Why Your Business Should Stand Out From Others And
How to Do That

Every business field is very competitive. Everyone strives to be better, and to get more
clients.

Standing out from others as a business can make or break your business. Outshining others
can bring you a ton of new clients, good attention and a ton of different benefits.

But how do you exactly do that?
The Importance of Status

People's perception of you as a business is more important than you might think. Your status
should be delicately managed, because how people see you is how they treat you.

People want to buy from someone that they know is reliable and it's not something that you
can hide. People can easily see if your business is striving or begging for others' money.

They can smell the neediness, and they are allergic to it. But it has a bright side, if people
see that you are doing well and that others trust you, they will want to buy from you.

Let’s say, you are looking for a specialist in eye surgery. You are standing on a street and
there are two ophthalmologists (eye surgeons) in front of you.

The first one has many people inside his office, a big queue lining up.

The second surgeon's office is radiating its emptiness. you can see spiderwebs and an
omnipresent void.

Which one would you go to? I’'m sure | would pick the first one, he clearly looks like someone
who can help me.

There are a few ways of becoming someone in the business world.

Firstly, you need to show others that you are capable, that you know how to help them.

Best way to do it? Social media. This is a place where most of your prospects will look you
up before buying from you. That's where you show your capability. Show your prospects that
you know how to help them, offer them free value like advice on their common pain points.

That’s how you build their trust.

The second thing might seem counterintuitive.



I’'m talking about pricing, which too many businesses get wrong. They think that lowering
their price will boost their sales, which is usually not the case and in the process they
undervalue their services.

It is costing them a lot of money. That’'s because many people can be thrown off by a low
price and on top of that it shows that they are not as capable, that something is not right.

And even if it worked, selling to broke people is always the worst option, they don’t have
respect for you and will go to an even cheaper guy when he comes around.

People are willing to pay well if they know that they are getting the results they want.

A good price is an indicator that you value your skills and abilities to fix their problem.
Show Off

By implementing those two things, you can easily boost your customer flow and start earning
even more.

Don’t be afraid to show people that you are doing well. They will trust you a lot more when
choosing someone to buy from.

When you are filled with new clients, you can’t fit them into your calendar. Increase the price
even more. It might be scary at first, but when you are levelling up your business this is a

natural way.

It's not like people will stop coming to you, but the other way around.



	Why Your Business Should Stand Out From Others And How to Do That 
	The Importance of Status 
	Show Off 


