON 0 0 0 o 0 0 0 0 a | a 0
n/212023  TUE [m] o o 0 3 0 [ ) ] m] m] m]
/2212023 0 o 0 o 0 o 0 o a 0 ml 0
o o o o
Completed -
Ngoimiast YoTSUng  wcomme  spokewimn seramvan SN orrens  OFFERS  FOLLOWARS nouy  miolocy Business
CALLS[534] SELLER [335] APPT[336] MADE [338] ) m42) [344]
2 [37] [39]
/232023 THU [m] o o o o o o o a ] m] m]
n/24/2023  FRI o o 3 0 ) 0 ) ) o O O O
W2s/2023  SAT o o o o o o | a 0
2612023 o o o o o o | ) )
o o o o o | g g
° o | | |
[ 0 ] m] ]
o
Completed "
Algoinlast $AINNS  INcoMiNG - spokewiH seTamvan AN orrers  OFTERS FOLOWLES  opam
s ) CALLS [349] SELLER [350] APPT [351] [352) MADE [353] 354 356] [357]
wsonozs mu O o 0 o 0 0 0 0 &) 0 0 0
2N/2023 | FRI E o o o o o o o E % % %
o o o 0 0 0 0
O O o o ° o o o o [m] ] ] ]
O ) 3 o 3 o [ 3 a ] ] ]
O o o ) 3 o [ o a ] ] ]
[m| o o o o 0 o o m] m] ] ml
o o o o o
o o o o o
o o o o o



https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
https://lstewart53x3.typeform.com/to/magAP30C
















[1] Did you watch any of the content in the QuickTurn Mastery course today?
[2] Have you completed you marketing algorithm? Is it within 90 days?

[3] When you spend on marketing, input how much you spent here.

[4] How many incoming calls did you receive today?

[5] How many sellers did you or your team speak with today?

[6] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[7] How many Ryan calls did you conduct?
[8] How many offers did you make on or after your Ryan call?
[9] How many offers were accepted?

[10] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[11] *Learn
*Log

[12] *Fitness
*Fluids

[13] *Calm
*Connect

[14] *Lead Gen
*Lead Follow Up

[15] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[16] Did you watch any of the content in the QuickTurn Mastery course today?
[17] Have you completed you marketing algorithm? Is it within 90 days?

[18] When you spend on marketing, input how much you spent here.

[19] How many incoming calls did you receive today?

[20] How many sellers did you or your team speak with today?

[21] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[22] How many Ryan calls did you conduct?
[23] How many offers did you make on or after your Ryan call?
[24] How many offers were accepted?

[25] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up



counts if you text, call, or leave a voicemail

[26] *Learn
*Log

[27] *Fitness
*Fluids

[28] *Calm
*Connect

[29] *Lead Gen
*Lead Follow Up

[30] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[31] Did you watch any of the content in the QuickTurn Mastery course today?
[32] Have you completed you marketing algorithm? Is it within 90 days?

[33] When you spend on marketing, input how much you spent here.

[34] How many incoming calls did you receive today?

[35] How many sellers did you or your team speak with today?

[36] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[37] How many Ryan calls did you conduct?
[38] How many offers did you make on or after your Ryan call?
[39] How many offers were accepted?

[40] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[41] *Learn
*Log

[42] *Fitness
*Fluids

[43] *Calm
*Connect

[44] *Lead Gen
*Lead Follow Up

[45] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[46] Did you watch any of the content in the QuickTurn Mastery course today?

[47] Have you completed you marketing algorithm? Is it within 90 days?



[48] When you spend on marketing, input how much you spent here.
[49] How many incoming calls did you receive today?
[50] How many sellers did you or your team speak with today?

[51] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[52] How many Ryan calls did you conduct?
[53] How many offers did you make on or after your Ryan call?
[54] How many offers were accepted?

[55] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[56] *Learn
*Log

[57] *Fitness
*Fluids

[58] *Calm
*Connect

[59] *Lead Gen
*Lead Follow Up

[60] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[61] Did you watch any of the content in the QuickTurn Mastery course today?
[62] Have you completed you marketing algorithm? Is it within 90 days?

