Sales Organization Structure

Definition
A organizational unit in Logistics that structures the company according to its
sales requirements.

A sales organization is the highest summation level (after the organizational unit
Client) for sales statistics with their own statistics currency.

A sales organization is responsible for selling materials and services.

The sales organization has an address.
One can assign one or more plants to one sales organization.

SAP Menu Pathl] SPRO [lEnterprise StructurelDefinition[ISales and
Distribution[1Define, copy, delete, check sales organization
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Define Zales Organization
Copy, delete, check sales organization
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2erform the activities in the specified sequence

Change View "Sales organizations": Details
el =)=

Sales Organization [1100 3ales Org. Mumbai | (CUI‘I‘EHC}P set to INR
Statistics currency INR —

Address text name ’W RefSorg.SalesDocType |_|

Letter header text ’m Custinter-co.bill. |—|
Footer lines text ’W Zales org.calendar lm

Greeting text name ADRS_SIGNATURE

Text SDS sender |—| Rebate proc.active

ALE : Data for purchase order (" Rebate Allowed for
Purch. Organization [ ] Plant [ ] this Sales Org
Purchasing Group |_| Storage Location |_|

Vendor Movement Type |_|

Order Type |—|

Address screen of Sales Organization
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Mame
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|Sa|es Crganization for Mumbai |

| | =

Search Terms
Search term 1/2 | || |

Street Address

i ] Set Region, Country &

StreetHouse number i Il | Time Zone According
Postal Code/City [ | | to

Country lm India Region Maharashtra Requirement

Time zone INDIA —

PO Box Address

PO Box

Fostal Code

Company postal code

Communication

Language

|EN English
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Telephone

Other communication...

IMobile Phone

Fax

|
| Extension
|
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E-Mail
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Standard Comm.Method
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Comments

List of Sales organization created



P [ new Entries | 18] B 1) B @[

30rqg. |Name

BT |Sales Org. 001
1180 Sales Org. Mumbai
1200 Sales Org. Delhi
1300 |Sales Org. Kolkata
14008 |Zales Org. Chennai
21080 Sales Org. Mumbai
2200 Zales Org. Delhi
2300 |3ales Org. Kolkata
24008 |Zales Org. Chennai
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Assignment sales organization to company code
Sale organization has to assign to company code

A sales organization can assign to exactly one company code.
This creates a link between the SD and FI systems.

Menu Path:



SPROLIEnterprise Structure]Assignment[/Sales and DistributionAssign sales
organization to company code

2001 [@les Org. 001 0001 [SAP AG. [«]
1100 |Sales Org. Mumbai FI0O Power India Ltd. E'
1200 |Sales Org. Delhi PIGOO |Power India Ltd.
1300 Sales Org. Kolkata FI0O Power India Ltd.
1400 |Sales Org. Chennai PI0E Power India Ltd.
2100 Sales Org. Mumbai FEQD Power Electronics Ltd.
2200 Sales Org. Delhi FEQED Power Electronics Ltd.
2300 |Sales Org. Kolkata PEQE Power Electronics Ltd.
2400 Sales COrg. Chennai FEQD Power Electronics Ltd.
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Distribution channel
Definition
Channel through which saleable materials or services reach customers

Distribution channels may wholesale, retail, and direct sales

SPRO [JEnterprise Structure(! Sales and Distribution’! Define, copy, delete, check
distribution channel
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||31 Distribtn Channel 01 [=]

10 Direct [~]
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30 Export
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Distribution channel
Assignment distribution channel to sales organization
Distribution channel has assign to sales organization

One can assign as many distribution channels as desired can belong to a sales
organization

Menu Path
SPROLI Enterprise Structurel! Assignmentl! Sales and Distribution! Assign
distribution channel to sales organization



_ Aesignment Sales Organization -Distributon Channel
i

BEE1  |Sales Org. 001 1 Distribtn Channel 01
|p901 sales Org. 001 19 Direct
||3|3|31 Sales Org. 001 20 Retail
|p901 sales Org. 001 30 Export
|0801 sales Org. 001 40 |Stock Transfer
1108 Sales Org. Mumbai 10 |Direct
1108 Sales Org. Mumbai 280 |Retail
1100 |Sales Org. Mumbai 30 Export
1108 Sales Org. Mumbai 40 Stock Transfer
Division
Definition

— | Y

An organizational unit based on responsibility for sales or profits from saleable

materials or services.

The division is one of the organizational units in Sales & Distribution and is also
required for business area account assignment for logistics transactions in
Financial Accounting. The business area for the material is determined via the

plant and the division defined in the material master record.

Menu Path
SPRO [JEnterprise Structurel/Definition[]Logistics - General[/Define, copy,

delete, check division
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List of Division created

EEE =R ENE N E

21 Automotive E|
|e2 Industrial =]
|EI 3 Scrap
loa Spares

Division

Assignment division to sales organization
Any one division can belong to several sales organizations.

