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MeronuyHi BKa3iBKM J0 CaMOCTIMHOI poOOTH 3 AMCHUILUTIHK «MapkeTuHr» s 3100yBadiB
nepuioro (0akaaaBpChbKOro) piBHS BHILOI OCBITH AEHHOI Ta 3204HOT (OPMU HaBuaHHA / YKiIagadi: —
Opeca: lllama JI.M., Hespera M.M., I'Boznp O.B. — O.: HYOII, 2025.

DS MapkeTunr

Vxnagaui: Hlama JI.M.
Hespesa M.M.
I'Bo3ns O.B.

Beryn

Hucuumniina «MapKeTUHT» - € TUCUHUIUIIHOIO, SIKa MIPOMOHYETHCS 17151 BUBUCHHS
3m00yBauaM mepuioro (6akaxaBpChbKOTO) piBHS BUIIOI OCBITH.

Jucuumniina nepeadadae 52 mpakTHUHUX 3aHATTS: 30 3aHATH y cemecTpi 1; 22
3aHATTS y ceMecTpi 2. Dopma MiJCyMKOBOTO KOHTPOIO B cemectpi | — 3amik; opma
1JICYMKOBOTO KOHTPOJIIO Y CEMECTPI 2 — EK3aMEH.

JlaH1 MeTonMYHI BKa31BKM pO3pO0IIEHI Ha AOMOMOrY 3100yBayaM Npy BUKOHAHHI
CaMOCTIHHO1 po0OTH, fKa nepeadadyae onaHyBaHHs T€M, IKI BUHECEHO Ha CAMOCTINHE
BUBUCHHS, MIATOTOBKY J0 3aHSATh, CKJIaJaHHs MOAYJIbHUX KOHTPOJIBHUX POOIT Ta 1H.



I. Mera Ta 3agaui

Mera cucrtemaruzaimis, 3aKpilUICHHS Ta TOTIUOJICHHS TEOPETUYHUX 3HAHbD,
OTPUMAHMX TIiJ] YaC MPAKTUIHHUX 3aHSTh.

3ajlaya HABYMTHUCH BIJIIYKOBYBaTH HEOOXiAHY i1H(oOpMarllito B crHeriagbHIN
JiTeparypi, 6a3zax JaHMX, IHIIUX JpKepenax iHpopMallli, aHaIi3yBaTH ii.

I1. KoMneTeHTHOCTI Ta pe3yJIbTATH HABYAHHS

Komnemenmnocmi:

3K10. 3xaTHIiCTh CHIIKyBaTHCS 1HO3EMHOIO MOBOIO.

Pesynomamu naguanns:

[TPH10. IToscuroBatu iHpopMalito, iei, mpolieMu Ta aJlbTEpHATUBHI BaplaHTU
OPUMHATTS  YNPaBIIHCHKUX pillieHb (PaxiBIsM 1 HedaxiBUAM y cpepi MAPKETUHTY,
IpeICTaBHUKAM PI3HUX CTPYKTYPHHX HiJPO3/1I1B PUHKOBOTO Cy0’€KTA.

[IPH12. BusBnsatTd HaBUYKH CAMOCTIMHOI pPOOOTH, THYYKOIO MHUCIICHHS,
BIJIKPUTOCTI O HOBUX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

I[TPH17. JleMoHCcTpyBaTH HaBUYKM MHCBMOBOi Ta YCHOI mpodeciitHol
KOMYHIKAIIl1 Aep>KaBHOI ¥ 1HO3EMHOI0 MOBaMH, & TaKOXK HaJIEKHOTO BUKOPHCTAHHS
npodeciitHoi TepMIHOJIOTI.

[TPH19. Obupaty 1 BUKOPUCTOBYBATHM KaHAJIM KOMYHIKAIM 13 CHOXUBadaMH,
TaKi SK: COIlialibHI MEPEXKi, TONTIYKOBI CUCTEMH, MECEHIKEPHU, SIIEKTPOHHA TOIITa Ta
OIIIHIOBAaTH €(DEKTUBHICTh OOpaHUX KaHAJIB.

III. ITepeaik TeM NMPaKTHYHUX 3aHATH
Jlna 0ennoi popmu 3000ymmsa oceimu

Cemectp 1

[Ipaktuune 3auarta 1. The Nature of Marketing.

Mera 3ansarts: IloscuroBatu iHdoOpMarlio, ijei, mpoOiemMu Ta aabTepHATHBHI
BaplaHTH TPUUHATTS YHOPABIIHCHKUX pilleHb ¢GaxiBisiM 1 HedaxiBusaMm y cdepi
MapKeTHUHTY, IPEICTAaBHUKAM PI3HUX CTPYKTYPHHUX MiAPO3JLIIB pPUHKOBOTO CY0’ €KTA.