[63] When you spend on marketing, input how much you spent here.

[64] How many incoming calls did you receive today?

[65] How many sellers did you or your team speak with today?

[66] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[67] How many Ryan calls did you conduct?
[68] How many offers did you make on or after your Ryan call?
[69] How many offers were accepted?

[70] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[71] *Learn
*Log



[72] *Fitness
*Fluids

[73] *Calm
*Connect

[74] *Lead Gen
*Lead Follow Up

[75] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[76] Did you watch any of the content in the QuickTurn Mastery course today?
[77] Have you completed you marketing algorithm? Is it within 90 days?

[78] When you spend on marketing, input how much you spent here.

[79] How many incoming calls did you receive today?

[80] How many sellers did you or your team speak with today?

[81] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[82] How many Ryan calls did you conduct?
[83] How many offers did you make on or after your Ryan call?
[84] How many offers were accepted?

[85] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[86] “Learn
*Log

[87] *Fitness
*Fluids

[88] *Calm
*Connect

[89] *Lead Gen
*Lead Follow Up

[90] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[91] Did you watch any of the content in the QuickTurn Mastery course today?
[92] Have you completed you marketing algorithm? Is it within 90 days?
[93] When you spend on marketing, input how much you spent here.

[94] How many incoming calls did you receive today?



[95] How many sellers did you or your team speak with today?

[96] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[97] How many Ryan calls did you conduct?
[98] How many offers did you make on or after your Ryan call?
[99] How many offers were accepted?

[100] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[101] *Learn
*Log

[102] *Fitness
*Fluids

[103] *Calm
*Connect

[104] *Lead Gen
*Lead Follow Up

[105] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[106] Did you watch any of the content in the QuickTurn Mastery course today?
[107] Have you completed you marketing algorithm? Is it within 90 days?

[108] When you spend on marketing, input how much you spent here.

[109] How many incoming calls did you receive today?

[110] How many sellers did you or your team speak with today?

[111] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[112] How many Ryan calls did you conduct?
[113] How many offers did you make on or after your Ryan call?
[114] How many offers were accepted?

[115] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[116] *Learn
*Log

[117] *Fitness
*Fluids



[118] *Calm
*Connect

[119] *Lead Gen
*Lead Follow Up

[120] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[121] Did you watch any of the content in the QuickTurn Mastery course today?
[122] Have you completed you marketing algorithm? Is it within 90 days?

[123] When you spend on marketing, input how much you spent here.

[124] How many incoming calls did you receive today?

[125] How many sellers did you or your team speak with today?

[126] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[127] How many Ryan calls did you conduct?
[128] How many offers did you make on or after your Ryan call?
[129] How many offers were accepted?

[130] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[131] *Learn
*Log

[132] *Fitness
*Fluids

[133] *Calm
*Connect

[134] *Lead Gen
*Lead Follow Up

[135] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[136] Did you watch any of the content in the QuickTurn Mastery course today?
[137] Have you completed you marketing algorithm? Is it within 90 days?

[138] When you spend on marketing, input how much you spent here.

[139] How many incoming calls did you receive today?

[140] How many sellers did you or your team speak with today?

[141] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted



before it happens

[142] How many Ryan calls did you conduct?

[143] How many offers did you make on or after your Ryan call?
[144] How many offers were accepted?

[145] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[146] *Learn
*Log

[147] *Fitness
*Fluids

[148] *Calm
*Connect

[149] *Lead Gen
*Lead Follow Up

[150] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[151] Did you watch any of the content in the QuickTurn Mastery course today?
[152] Have you completed you marketing algorithm? Is it within 90 days?

[153] When you spend on marketing, input how much you spent here.

[154] How many incoming calls did you receive today?

[155] How many sellers did you or your team speak with today?

[156] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[157] How many Ryan calls did you conduct?
[158] How many offers did you make on or after your Ryan call?
[159] How many offers were accepted?

