
Introduction 

The purpose of this guide is to provide a step by step guidance on how to submit a new life application in NY 

by following the NY 187 regulation, with Nationwide application process. 

 

Prerequisite​ 

MUST complete the required NY187 Training 

 

Overview 

The process can be breakdown into the following steps, 

1.​ Need analysis and recommendation via RightBRIDGE (this must be done before starting the life 

application per compliance) 

2.​ Fill in a few compliance forms online and download/save to the local PC (this must be done before 

starting the life application per compliance) 

3.​ Start the life application in Nationwide Financial (the agent site) 

4.​ Followup and delivery 

 

First Time Training Resource 

If this is your first time 

writing a life application in 

NY, please watch the 

training video and the sales 

process training. 

 

Log on to mywfg.com 

 

Change the link to 

www.mywfg.com/ny187  
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https://docs.google.com/document/d/1Q5yS7Iot1gaVpoIM_f4V9x-XVyBodZm1J8cE74m7dx4/edit?usp=sharing
http://www.mywfg.com/ny187


Please read the information 

in mywfg. Highly 

recommend watching the 

‘Sales Training Video’ and 

the ‘New Sales Process’ 

 

 

Prior to Applications 

The need analysis must be done in RightBridge to determine the ‘best interest’ before an application can be 

filled. The instructions can be found here (login to mywfg before visiting the link) 
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https://www.mywfg.com/Media/Default/PDFs%202021/wfgus10068_7-20-ny-187-sales-process.pdf


Sample Nationwide IUL Application Process (Accumulator)  

Login to 

www.NationwideFinancial.com 

 as an advisor (register first for 

new agent) 

 

Go to Products-->Life Insurance 

→ Forms → iPipeline 

eApplications 

 

Click “iPipeline forms and 

eApplication” 
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http://www.nationwidefinancial.com


Click “iPipeline e-Applications” 
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Fill in the client’s info, choose the 

applicable product. 

 

 

Reg 187 (NY187) Suitability 

Suitability 

Questionnaire 
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Financial Time Horizon 
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Choose options based 

on the client’s situation 
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Funding Source and 

Replacement 

 

Choose options based 

on the client’s situation 
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Reg 187 - Producer’s 

Statement 

 

Fill in based on the 

client’s situation.  

 

Sample:​

 

Primary Reason:​
“The client has no existing life 

coverage. They have savings 

in the bank without growth 

potential. 

I educated the client about 

different types of life 

insurance including, term, 

whole life, UL, VUL, and IUL. 

The client likes the features of 

IUL including life protection 

with growth potential. 

“ 

 

Existing Source…: 

No growth potential 

 

The Advantages of… 

Guaranteed principle 
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Reg 187 - Producer 

Acknowledgment 
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Reg 187 - Customer 

Acknowledgment and 

Signature 

 

​  

 

 

Main Application 

Proposed Insured 

 

Fill in the client’s info 
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Fill in the client’s info 
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Beneficiary 
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Plan Information 
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Indexed UL Allocation 

 

Sample allocation. 

(confirm with your SMD 

for their recommended 

allocation %) 

Premium and Billing  
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New York Regulation 60 

 

Fill in based on the 

client’s situation 
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WFG Life Insurance 

Disclosure 

 

Fill in based on the 

client’s situation 
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Existing Insurance 
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Personal Information 

 

Answer based on clients’ 

info. 

 

A medical exam consists of 

2 parts, 

 

1.Blood and urine sample 

for lab testing 

2.A paper questionnaire 

called ‘Param Exam’, with 

the insured’s height, weight, 

medical history questions 

etc. 
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Physician Information 

 

Provider Dr’s info when 

available (recommended) 
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Financial Details 

 

Answer based on the 

insured’s information 

 

(The most common is 

“No” for all questions in 

this page) 

 

Personal Details 

 

Answer based on the 

insured’s information 
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Answer based on the 

insured’s information 
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Answer based on the 

insured’s information. 

 

If the insured/owner can’t 

understand English, more 

details need to be 

provided. ​

 

When filling the 

application and doing a 

medical exam later, the 

agent can’t be the 

translator (conflict of 

interest). A translator can 

be any family members or 

friends. 

 

During the final policy 

delivery, a ‘translator 

certificate form’ may 

need to be filled in and 

signed by the translator 

and the client. 
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Health Questions 

 

If the ‘paramed exam’ 

question is marked ‘Yes’ 

(a medical exam will be 

arranged for the insured) 

in the prior section,  

 

then DO NOT, DO NOT, 

DO NOT answer any 

questions in the ‘Health 

Questions (1) to (4)’ (do 

NOT answer ‘yes’ or ‘no’), 

just click ‘Next’ to skip all 

4 ‘Health Questions’ 

pages. 

 

The reason: 

1.All questions will be 

asked by the nurse during 

the medical exam 

2.To avoid conflicts 

between answers here 

and answers later during 

the medical exam.  
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Temporary Insurance 

Coverage 

 

This is for non-US 

Citizen: 

 

Answer based on the 

client’s information. 

 

This is for non-US 

citizens. And also citizens 

with a plan to travel. 

 

“Plan to Travel” means 

you already have the 

flight tickets.  

 

If the insured has a plan 

to travel outside U.S., but 

haven’t booked flight 

tickets yet, then the 

answer is “NO”. 
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Temporary Insurance 

Coverage 

 

Fill in based on the 

client’s situation 

 

HIV Consent/MIB 

 

This doesn’t need to be 

answered 
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Financial Supplement 

 

Answer based on client’s 

information. 

 

Fill in all questions even if 

the answer is 0. 
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Answer based on client’s 

information. 

 

Fill in all questions even if 

the answer is 0. 
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Financial Professional's 

Certification 
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Use ‘Non-Tobacco 

Standard’ as the quoted 

rate (unless the client is a 

smoker or maybe 

sub-standard/rated) 

 

Reason: if the quoted rate is 

Preferred, but the final rate 

is Standard, there will be an 

‘Amendment’ to sign during 

delivery. This may create 

unnecessary questions from 

clients. 
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WFG Agent Statement 
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Illustration 

Acknowledgement 

Authorization for 

Release of Health 

Information 
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Upload a copy of ID, and 

visa documents. 

 

Upload saved PDF files in 

the previous step  

(for WFG to do the 

compliance review) 
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Initiate Signature 

Process 
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The agent shall stop the 

screen sharing, and let the 

client start the screen 

sharing to start the: 

Client Signature 

Process 
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Make sure the client fill in 

the ‘City’ and finish the rest 

of signatures 

The agent can stop the 

client’s screen sharing, and 

start sharing the agent’s 

screen to start the: 

Agent Signature 

Process 
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MAKE SURE to SUBMIT to 

Nationwide 

The final page after 
submission 
 
DONE! 
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