[Tpaktuune 3anatTs 2. To be, to have, there + be.
Merta 3aHATTS: BUSABISTH HaBUYKK CaMOCTIHHOT poOOTH, THYYKOTO MHCIICHHS,
BIJIKPUTOCTI 0 HOBUX 3HAHb, OyTH KPUTUYHUM 1 CAMOKPUTHYHUM.

IIpaktuune 3auarta 3. The Quality Approach to Marketing. Part 1

Merta 3ansaTTA: JleMOHCTpyBaTM HaBUYKM MUCBMOBOI Ta YCHOI MpogeciiHOi
KOMYHIKallii Aep>KaBHOIO ¥ 1HO3EeMHOI0 MOBaMH, a TaKOXX HaJIEKHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Tpaktuune 3ana1Ts 4. Personal, possessive, reflexive pronouns
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Mera 3ansatrsa: OOupard 1 BHUKOPUCTOBYBAaTM KAaHAJIM KOMYHIKaUid 13
CHOKMBa4aMH, Takl $K: COL[aJdbHI MEpEeXl, MOIIYKOBI CHCTEMH, MECEH]IKEPH,
€JICKTPOHHA TOIIITA Ta OL[IHIOBATU €(DEKTUBHICTh OOpaHUX KaHaJIIB.

[Tpaktuune 3ana1Ts 5. The Quality Approach to Marketing. Part 2

Mera 3ansarta:  [losicHroBatu 1H(opMarlito, iaei, mpoOiemMu Ta albTepHATUBHI
BapiaHTU NPUUHATTA YOPABIIHCHKUX pilieHb (axiBisaMm 1 HedaxiBisiM y cdepi
MapKETUHTY, MPEICTABHUKAM PI3HUX CTPYKTYPHHUX MIAPO3/IIIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3aHATTs 6. Articles
Merta 3aHATTA: BUABNATH HaBHUKH CaMOCTIIHOI pOOOTH, THYYKOTO MHCIICHHS,
BIJIKDUTOCTI 10 HOBUX 3HaHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.

[Ipaktuune 3auarts 7. Levels of Activity

Merta 3ausaTTsA: JleMOHCTpyBaTM HAaBUYKM MUCBMOBOI Ta YCHOI MpogeciiHOi
KOMYHIKAIII1 AEp>KaBHOIO ¥ 1HO3EMHOI0 MOBaMH, & TaKOXK HAJIEXKHOTO BUKOPHUCTAHHS
npodeciitHOT TepMIHOJIOT 1.

[Tpaktuune 3ana1Ts 8. Demonstrative pronouns. Indefinite pronouns

Meta 3anstrsa: OOupaTd 1 BHKOPHUCTOBYBAaTHM KaHAIM KOMYHIKalii 13
CIIO)KMBaUYaMH, TaKi SK: COIllaJIbHI MEpEeXi, IOIIYKOBI CHCTEMH, MECEHIIKEPH,
CJICKTPOHHA TIOIIITA Ta OI[IHIOBATU €(DEKTUBHICTh OOpaHUX KaHAJIiB.

[Tpaxtuune 3ausatTs 9. The Marketing Mix. Part 1

Merta 3andarrda: lloscHioBaru i1H(popMalio, 1Aei, TpodieMH Ta ajdbTepHATHUBHI
BaplaHTU MNPUUHATTA YOPABIIHCHKUX pilieHb (axiBisgM 1 HedaxiBusM y cdepi
MapKETUHTY, NPEICTaBHUKAM PI3HUX CTPYKTYPHHUX MIAPO3/1IIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3auarta 10. There + to be construction
Merta 3aHATTsA: BUABIATH HaBHUKH CaMOCTIHOiI pOOOTH, THYYKOTO MHCIICHHS,
BIJIKPUTOCTI O HOBHX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

[Ipaktuune 3auarts 11. The Marketing Mix. Part 2

Merta 3ausaTTs: JleMOHCTpyBaTM HABUYKH THUCHBMOBOI Ta YCHOI mpodeciiHoi
KOMYHIKAIIil Aep>KaBHOIO ¥ 1HO3EMHOI0 MOBaMH, & TaKOXK HAJIEKHOTO BUKOPHCTAHHS
npodeciiHoT TePMIHOIOTII.

IIpaktuune 3ausarts 12. Interrogative, defining and relative pronouns

Meta 3ansatTsa: OOupatTd 1 BHUKOPUCTOBYBAaTHM KaHAJIM KOMYHIKaUid 13
CHOKMBa4aMH, Takl $K: COIL[aJdbHI MEpEeXl, MOIIYKOBI CHCTEMH, MECEH]IKEPH,
€JICKTPOHHA TOIIITA Ta OI[IHIOBATU €(DEKTUBHICTh OOpaHUX KaHAJIB.