[160] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[161] *Learn
*Log

[162] *Fitness
*Fluids

[163] *Calm
*Connect



[164] *Lead Gen
*Lead Follow Up

[165] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[166] Did you watch any of the content in the QuickTurn Mastery course today?
[167] Have you completed you marketing algorithm? Is it within 90 days?

[168] When you spend on marketing, input how much you spent here.

[169] How many incoming calls did you receive today?

[170] How many sellers did you or your team speak with today?

[171] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[172] How many Ryan calls did you conduct?
[173] How many offers did you make on or after your Ryan call?
[174] How many offers were accepted?

[175] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[176] *Learn
*Log

[177] *Fitness
*Fluids

[178] *Calm
*Connect

[179] *Lead Gen
*Lead Follow Up

[180] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[181] Did you watch any of the content in the QuickTurn Mastery course today?
[182] Have you completed you marketing algorithm? Is it within 90 days?

[183] When you spend on marketing, input how much you spent here.

[184] How many incoming calls did you receive today?

[185] How many sellers did you or your team speak with today?

[186] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[187] How many Ryan calls did you conduct?



[188] How many offers did you make on or after your Ryan call?
[189] How many offers were accepted?

[190] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[191] *Learn
*Log

[192] *Fitness
*Fluids

[193] *Calm
*Connect

[194] *Lead Gen
*Lead Follow Up

[195] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[196] Did you watch any of the content in the QuickTurn Mastery course today?
[197] Have you completed you marketing algorithm? Is it within 90 days?

[198] When you spend on marketing, input how much you spent here.

[199] How many incoming calls did you receive today?

[200] How many sellers did you or your team speak with today?

[201] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[202] How many Ryan calls did you conduct?
[203] How many offers did you make on or after your Ryan call?
[204] How many offers were accepted?

[205] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[206] *Learn
*Log

[207] *Fitness
*Fluids

[208] *Calm
*Connect

[209] *Lead Gen
*Lead Follow Up

[210] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each



week.

[211] Did you watch any of the content in the QuickTurn Mastery course today?
[212] Have you completed you marketing algorithm? Is it within 90 days?

[213] When you spend on marketing, input how much you spent here.

[214] How many incoming calls did you receive today?

[215] How many sellers did you or your team speak with today?

[216] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[217] How many Ryan calls did you conduct?
[218] How many offers did you make on or after your Ryan call?
[219] How many offers were accepted?

[220] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[221] *Learn
*Log

[222] *Fitness
*Fluids

[223] *Calm
*Connect

[224] *Lead Gen
*Lead Follow Up

[225] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[226] Did you watch any of the content in the QuickTurn Mastery course today?
[227] Have you completed you marketing algorithm? Is it within 90 days?

[228] When you spend on marketing, input how much you spent here.

[229] How many incoming calls did you receive today?

[230] How many sellers did you or your team speak with today?

[231] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[232] How many Ryan calls did you conduct?
[233] How many offers did you make on or after your Ryan call?

[234] How many offers were accepted?



[235] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[236] *Learn
*Log

[237] *Fitness
*Fluids

[238] *Calm
*Connect

[239] *Lead Gen
*Lead Follow Up

[240] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[241] Did you watch any of the content in the QuickTurn Mastery course today?
[242] Have you completed you marketing algorithm? Is it within 90 days?

[243] When you spend on marketing, input how much you spent here.

[244] How many incoming calls did you receive today?

[245] How many sellers did you or your team speak with today?

[246] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[247] How many Ryan calls did you conduct?
[248] How many offers did you make on or after your Ryan call?
[249] How many offers were accepted?

[250] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[251] *Learn
*Log

[252] *Fitness
*Fluids

[253] *Calm
*Connect

[254] *Lead Gen
*Lead Follow Up

[255] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[256] Did you watch any of the content in the QuickTurn Mastery course today?



[257] Have you completed you marketing algorithm? Is it within 90 days?
[258] When you spend on marketing, input how much you spent here.
[259] How many incoming calls did you receive today?

[260] How many sellers did you or your team speak with today?

[261] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[262] How many Ryan calls did you conduct?
[263] How many offers did you make on or after your Ryan call?
[264] How many offers were accepted?

