
MISSION  - MAP OUT A “FUNNEL”​
Shashi Kiran R​
 

1.​ Go find a Business Online​
​
ATLAS CHIROPRACTIC & WELLNESS 
 

 
 

2.​ Map out the steps in their customer acquisition funnel on piece of paper.​
 
SEARCH > AD > PRODUCT WEBSITE 
 

3.​ List out any “moves” they use at each step to grab attention or raise levels from the 
“Will they Buy”? diagram. 
 
●​ Step 1:  Nice Pics on the Advertisement, it shows the Doctor, Well-maintained 

Clinic and Receptionist, there are 263 Views and the ratings 4.3​
​

 



 

 

●​ Step 2:  It leads to Website, Nice Visuals/Pic which shows Back Pain, Hip Pain 
and Knee Pain and a Bold Headline - We, at Atlas, are the Pioneers of Modern 
Chiropractic Care in India 
 

​
 

●​ Scrolling down: Licenses of Chiropractic Care displayed – Gains Trust. 
 

​
 

●​ Scrolling down: Video on how the back pain is treated?  
​

​
 

●​ Scrolling down: Patient’s/Customer’s Review 
 



​
 

●​ CTA 
 

 

 

 
 


