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paduk 1: Traffic: Leads & Conversion Rate (CR%) Dynamics

e Twun Buayanusauum: Area Chart + Line Chart (gBe ocu Y).

e Ocb X: TamnanH no Hegensm 3a nocriegHue 6 mecsaues (ISO Week: W1, W2...).

e Ocb Y (lleBas - A6contoTHbIe Ynucna):
o JlnHnga Total Traffic (yHnkaneHble ceccun Ha ware 'start').
o JlnHusa Generated Leads (yHukanbHble nonb3oBaTtenuy Ha ware 'lead_submit').
o 3anuTtas obnactb Mexay HUMU — BU3yanusaumus NoTepsiHHoro Tpaduka

(Drop-offs).
e Ocb Y (MpaBas - MpoueHTbl): MNyHkTMpHaa nuHnsa CR% = (Generated Leads / Total
Traffic) * 100.

BusHec-noruka: OTcnexnBaHMe Makpo-TpeHOa BOPOHKM Harma. Ecnn abcontoTHoe
yncno nonb3oBatenen (Tpadwk) pacteT, a koHBepcus (CR%) nagaetr — 310 XeCTKun
curHan o ToMm, YTO 3aKynaeTcsl HepeneBaHTHas ayautopusa unu 60T nomaerca nog
Harpyskon.

1. Weekly Traffic, Leads & Conversion Rate (CR%) Dynamics
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Npacuk 2: 6-Month Total Cost Dynamics (CPL & CPA)

Tun Buayanusauum: Multi-line Chart.
Ocb X: Mecsubl 3a nocrnegHne 6 Mecaues.
Ocb Y (Bantora, $):
o JlnHmsa Total CPL = O6wwmn Spend 3a mecsuy / Total Starts 3a mecsu,.
o JlnHmsa Total CPA = O6wun Spend 3a mecsy, / Total Lead Submits 3a mecsu,.
e OtobpaxeHue: BbiBOANTL TOYHbIE YNCIIOBbIE 3HAYEHUS HAL, KaXKOoM TOYKOM rpadmka.

BusHec-noruka: Makpo-oueHka oMHaHCOBOro 340poBbs MapKeTuHra. lNossonser
BOBpPEMS 3aMETUTb TPEH Ha YOOpOXaHMe npueneveHmns kaHgmaarta (poct CPA) u
CBOEBPEMEHHO NEPECMOTPETb BOIKETHI 40 TOr0, Kak OHWM ByayT CnuTbI.

2a. 6-Month Total Cost Dynamics (CPL & CPA)
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'pacduk 3: Funnel Volumes vs Acquisition Costs by UTM

e Tun Busyanusauum: Grouped Bar Chart + Twin Axis Line Chart.
e Ocb X: MeTku source - campaign - content.

e Ocb Y (lleBas - Ab6contoTHbIM 06BeM): CrpynnupoBaHHble cTonbubl Leads (Starts) n

Applications (Submits).
e Ocb Y (MpaBas - CtroumocTtb): JInHmm CPL (Spend/Leads) u CPA
(Spend/Applications) no kaxxgomy kaHany.

BusHec-noruka: VIHCTpyMeHT pacnpeaeneHnsa peknamHoro 6iogpxkerta. Mapketonor
ncnonb3yeT 3ToT rpaduk, Ytodbl oTkntovate UTM-kaHanbl ¢ Beicoknm CPA n
nepebpacbiBaTb AEHbIV B KaHarbl C HU3KOW CTOMMOCTbIO (PUHANbHOM 3asiBKU.

2. Funnel Volumes vs Acquisition Costs by UTM
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pacuk 4: Conversion Funnel & Step Drop-offs

Tun Busyanusauuun: Horizontal Bar Chart (B Buge y6biBatoLLert BOPOHKH).
Ocb Y: Otanbl BopoHku (step_id) ot Start go Lead Submit (cBepxy BHU3).
Ocb X: ABconioTHOE yHMKanbHOe YMUCo nonb3oBartenen Ha artane.
HononHuTenbHble pacyeTbl B NOANUCAX (TEKCTOM cnpasa):
o Step CR: (Monb3oBatenu Tekywero wara / lNone3oBartenu npegpigyLLero wara)
*100.
o Total CR: (MNonb3osatenu Tekywiero wara / Nonb3oBaTtenu Ha ware Start) * 100.