[Ipaktuune 3ausarts 13. Green Products. Part 1

Merta 3ansarrda: IloscHioBatu iH(popMalio, iAei, mpolieMu Ta aJbTepHATUBHI
BaplaHTU NPUUHATTA YOPABIIHCHKUX pilleHb (axiBisgM 1 HedaxiBisM y cdepi
MapKETUHTY, NPEICTaBHUKAM PI3HUX CTPYKTYPHUX MIAPO3/IIIB PUHKOBOTO CY0’ €KTA.

[Ipaktuune 3auatts 14. Countable/uncountable. Quantifiers
Merta 3aHATTSA: BUSABISTH HaBUYKK CaMOCTIHHOT pOOOTH, THYYKOTO MHCIICHHS,
BIJIKPUTOCTI IO HOBUX 3HAHb, OYTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.

[Tpaktuune 3ausarts 15. Green Products. Part 2

Merta 3aHsATTA: JleMOHCTpyBarTM HaBUYKH HUCBMOBOI Ta YCHOI MpoQeciiHOi
KOMYHIKallii JEp>KaBHOIO ¥ 1HO3EeMHOI0 MOBaMH, a TaKOXX HaJIEKHOTO BUKOPUCTAHHS
npodeciiiHol TepMIHOJIOTI.

[Ipaktuune 3auartsa 16. Adverbs

Mera 3adsatTsa: OOupard 1 BHUKOPUCTOBYBAaTHM KaHadM KOMYHIKAIid 13
CIIOKMBAUYaMH, TakKl SK: COIllaJIbHI MEpEeXi, IOIIYKOBI CHCTEMH, MECEHIIKEPH,
CJICKTPOHHA TIOIIITA Ta OI[IHIOBATH €()eKTUBHICTh OOpaHMX KaHAIB.

[Ipaktuune 3ausatts 17. Life cycle stages

Merta 3ansarrsa: [loscHroBatm iH(oOpMaliito, iaei, mpodieMu Ta aabTepHATHUBHI
BapiaHTU NPUUHATTS YOPABIIHCHKHUX pilleHb (axiBIsM 1 HedaxiBIsiM Yy cdepi
MapKETUHTY, NPEICTABHUKAM PI3HUX CTPYKTYPHUX HIAPO3/1IIB PUHKOBOIO Cy0’ €KTA.

[Ipaktuune 3austts 18. Comparative and superlative degrees
Mera HaByaHHs: BUsBIATH HaBUYKU CaMOCTIMHOT pOOOTH, THYYKOTO MHUCJICHHS,
BIJIKDUTOCTI 0 HOBUX 3HAHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.

[Ipaktuune 3ansatts 19. Packaging. Part 1

Merta 3aHATTA: JleMOHCTpyBaTH HABHYKH ITMCHMOBOI Ta YCHOI MpodeciiHOi
KOMYHIKaIlli Aep>KaBHOIO ¥ 1HO3eMHOI0 MOBaMH, a TaKOXX HAJICKHOTO BUKOPHUCTAHHS
npodeciitHol TepMIHOJIOTI.

[Tpaktuune 3anarts 20. Simple Tenses

Meta 3amsarTs: OOupaT 1 BUKOPUCTOBYBATHM KaHajdl KOMYHIKAIiil 13
CHOKMBa4aMH, Takl $K: COL[aJdbHI MEpEeXl, MOIIYKOBI CHCTEMH, MECEH]KEPH,
€JIEKTPOHHA TOIIITA Ta OL[IHIOBATU €(DEKTUBHICTh OOPAaHUX KaHAJIIB.

[Ipaktuune 3anstts 21. Packaging. Part 2
Merta naBuanns: IlosicHioBatu 1H(opmariito, i71€i, mpoOieMu Ta ajibTepHaTUBHI
BaplaHTH TNPUUHATTS YMOPABTIHCHKUX pilieHb ¢axiBisgaM 1 HedaxiBisaMm y cdepi
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MapKETUHTY, NPEICTAaBHUKAM PI3HUX CTPYKTYPHUX MIAPO3/1IIB PUHKOBOIO Cy0’ €KTA.

[Ipaktuune 3ausartsa 22. Continuous Tenses
Merta 3aHATTSA: BUSABISATH HaBUYKK CaMOCTIHHOI pOOOTH, THYYKOTO MHCIIECHHS,
BIJIKPUTOCTI 0 HOBHUX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

[Ipaktuune 3auattsa 23. Creating a Marketing Plan

Merta 3ausatTs: JleMOHCTpyBaTM HAaBUYKM MHUCHBMOBOI Ta YCHOI mpodeciiHoi
KOMYHIKAIII1 JIep>KaBHOI i HO3EMHOI0 MOBaMHM, a TaKOXX HAJIEKHOTO BUKOPHCTAHHS
npodeciitHoi TepMIHOJIOTI.

