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1. Activate BRF+ for “SALES_DOCUMENT” Application Object Type.
2. Create new Output Type.
3. Assign Form Template to the new Output Type.
4. Assign the new Output Type to a Channel.
5. Business Rule 1: Ensure the new Output Type and Dispatch Time “1” when 

Sales Order Doc Type is “ZA00”.
6. Business Rule 2: Ensure the new Output Type is issued to the Sold-to-Party 

partner function “AG”.
7. Business Rule 3: Ensure the new Output Type is received by a particular 

Customer as a Sold-to-Party via Channel PRINT.
8. Business Rule 4: Ensure the new Output Type is printed via PRINT Queue 

LP01 with one copy.
9. Business Rule 5: Ensure the new Output Type is produced using a desired 

FORM Template.
10. Business Rule 6: Ensure the new Output Type is produced if the Sales 

Document’s Confirmation Status is set to “C” to Blank.
11. Test the configuration.



The entire Classic Output Management scope 
(NAST-based output management via Access 
Sequence and Condition Types Techniques) of 
the SAP ECC is still available in SAP S/4HANA. 
However, customer in S/4 HANA have a new 
option for Output Management via BRF+. BRF+ 
is an ABAP based framework and part of the 
NetWeaver stack. BRF+ stands for Business 
Rule Framework Plus. 
The complete configuration differs from the 
configuration of the classic Output Management 
that is based on NAST (condition technique). 
The configuration of BRF+ in SAP S/4 HANA 
has a target architecture is based on Adobe 
Document Server and Adobe Forms only. For 
the form determination rules (along with other 
output parameters) BRF+ functionality is used.

(The configuration menu path is user 
IMG - Cross Application - Output Management)
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If you want to 
log access to a 
form, you can 
select the log 
access value. 
Successful and 
failed read 
attempts are 
logged per 
user. The 
access log can 
only be read by 
an auditor.By default, PDF-based 

print forms that use a 
gateway service (Form 
type = 1) are shipped 
for each application 
object. 
If you want to assign a 
PDF-based print form 
that uses a gateway 
service to an output 
type, it is sufficient to 
maintain form type and 
form name.

In addition, application 
objects may support 
legacy form 
technologies (Form 
type = 2,3,4) such as 
SAPscript, Smart 
Forms, and 
PDF-based print forms 
(using an DDIC ABAP 
interface).
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To this end, you create and 
maintain business rules in BRFplus 
decision tables. These rules are 
used to determine the output 
parameters of specific business 
objects. An output parameter is, for 
example, an output channel, a 
recipient, or a form template. Each 
rule comprises several 
determination steps connected to 
specific parameters. If you leave a 
column in the decision table blank, 
any value is deemed as satisfying 
the condition.
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Business Rule 1: 
Ensure the new Output 
Type and Dispatch Time “1” 
when Sales Order Doc Type 
is “ZA00”.
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