[265] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[266] *Learn
*Log

[267] *Fitness
*Fluids

[268] *Calm
*Connect

[269] *Lead Gen
*Lead Follow Up

[270] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[271] Did you watch any of the content in the QuickTurn Mastery course today?
[272] Have you completed you marketing algorithm? Is it within 90 days?

[273] When you spend on marketing, input how much you spent here.

[274] How many incoming calls did you receive today?

[275] How many sellers did you or your team speak with today?

[276] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[277] How many Ryan calls did you conduct?
[278] How many offers did you make on or after your Ryan call?
[279] How many offers were accepted?

[280] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail



[281] *Learn
*Log

[282] *Fitness
*Fluids

[283] *Calm
*Connect

[284] *Lead Gen
*Lead Follow Up

[285] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[286] Did you watch any of the content in the QuickTurn Mastery course today?
[287] Have you completed you marketing algorithm? Is it within 90 days?

[288] When you spend on marketing, input how much you spent here.

[289] How many incoming calls did you receive today?

[290] How many sellers did you or your team speak with today?

[291] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[292] How many Ryan calls did you conduct?
[293] How many offers did you make on or after your Ryan call?
[294] How many offers were accepted?

[295] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[296] *Learn
*Log

[297] *Fitness
*Fluids

[298] *Calm
*Connect

[299] *Lead Gen
*Lead Follow Up

[300] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[301] Did you watch any of the content in the QuickTurn Mastery course today?
[302] Have you completed you marketing algorithm? Is it within 90 days?

[303] When you spend on marketing, input how much you spent here.



[304] How many incoming calls did you receive today?
[305] How many sellers did you or your team speak with today?

[306] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[307] How many Ryan calls did you conduct?
[308] How many offers did you make on or after your Ryan call?
[309] How many offers were accepted?

[310] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[311] *Learn
*Log

[312] *Fitness
*Fluids

[313] *Calm
*Connect

[314] *Lead Gen
*Lead Follow Up

[315] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[316] Did you watch any of the content in the QuickTurn Mastery course today?
[317] Have you completed you marketing algorithm? Is it within 90 days?

[318] When you spend on marketing, input how much you spent here.

[319] How many incoming calls did you receive today?

[320] How many sellers did you or your team speak with today?

[321] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[322] How many Ryan calls did you conduct?
[323] How many offers did you make on or after your Ryan call?
[324] How many offers were accepted?

[325] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[326] *Learn
*Log

[327] *Fitness



*Fluids

[328] *Calm
*Connect

[329] *Lead Gen
*Lead Follow Up

[330] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[331] Did you watch any of the content in the QuickTurn Mastery course today?
[332] Have you completed you marketing algorithm? Is it within 90 days?

[333] When you spend on marketing, input how much you spent here.

[334] How many incoming calls did you receive today?

[335] How many sellers did you or your team speak with today?

[336] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[337] How many Ryan calls did you conduct?
[338] How many offers did you make on or after your Ryan call?
[339] How many offers were accepted?

[340] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[341] *Learn
*Log

[342] *Fitness
*Fluids

[343] *Calm
*Connect

[344] *Lead Gen
*Lead Follow Up

[345] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.

[346] Did you watch any of the content in the QuickTurn Mastery course today?
[347] Have you completed you marketing algorithm? Is it within 90 days?

[348] When you spend on marketing, input how much you spent here.

[349] How many incoming calls did you receive today?

[350] How many sellers did you or your team speak with today?



[351] How many Ryan appts did you set? Hint: A Ryan Appointment is scheduled with Alex and counted
before it happens

[352] How many Ryan calls did you conduct?
[353] How many offers did you make on or after your Ryan call?
[354] How many offers were accepted?

[355] How many follow-ups on offers or missed Ryan appointments did you do today HINT: A follow-up
counts if you text, call, or leave a voicemail

[356] *Learn
*Log

[357] *Fitness
*Fluids

[358] *Calm
*Connect

[359] *Lead Gen
*Lead Follow Up

[360] Have you submitted your weekly check-in? Be sure to submit your weekly check-in at the end of each
week.