IIpaktuune 3anarts 24. Perfect Tenses

Mera 3ansarTsa: OOupard 1 BHUKOPUCTOBYBAaTM KAaHAJIM KOMYHIKaUid 13
CHOKMBa4aMH, Takl $K: COL[aJdbHI MEpEeXl, IOIIYKOBI CHCTEMH, MECEH]IKEPH,
€JICKTPOHHA TOIIITA Ta OL[IHIOBATU €(DEKTUBHICTh OOPAaHUX KaHAJIIB.

MonynbsHa KOHTpoJibHA poOoTa 2.

[Tpaktuune 3ans1Ts 25. Forecasting future demand. Part 1

Mera 3ansartsa: IlosicaroBatu iHdoOpMartiro, ijei, mpoOnemMu Ta aabTepPHATHBHI
BaplaHTH TPUUHATTSA YHOPABIIHCHKUX pilleHb ¢GaxiBisiM 1 HedaxiBusaMm y cdepi
MapKETUHTY, MPECTABHUKAM PI3HUX CTPYKTYPHHUX MIAPO3/IIIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3auatts 26. Perfect Continuous Tenses
Merta 3aHATTSA: BUSBISATH HaBUYKK CaMOCTIHHOT poOOTH, THYYKOTO MHCIICHHS,
BIIKPUTOCTI O HOBHUX 3HaHb, OyTH KPUTUYHUM 1 CAMOKPUTUYHHUM.

[Ipaktuune 3auarta 27. Forecasting future demand. Part 2

Merta 3ausaTTA: JleMOHCTpyBaTM HAaBUYKM MUCBMOBOI Ta YCHOI MpogeciiHOoi
KOMYHIKaIlii JEp>KaBHOIO ¥ 1HO3eMHOK0 MOBaMH, a TaKOXX HaJIEKHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Tpaktuune 3ana1Ts 28. Different Types of Questions

Meta 3anstrsa: OOupatd 1 BHUKOPHUCTOBYBAaTHM KaHAIM KOMYHIKalii 13
CIIO)KMBAUYaMH, TakKi SK: COIllaJIbHI MEpeXi, IOIIYKOBI CHCTEMH, MECEHIIKEPH,
€JICKTPOHHA TIOIIITA Ta OI[IHIOBATH €(DEKTUBHICTh OOpaHUX KaHAJIIB.

[TpaxTtuune 3ausatTs 29. Functions of advertising

Merta 3ansrra: [loscaroBatu iHdopmarito, imei, mpoOreMu Ta aabTepHATHUBHI
BaplaHTU MNPUUHATTA YOPABIIHCHKUX pillleHb (axiBisgM 1 HedaxiBusaM y cdepi
MapKETUHTY, NPEICTaBHUKAM PI3HUX CTPYKTYPHHUX HIAPO3/I1IIB PUHKOBOIO Cy0’ €KTA.

[Ipaktuune 3auartsa 30. Mixed Tenses. Review
Merta 3aHATTS: BUSABISTH HABUYKU CaMOCTIHHOI pOOOTH, THYYKOTO MHUCIICHHS,
BIJIKPUTOCTI 0 HOBUX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.



Cemectp 2

[Ipaktuune 3auarta 1. Five Major Customer Value and Engagement Themes

Mera 3aHAaTTa: JIeMOHCTpYBaTh HABUYKHM MUCHMOBOI Ta YCHOI ITpodeciitHol
KOMYHIKAIII1 IepKaBHOIO i 1HO3EeMHOI0 MOBAaMH, a TAKOXK HAJIE)KHOTO BUKOPUCTAHHS
npodeciitHOT TepMIHOJIOT11.

[Ipaktuune 3anarta 2. Marketing Management Orientations

Merta 3ansttsa: OOupaT 1 BAKOPUCTOBYBATH KaHAJIW KOMYHIKAIIIH 13 CIIO)KMBa4aMH,
TaKi sIK: COIlaJbHI MEPEXi, MONTYKOBI CUCTEMH, MECCH/KEPH, €JIEKTPOHHA TIOIITA Ta
OLIIHIOBAaTH €()EeKTUBHICTh OOpaHUX KaHAJIB.

[Ipaktuune 3aus1Ts 3. Expressing Future

Mera 3anarts: [losicHioBatu iH(oOpMarito, 11ei, podieMu Ta aJbTepHATUBHI
BaplaHTH NPUUHSTTS YIPaBIIHCHKUX pillieHb (PaxiBIsM 1 HedaxiBLsIM Yy chepi
MapKETUHTY, NPEICTABHUKAM PI3HUX CTPYKTYPHHUX MIAPO3/IIIB PUHKOBOTO Cy0’€KTA.

[Ipaktuune 3ans11s 4. The Growth of Not-For-Profit Marketing
Merta 3aHATTS: BUSBISTH HABUYKH CAMOCTIHHOT POOOTH, THYYKOTO MUCIICHHS,
BIJIKPUTOCTI IO HOBUX 3HAHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.

