
Based on my sources, Rail Vision (RVSN) has several potential upcoming catalysts that could 
significantly impact its stock performance and business trajectory. Many discussions point to a 
"breakout" or "significant, coordinated announcement" in the near future. 
 
Here are the most likely upcoming catalysts: 

●​ NASDAQ Minimum Bid Price Compliance Announcement: 
○​ RVSN received a non-compliance notice on March 6, 2025, and has a 180-day 

period until September 2, 2025, to regain compliance by maintaining a closing 
bid price above $1.00. 

○​ It is anticipated that "good PR" or a significant contract announcement will be 
made to help the company breach the $1 mark before this deadline. A previous 
pump to $3.17 was based on a $300k payment, suggesting a decent contract 
could easily push the stock past $1. A 180-day extension to March 2026 is 
possible if other listing standards are met. 

●​ Major Contract with Israel Railways: 
○​ RVSN has already achieved regulatory approval in Israel, allowing for 

"high-volume procurement of RVSN products and services." 
○​ The potential sales opportunity with Israel Railways for the Main Line System is 

for installations on up to 600 trains. This substantial increase from previous 
estimates (400 systems) could be related to Alstom's recent large contract with 
Israel Railways. 

○​ A contract of this magnitude is considered "far more than 300k" and is expected 
to be a significant PR event that could help the stock price surpass the $1 
compliance threshold. This is part of the speculated "stacked announcement. 

○​ High Probability of Israel Railways Contract: All indications suggest a 
significant, imminent contract with Israel Railways. RVSN's substantial 
investment in regulatory approval ($300-600k) and the mention of up to 600 
systems in their 20-F filing strongly imply a secured deal. Expect a contract for a 
few hundred systems, aligning with Israel's multi-billion dollar railway upgrades. 
Discussions for future deployment are underway, aiming for quick finalization and 
an upcoming "payday." 

●​ Contract with a Class 1 U.S. Freight Rail Company: 
○​ RVSN installed a shunting yard product for evaluation and testing with one of the 

largest Class 1 freight rail companies in North America in March 2024. An 
update is due soon, as 10 months have passed since testing began. 

○​ The pilot for this Class 1 operator is "ending soon," and a signed contract could 
be a "game changer," potentially influencing other Class 1 operators among the 
roughly 25,000 trains in North America. 

○​ This is also identified as a potential component of a "significant, coordinated 
announcement." 

●​ Rio Tinto Tender Publication/Award (Australia): 
○​ The next phase of the trial with Rio Tinto is a tender due to be published in the 

second quarter of 2025. 



○​ Rio Tinto did not award a contract to a competitor and their autonomous trains 
currently lack obstacle detection, making RVSN's technology a strong fit. 

○​ A successful deal could involve approximately 200 systems, potentially adding an 
extra $30 million in revenue. 

●​ Loram Pilot Feedback/Contract (U.S. Rail Maintenance): 
○​ A pilot with Loram, a global railroad maintenance giant, launched in June 2024 

and was described as a "success" by CEO Shahar Hania. 
○​ It is currently undergoing cold-weather durability testing in Canada, with 

feedback expected 1-2 months after April 2025. This could lead to a 
commercial contract. 

●​ Dark Pool Trading Activity: 
○​ The significant level of trading activity in "dark pools" is a noteworthy factor. Dark 

pools are private, off-exchange trading venues where large institutional investors 
can buy and sell substantial blocks of stock without immediately revealing their 
actions to the public market. The high volume of such trades for a small-cap 
company can suggest that these larger investors are accumulating a position 
under the radar, potentially in anticipation of a future positive catalyst. This 
method allows them to build a stake without causing the price volatility that a 
large order on a public exchange might trigger. The average Off Exchange & 
Dark Pool volume has been 68.17% lately. 

 

Other important developments that could serve as catalysts over a slightly longer term include: 

●​ Knorr-Bremse Partnership and EU Digital Automatic Coupler (DAC) Integration: 
○​ Knorr-Bremse is a significant investor and strategic partner,  advertising RVSN's 

products on their website and this highly suggest they are intending to integrate 
RVSN's AI vision into their DAC solution for the EU rail freight modernization 
effort. 

○​ This initiative aims to retrofit 17,000 freight trains across Europe by 2030, with 
Knorr-Bremse expecting €7-9 billion in total revenue if selected for the EU-wide 
DAC program. RVSN's technology is considered 

○​ The ongoing integration and Knorr-Bremse's involvement in major EU rail 
initiatives (like Europe's Rail Joint Undertaking) positions RVSN for substantial 
long-term revenue. 

○​ A formal announcement from Knorr-Bremse (KB) making Rail Vision's technology 
a standard component of the Digital Automatic Coupler (DAC) rollout would likely 
be a transformative event for the company. The market has been waiting for a 
catalyst that signals a shift from pilot programs to large-scale, this would 
seriously rocket the stock price. 

●​ India Market Entry with Sujan Ventures: 
○​ A binding Memorandum of Understanding (MOU) was signed in January 2025 

with Sujan Ventures to introduce RVSN's systems to Indian Railways, which has 
approximately 15,000 locomotives. 



○​ An initial "short trial" is pending, with the goal of becoming an approved vendor 
and aligning with "Make in India" initiatives. This market has a potential for 
30,000 locomotives. 

●​ Conversion of Existing Pilot Programs to Commercial Contracts: 
○​ Many of Rail Vision's pilot programs, particularly those launched in mid-to-late 

2024, are approaching the typical 12 to 24-month window for conversion to 
commercial contracts. The company expects to reach 500-1000 systems shipped 
to be considered a "very successful company." 

○​ As of April 2025, RVSN had 25-30 units deployed globally in pilots and initial 
orders. The CEO emphasized that once "enough systems outside" lead to 
recurring revenues, the company will flourish. 

These potential catalysts reflect a strategic focus on expanding sales operations globally and 
integrating their AI-driven safety systems into train manufacturing and operation processes, 
potentially shifting towards a recurring revenue model with their DASH platform. The 
appointment of David BenDavid as the new CEO is also seen as a strategic move to drive future 
success. 
 
 