BusHec-noruka: Ayout npogykToBown BOpOHKK. MNouck y3kux mect (bottlenecks) BHyTpun
camoro 6ota. Ecnu Step CR nagaet Huxe 80% Ha kakoM-nmbo Bonpoce, 3T0 O3HAYaET,
YTO NONb30BaTENM MAacCOBO YXOASAT UMEHHO C 3TOro aKpaHa.

3. Conversion Funnel & Step Drop-offs
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Npaduk 5: Time-to-Complete: Median Response Time

Twun Busyanusauuum: Vertical Bar Chart.

Ocb X: Bonpocbl 60ota (Q1, Q2, Q3...).

Ocb Y: Bpems (B cekyHaax).

INoruka arperaumu: Boluncnenve pasHuubl mexay timestamp (bot_message_sent) n
timestamp (user_reply_received). OBA3ATEJIbHO ncnonb3oBatb meguaHy

(MEDIAN), 4T06bl MCKNIOYMTL BbIOPOCHI OT NOnb3oBaTenen, OTBETUBLLMX Yepes 24
yaca.

e BusyanbHble npaBuna: OkpawmnBaTb cTonGew, B KpacHbIV LBET, ECNM MeanaHa
npesbiwaeT 60 cekyHa. BoiBoguTh 3Ha4eHns 6onblue 60c B bopmate "MuH Cek".

BusHec-noruka: OueHka KOrHUTUBHOW Harpysku n crnoxHocTtn sonpocos (UX). Ecnu
MeanaHHoOe BpeMs OTBeTa npesbiwaeT 1 MUHYTY, BONPOC CMLLKOM CIIOXEH unu Tpebyet
novcka AOKYMeEHTOB. Takue aKpaHbl criegyer ynpowarb.

4. Time-to-Complete: Median Response Time (Seconds)
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Npachuk 6: Audience Platform Segmentation

e Twun Buayanusauum: Konbuesas gnarpamma (Donut Chart).
e Jloruka: lNpoueHTHOEe pacnpeneneHne yHukanbHbIX ceccuin no atpubyTy platform
(i0S, Android, Desktop/Web).

BusHec-noruka: TexHu4eckun npodannuHr. NokasbiBaeT komaHae pa3paboTku, noa
Kakyto nnatgopmy Heobxo4MMOo B NePBYI0 oMepeab aganTMpoBaTh U TECTMPOBaTb
nHTepdenc 6ota (Inline-kHonkn, NnepeHoc TekcTa).

5. Audience Platform Segmentation
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N'pacdhuk 7: Technical Errors & Bot Failures

e Tun Busyanusauum: Vertical Bar Chart.
e Ocb X: Kateropun owmbok: Timeout, Input Error, APl Fail, CRM Error.
e Ocb Y: AGCOMnOTHOE YNCIO 3ahUKCUPOBAHHBIX COOBITUN-UCKITIOHYEHMWIA.

BusHec-noruka: TpeknHr cuctemHbix cboes. Ecnu rpacdomk CRM Errors otnuyeH ot Hyns,
KOMMaHus TepsieT onflavyeHHble peknamHble nuabl n3-3a 6aros nHTerpaumm ¢ 6asom
PEKPYTEPOB.

6. Technical Errors & Bot Failures
400

350
300
250
200
150
100
50
.
0 I

Timeout Input Error API Fail CRM Error
(Dropped) (Text not Button) (TG issues) (Sync fail)

Event Count






	Місячне зведення (getMonthSummary) 
	Приймає будь-яку дату `date` всередині місяця - межі поточного і попереднього місяця визначаються автоматично. Запускає 4 паралельних запити: поточний + попередній місяць × events + spend. 
	 
	 
	График 1: Traffic: Leads & Conversion Rate (CR%) Dynamics 
	 
	График 2: 6-Month Total Cost Dynamics (CPL & CPA) 
	 
	График 3: Funnel Volumes vs Acquisition Costs by UTM 
	 
	График 4: Conversion Funnel & Step Drop-offs 
	 
	График 5: Time-to-Complete: Median Response Time 
	 
	График 6: Audience Platform Segmentation 
	 
	График 7: Technical Errors & Bot Failures 
	 