[Ipaktuune 3anartsa 5. Company Case Argos: Creating Customer Value amid
Change and Turbulence. Part 1

Merta 3aH4TT4: J[eMOHCTpYBaTH HABUYKH MMCbMOBOI Ta YCHOI MPOQeCIiHOI
KOMYHIKallii Iep>KaBHOIO 1 1HO36MHOIO MOBAaMHU, a TAKOK HAJIEKHOTO BUKOPUCTAHHS
npodeciiiHol TepMIHOJIOTI.

[Tpaktuune 3ausaTTs 6. Relative Clauses

Merta 3anstTa: OOUpaTH 1 BAKOPUCTOBYBATH KaHAJIM KOMYHIKAILIlH 13 ClIOKMBaYaMH,
TaKl sIK: COIlaJIbHI MEPEXi, MONTYKOBI CUCTEMH, MECEHIKEPH, €JIEKTPOHHA TOIITA Ta
OIlIHIOBATH €(DEKTUBHICTH OOpaHMX KaHAIB.

[Ipaktuune 3anarta 7. Argos: Creating Customer Value amid Change and
Turbulence. Part 2

Merta 3ansrra: [losicHroBatH iHpOpMaIlito, i71ei, TpoOiIeMu Ta albTepPHATUBHI
BapiaHTH NPUAHSITTS YIIPABIIHCHKUX PillieHb (PaxiBIpaM 1 HedaxiBIsiM y chepi
MapKETUHTY, MPEICTABHUKAM Pi3HUX CTPYKTYPHUX MIAPO3IIIIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3auarta 8. Argos: Creating Customer Value amid Change and
Turbulence. Part 3

Mera 3aHsATTs: BUABISITH HABUUKU CAMOCTIHHOT pOOOTH, THYYKOTO MUCJICHHSI,
BIJIKDUTOCTI 0 HOBUX 3HAHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.



[Tpaktuune 3ans1Ts 9. Passive Voice (Simple forms)

Merta 3aHaTT4: JleMOHCTpYBaTH HABUYKH MHUCbMOBOI Ta yCHOI MPOQeCciifHOi
KOMYHIKallii Iep>KaBHOIO M 1HO36MHOIO MOBaMH, a TAaKOK HaJIE)KHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Tpaktuune 3ansa1Ts 10. Rolex: Building Brand Equity Through a Customer-driven
Marketing Mix. Part 1

Merta 3anartsa: OOuparu i BAKOPUCTOBYBATH KaHAIM KOMYHIKAIlIN 13 CIIOKHUBaUYaMU,
TaKi sIK: COIlaJbHI MEPEXi, MONTYKOBI CUCTEMH, MECEH/IPKEPH, €JIEKTPOHHA TIOIITa Ta
OI[IHIOBAaTH €(DEKTUBHICTh OOpaHUX KaHAJIB.

[Tpaxtuune 3auatTs 11. Rolex: Building Brand Equity Through a Customer-driven
Marketing Mix. Part 2

Mera 3ansrra: [losicHioBaTH 1HpOpMaIito, 171€i, TpoOIeMH Ta aJlbTEPHATUBHI
BaplaHTH NPUUHATTS YIPaBIIHCHKUX pillieHb (PaxiBIsM 1 HedaxiBLsIM Yy chepi
MapKETUHTY, NPEICTAaBHUKAM PI3HUX CTPYKTYPHUX MIAPO3/ILIIB PUHKOBOIO Cy0’ €KTA.

[Tpaktuune 3ans1Ts 12. Passive Voice (Mixed tenses)
Merta 3aHATTS: BUSBISTH HABUYKK CAMOCTIHHOT POOOTH, THYYKOTO MUCIICHHS,
BIJIKPUTOCTI 0 HOBHX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

[Ipaktuune 3anarta 13. Red Bull: The Global Market Leader in Energy Drinks
Skillfully Manages Its Business Portfolio. Part 1

Merta 3ansa1T4: J[eMOHCTpYBaT HABUYKH MUCHMOBOI Ta yCHOT MpodeCciifHOT
KOMYHIKAIIi1 IepKaBHOIO i 1HO3EMHOI0 MOBaMH, & TAKOK HAJIE)KHOTO BUKOPUCTAHHS
npodeciiiHol TEpMIHOJIOTI.

[Tpaktnune 3ausatts 14. Red Bull: The Global Market Leader in Energy Drinks
Skillfully Manages Its Business Portfolio. Part 2

Merta naBuanHs: O6upaTy 1 BUKOPUCTOBYBATH KaHAJIM KOMYHIKAI[IH 13 ClIOKUBaYaMH,
TaKl sIK: COIlaJIbHI MEPEXi, MONTYKOBI CUCTEMH, MECEHIKEPH, €JIEKTPOHHA TOIITA Ta
OIlIHIOBATH €(DEKTUBHICTH OOpaHMX KaHAIB.