Menu Path: SPRO [ Enterprise Structurel] Assignment(] Sales and Distribution(’
Assign division to sales organization



_ fesignmentSales Organizaton -Dhgsion
[

BEa1  |Sales Org. 001 01 |Automotive
|5901 sales Org. 001 B2 Industrial
|EIEIEI1 Sales Org. 001 03 Scrap
|2081 |Sales Org. 001 04 Spares
11008 |Sales Crg. Murnhbai 01 |Automotive
11080 Sales Org. Mumbai 02 Industrial
11008 |Sales Crg. Murnhbai B3 [Scrap
11080 Sales Org. Mumbai b4 Spares
1200 |Sales Org. Delhi 01 |Automotive
1200  Sales Org. Delhi 02 Industrial

Set up sales area

Definition

A combination of sales organization, distribution channel, and division

Requirement for Set up Sales area

Below assignment required for Sales area

1 Distribution channels to Sales Organization

] Division to Sales organization

Menu Path: SPROL! Enterprise Structurel! Assignment [ISales and Distribution(’

Set up sales area
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0001 |Sales Org. 001 Distribtn Channel 01 01 Autormotive [=]
BOE1  |Sales Org. 001 1 Distribtn Channel 01 B2 Industrial (-]
BEE1  Sales Org. 001 91 |Distribtn Channel 01 03 Scrap

B381  |Sales Org. 001 1 Distribtn Channel 01 04 Spares

0001 |Sales Org. 001 10  |Direct 01 Autormotive

0001 |Sales Org. 001 10 |Direct 02 Industrial

BOE1  |Sales Org. 001 10 Direct 03 |Scrap

HEE1  Sales Org. 001 10 |Direct 04 Spares

0001 |Sales Org. 001 20 Retail 01 Automotive

0001 |Sales Org. 001 20 Retail 02 Industrial

BOO1 |Sales Ora. 001 20 |Retail B3 |Scrap

List of sales Area crated as attached
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Sales area.xls

Sales Office

Definition

An organizational unit in a geographical area of a sales organization.
A sales office has an address.

The sales office acts as a selection criterion for lists of sales documents. All items
in a sales document belong to a sales office.

Menu Path: SPRO [ Enterprise Structurel| Definition[| Sales and Distribution(]
Maintain sales office



a1 SAP Sales Office[«]
|BER ING34811  Andheri [T]
|R102 IND34911 Pimpri
103 ING34911 SOLAPUR
|R104 ING34911 AMRAVATI
[r185 ING34911 ALURANGAE
|R1e8 ING34911 MALEGAON
[r107 ING34911 NAGPUR
|r1e8 ING34911 RATNAGIRI
[EE ING34911 INDORE
[r118 ING34911 PANJIN
Sales Office

Assignment sales office to sales area

One can allocate as many sales offices as desired to the sales areas. Any one sales
office can belong to several sales areas at the same time

Menu Path: SPROLI Enterprise Structurel] Assignment[ISales and Distributionl]
Assign sales office to sales area

0001 |Sales Org. 001 10  |Direct 03 |Scrap 0001 Sales Office South
0001 |Sales Org. 001 10 |Direct 04 Spares 0001 Sales Office South [
0001 |Sales Org. 001 20 Retail 01 Automotive 0081 Sales Office South
0001 |Sales Org. 001 20 Retail 02 Industrial 0001 Sales Office South
0001 |Sales Org. 001 20 Retail 03 Scrap 0001 Sales Office South
0001 |Sales Org. 001 20 Retail 04 Spares 0001 Sales Office South
0001 |Sales Org. 001 30 |Export 01 Autornotive 0001 Sales Office South
0001 |Sales Org. 001 30 |Export 02 Industrial 0081 Sales Office South
0001 |Sales Org. 001 30 |Export 03 Scrap 0001 Sales Office South
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List of assignment as per attached
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Sales office.xls

Assign sales organization - distribution channel - plant
One assigns any number of plants to a combination of sales organization and
distribution channel

Menu Path: SPROL[Enterprise ~ Structurel]Assignment[ Sales and
Distribution[]Assign sales organization - distribution channel - plant
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0001 |Sales Org. 001 a1 Distribtn Channel 01 0001 Werk 0001 E‘
1100 |Sales Org. Mumbai 10 Direct MB0T Pune Mfg Plant E|
1100 |Sales Org. Mumbai 10 Direct M202 MNashik Mfg Plant

1108 Zales Org. Mumbai 10 Direct MBBP5 Ranjangaon Mfg Plant

1100 Zales Org. Mumbai 10 Direct R100 PIL_Mumbai_RDC

1108 Zales Org. Mumbai 10 Direct R101 PIL_AMDHERI_SO

1108 Sales Org. Mumbai 10 Direct R102 PIL_PIMPRI_SO

1100 |Sales Org. Mumbai 10 Direct R103 PIL_SOLAPUR_SO

1108 |Sales Org. Mumbai 10 Direct R104 PIL_AMRAVATI_SO

1100 |Sales Org. Mumbai 10 Direct R105 PIL_AURANGABAD_SO

1108 Zales Org. Mumbai 10 Direct R106 PIL_MALEGACON_SO

1100 |Zales Org. Mumbai 10 Direct R107 PIL_MNAGPUR_S0

List of Assign Sales org-Dis- Cha.-Plant
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Sales Org-DC-
Plant.XLS



Credit control area -Assignment

An organizational unit that represents an area responsible for granting and
monitoring credit.

It is an organizational unit that specifies and checks a credit limit for customers
Above assignment required in SD for activation Credit management

Menu Path SPRO  [JEnterprise  StructurelAssignment[]Sales and
Distribution[] Assign sales area to credit control area.

For All the sales area Credit control area OS00 is assigned
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