[Ipaktuune 3anarta 15. Sequence of Tenses

Merta 3ansrra: [losicHioBaTH iH(pOpMaIlito, i71ei, mpoOIeMu Ta albTepHATUBHI
BapiaHTH NPUUHSITTS YIPABIIHCHKUX pillieHb (PaxiBIsM 1 HedaxiBIsiM y chepi
MapKETUHTY, MPEICTABHUKAM Pi3HUX CTPYKTYPHHUX MIAPO3/IIIIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3anstTs 16. Partnering with Other Company Departments
Merta 3aHsTTS: BUsABIATH HABUUKHU CAMOCTINHOI pOOOTH, THYYKOTO MUCJIEHHS,

BIJIKDUTOCTI 0 HOBUX 3HaHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHHUM.

[Tpaktuune 3ans1Ts 17. DuckDuckGo: Google’s tiniest, Fiercest Competitor. Part 1



Merta 3andT1T4: J[leMOHCTpYBaTH HABUYKH MHUCbMOBOI Ta yCHOI MPOQeCciitHOi
KOMYHIKallii Iep>KaBHOIO 1 1HO36MHOIO MOBaMHU, a TAKOK HaJIE)KHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Tpaktuune 3anstTs 18. Modal Verbs

Mera 3ansartsa: O0uparu i BUKOPUCTOBYBAaTH KaHAIM KOMYHIKAI[IN 13 CIIOKMBaUYaMH,
TaKl sIK: COIliaJbHI MEPEXKi, MOITYKOBl CHCTEMH, MECEHIDKEPH, €IICKTPOHHA TTOIITa Ta
OI[IHIOBAaTH €()EKTUBHICTh OOpaHUX KaHAJIB.

[Tpaktuune 3anartsa 19. DuckDuckGo: Google’s tiniest, Fiercest Competitor. Part 2
Merta 3ansrra: [losicHroBatH iHpOpMaIIito, i/1ei, mpoOieMu Ta albTepPHATUBHI
BapiaHTU MPUMHATTS YNPABIIHCHKUX PillIeHb (axiBIsIM 1 HedaxiBIsM y cdepi
MapKETUHTY, IPEICTABHUKAM PI3HUX CTPYKTYPHUX HIAPO3/1IIB PUHKOBOIO Cy0’ €KTA.
MonynbHa KOHTpOJIbHA poOoTa 2.

[Tpaktuune 3ausatTs 20. Measuring and Managing Marketing Return On Investment
Merta 3aHsTTS: BUSABIATH HABUUKH CAaMOCTIHHOI pOOOTH, THYYKOTO MUCJIEHHS,
BIJIKPUTOCTI 0 HOBUX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

[Ipaktuune 3auatts 21. Conditionals

Merta 3anstT4: JleMOHCTpyBaT HABUYKH MUCHbMOBOI Ta yCHOI MpodeciitHOi
KOMYHIKaIlii Iep>KaBHOIO 1 1HO36MHOIO MOBaMH, a TAaKOXK HaJIC)KHOTO BUKOPHUCTAHHS
npodeciitHoi TepMiHOJIOTI.

[Tpaktuune 3anattsa 22. Revision. Facebook: Making the World More Open and
Connected

Merta 3anstTa: OOUpaTH 1 BAKOPUCTOBYBATH KaHAJIM KOMYHIKAILIIH 13 CIO’KMBaYaMH,
TaKl sIK: COL1aJIbHI MEPEXi, MOUTYKOBI CUCTEMH, MECEHIKEPH, EIIEKTPOHHA TOILTA Ta
OLIIHIOBATH €(DEKTUBHICTh OOpaHUX KaHAJIB.

Jlna 3a0unoi popmu 3000ymmas oceimu
Ilpaxkmuuni 3anammsn

Cemectp 1

Ipaktrune 3ansatTs 1. Tenses in the Active and Passive Voice ( Review).

Merta 3ansrra: [losicHroBatH iHpOpMaIlito, i71ei, TpoOiIeMu Ta albTepPHATUBHI
BapiaHTH NPUAHSITTS YIIPABIIHCHKUX PillieHb (PaxiBIpaM 1 HedaxiBIsiM y chepi
MapKETUHTY, MPEICTABHUKAM Pi3HUX CTPYKTYPHUX MIAPO3IIIIB PUHKOBOTO Cy0’ €KTA.

[Ipaktuune 3auarta 2. Non-finite forms of the verb and their constructions.
Merta 3aHaTTs: BUSBISTH HABUYKH CAMOCTIMHOI pOOOTH, THYYKOTO MUCJICHHS,

BIJIKDUTOCTI 0 HOBUX 3HAHb, OYyTH KPUTUYHHUM 1 CAMOKPUTHYHUM.

[Tpaktuune 3ans1Ts 3. Modal Verbs and their equivalents.



10

Merta 3andT1T4: J[leMOHCTpYBaTH HABUYKH MHUCbMOBOI Ta yCHOI MPOQeCciitHOi
KOMYHIKallii Iep>KaBHOIO 1 1HO36MHOIO MOBaMHU, a TAKOK HaJIE)KHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Ipaktuune 3auarts 4. Conditionals.

Mera 3anarta: O0uparu i BUKOPUCTOBYBAaTH KaHAIM KOMYHIKAI(IN 13 CIIOKMBaYaMH,
TaKi sIK: COIlaJIbHI MEPEXi, MONTYKOBI CUCTEMH, MECEHIPKEPH, €JIEKTPOHHA TOIITa Ta
OIlIHIOBATH €()EKTUBHICTH OOpaHMX KaHAIB.

2 cemecTp

[Ipaktuune 3auatts 1. How to Read a Scientific and Technical Journal Article.
Mera 3anstra: [losicHroBatu iHopmarlito, 11ei, mpoOneMu Ta albTepHATUBHI
BaplaHTU NPUUHATTS YIIPaBIIHCHKUX PillIeHb (PaxiBIsAM 1 He(daxiBLsSIM Yy chepi
MapKETUHTY, NPEICTaBHUKAM PI3HUX CTPYKTYPHUX HIAPO3/1IIB PUHKOBOIO Cy0’ €KTA.

[Ipaktuune 3auatts 2. Scientific and technical translation and its types.
Merta 3aHsTTS: BUSABIATH HABUUKH CAaMOCTIHHOI pOOOTH, THYYKOTO MUCJIEHHS,
BIJIKPUTOCTI 0 HOBUX 3HaHb, OYTH KPUTUIHUM 1 CAMOKPUTHIHUM.

[Ipaktuune 3ans1Ts 3. Features of translating scientific and technical literature.
Merta 3anstT4: JleMOHCTpyBaT HABUYKH MUCHbMOBOI Ta yCHOI MpodeciitHOi
KOMYHIKaIlii Iep>KaBHOIO 1 1HO36MHOIO MOBaMH, a TAaKOXK HaJIC)KHOTO BUKOPHUCTAHHS
npodeciitHoi TepMiHOJIOTI.

[IpaxTuune 3ausatTs 4. Applications and Career Options.
Merta 3anstTa: OOUpaTH 1 BAKOPUCTOBYBATH KaHAJIM KOMYHIKALIIH 13 CIOKMBaYaMH,

TaKl sIK: COLl1aJIbHI MEPEXI, MOUTYKOBI CUCTEMH, MECEH/IKEPH, €JIEKTPOHHA TOILTA Ta
OLIIHIOBATH €(DEKTUBHICTh OOpaHUX KaHAJIB.

I'V. Camocriiina po6oTa 10 3MiCTOBHOTO MOIYJIsI

[Iporpamoro JauCHUIUTIHM Tiepen0aueHO CaMOCTIMHE ONpAaIfOBAaHHA HACTYIMHHUX
HAyKOBUX PO3pPOOOK:

1.The Quality Approach to Marketing.

2. Packaging

3. Functions of advertising

V. 3aBaaHHs 10 caMOCTiHHOI po0OTH NPH MIATOTOBLI 10 NPAKTUYHHUX 3AHATH

/s 3a0unoi popmu 3000ymmas oceimu
IIpakTu4Hi 3aHATTS
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IIpakTtuune 3anaTTs Nel. The System of Tenses in the Active and Passive Voice
(Review).

Merta 3ansrra: [losicHioBaTH 1HpOpMaIlito, 171ei, TpoOIeMH Ta albTepPHATUBHI
BaplaHTH MPUUHATTS yIPaBIIHCHKUX pillieHb (axiBIsIM 1 HedaxiBIsaM y cdepi
MapKETHUHTY, IPEJICTABHUKAM PI3HUX CTPYKTYPHHUX MiAPO3JLIIB PUHKOBOTO CYO’ €KTA.

IIpakTuune 3anaTTsl Ne 2. Non-finite forms of the verb and their constructions
in the English language

Merta 3aHATTS: BUABIATH HABHYKHU CAaMOCTIHOT pOOOTH, THYYKOTO MUCJICHHS,
BIIKPUTOCTI O HOBHUX 3HaHb, OyTH KPUTUYHUM 1 CAMOKPUTUYHHUM.

IpakTtuune 3anaTTs Ne 3. The use of Modal Verbs and their equivalents in the
specialized texts

Merta 3ans1T4: JleMOHCTpYBaTH HABUYKH MHCbMOBOI Ta yCHOI MpodeciitHOoi
KOMYHIKAIl 1ep>KaBHOIO 1 1HO3EMHOIO MOBaMH, a TAKOK HAJIEXKHOTO BUKOPUCTAHHS
npodeciitHOT TepMIHOJIOT 1.

IIpakTtuune 3anaTTs Ne 4. Conditionals: Rules of translation and usage

Merta 3ansttsa: OO6upaTy 1 BAKOPUCTOBYBATH KaHAJH KOMYHIKAIIiH 13 CIIOKMBa4aMH,
TaKi sIK: COIlaJbHI MEPEXi, MONTYKOBI CUCTEMH, MECEH/KEPH, €JIEKTPOHHA TIOIITA Ta
OLIIHIOBAaTH €()EeKTUBHICTh OOpaHUX KaHAJIB.

2 cemecTp

[Tpaktuune 3ausatts 1. How to Read a Scientific and Technical Journal Article.
Merta 3ansrra: [loscHioBaTH 1HpOpMaIllito, 171ei, TpoOieMH Ta ajbTepPHATUBHI
BaplaHTH MPUUHATTS yIPaBIIHCHKUX pillieHb (axiBIsIM 1 HedaxiBIsaM y cdepi
MapKeTHUHTY, IPEICTAaBHUKAM PI3HUX CTPYKTYPHHUX MiAPO3JLIIB PUHKOBOTO CY0’ €KTA.

[Ipakrruane 3auatTs 2. Scientific and technical translation and its types.
Merta 3aHsTTS: BUSABIATH HABUUKH CaMOCTINHOT pOOOTH, THYYKOTO MUCJICHHS,
BIJIKPUTOCTI IO HOBUX 3HAHb, OyTH KPUTUYHHUM 1 CAMOKPUTHYHUM.

[IpakTuune 3ansatTs 3. Features of translating scientific and technical literature.
Merta 3aH4TT4: /J[eMOHCTpYBaTH HABUYKH MHUCbMOBOI Ta YCHOI MPOQeCiiHOi
KOMYHIKallii Iep>KaBHOIO 1 1HO36MHOIO0 MOBAaMHU, a TAKOK HaJIE)KHOTO BUKOPUCTAHHS
npodeciiiHoi TepMIHOJIOTI.

[Tpaktuune 3austTs 4. Applications and Career Options.
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Merta 3anstTa: OOUpaTH 1 BAKOPUCTOBYBATH KaHAJIW KOMYHIKALIIH 13 CIOKMBaYaMH,
TaKl sIK: COL1aJIbHI MEPEXi, MOUTYKOBI CUCTEMH, MECEH/IKEPH, €JIEKTPOHHA MOILTA Ta
OLIIHIOBAaTH €(DEKTUBHICTh OOpAaHUX KaHAJIB.

VL. IlepeJiik NUTaHb JAJI MOAYJIbHOI KOHTPOJbHOI PO0OTH
[TepenbaueHo poBeAeHHS IBOX MOIYJIbHUX KOHTpOJbHUX poo6iT: MKP 1 Ta MKP2.

Ilepenik numano ona MKP 1:

1.What is marketing?

2.What parties are involved in the marketing effort?

3. What is total quality management (TQM)?

4. What helps marketers develop the kinds of products?

5. What does macro marketing refer to?

6. Why can pricing be a tricky business?

7. What variety of activities does a strategy for channels of distribution include?
8. What does a "green" product strategy often influence?

9. How does the basic model describe a product's life cycle?

10. What does the way in which a package is designed depend on?

Iepenik numano ona MKP 2:

1.What are Five Major Customer Value and Engagement Themes?
2. What are five alternative concepts under which organizations design and carry out
their marketing strategies?

3. What not-for-profit organizations do you know?

4. What does “Same-Day Delivery” service mean?

5. What generates customer value profitably?

6. What can each company department be thought of?

7.What does the firm’s success depend on?

8. What is Instant Answer feature?

9. What is marketing dashboards?

10. What customer-centered measures are marketers using?

VILI. Jliteparypa 1Jjis BUBYEHHSI JUCHMUILTIHU

Ochoena

1. MeToanuHi BKa31BKU Ta 3aBAAHHS 10 MPAKTUYHUX 3aHATH A7 3100yBadiB 1 Kypcy
(OGaxanaBpu) AeHHO1 (hopMU HABYaHHS crieriaabHocTi DS “Mapketunry 1 cemectp
/yxi. JL.M.IIlama, M.M. Hespesa. — O.: HYOII. 2025.

2. MeronuyHi BKa31BKM Ta 3aBJaHHs A0 MPAKTUYHUX 3aHATH AJid 3100yBadiB 1 Kypcy
(OGakanaBpu) AeHHOT (hOpMU HABYAHHS crieriaabHOCTI DS “MapkeTuHry 2 cemecTp
/yxi. JL.M.Illama, M.M.HeBpeBa. — HYOII. 2025.
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3. Kotler Ph., Keller J. Marketing Management, 16th edition. Longman (Pearson
Education). 2021.
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