cv

®UNO: ApnHa ButanbesHa MakapoBa
15.09.2000 (24 roga)

KoHTakTbl: arinabelokon110@gmail.com
| LinkedIn: Arina Makarova

| +77076102908

KpaTkoe pestome: A siBNsOCb BbICOKO MOTUBMPOBAHHbLIM NpodheccrnoHanom B cdhepe npogax ¢
onbiTomM paboTbl 6onee 6 neT B paspaboTke u peanusaumm ycnewHblx ctpaterni npogax. OnbIt
paboTbl C KNMEHTaMM Kak KPYnHOro, Tak U Marnoro ypoBHS, a Takke ynpaBneHne oTaenom
npogax. NoareepXxaéHHasa NCTOPUS NOBbILLEHUS Y3HAaBAaeMOCTM 6GpeHaa u pocta npoaax B
pasnuyHbIX OTpacnsax. A CTPeMNoCb NPUMEHUTL CBOWU HaBbIKM B Ka4ecTBe MeHeaxepa no
pa3BuTuio BrusHeca / MeHegKepa no nNpogaxam Ang nosbleHUs NPUObINbHOCTY BaLLEn
KOMMaHuu.

KntoueBble HaBblkn: KommyHukauusa, CRM, aHanuTuka, npogaxm, eictpas obyvyaemocTb,
WHULMATUBHOCTb, YMEHUE paboTaTb B KOMaHAE.

OnbIT paboTbl:

BizDev

Zapusk Agency

05.2024 - HacTosILLEE BpeEMS

NccneposaTenbckoe areHTCTBO. Pabotana Ha nosuumm BizDev. lNpogaBana ycnyrn KomnaHum n
3aknyana 4oroBopbl € KpynHbIMun dpegepanbHbiMy KomnaHuamu. Bena koMmyHukaumm ¢
napTHepamu, a TaK XXe CO CMEXHbIMU oTAenamu.

MeHexep no passuTUO NapTHepPCKoro bmusHeca

Gmoji

10.2022-05.2024

3aHMManack npogaxamu U pasBuTUEM NAPTHEPCKUX OTHOLLUEHUI C KPYMHbIMU KOMNAHUSMU Ha
pbiHke KaszaxcTtaHa - 6aHkamun n cTpaxoBbiMu KOMNaHuamMu. B neprnog moen paboTtbl KoMnaHus
nonyyuna npubbins B pasmepe 30.000%.

MeHepxep no passuTuio GusHeca
Chocofamily.kz
10.2021-10.2022



KpynHenwas IT komnaHusa B KasaxctaHe. lNpuenekana napTHEPOB Ha nnatdgopmy, Bena
neperoBopbI U 3akntovana cornawleHunst ¢ napTHEpPaMmn U3 cpepsl passnedeHnin. [loctmrana u
npesbiwana MecayHble nraHbl Ha 10-25%.

PykoBoguTenb otgena npogax

Sante Group

08.2020-10.2021

O6s13aHHOCTM BKITKOYAnNM yrnpaeneHne KomaHaon (5 nog4YMHEHHbIX): 00y4YeHne, KOHTPOrb,
MOTMBaLMSA 1 BbINOMTHEHWE NaHa npogax. Takke paboTana HeENOCPeACTBEHHO C KPYMHbIMU
komnaHuamun: Magnum Cash&Carry, Flip.kz, Arbuz.kz, Cosmart n gp. lNeperoBopbl, 3akntoyeHne
KOHTPaAKTOB, KOHTPOSb OTIPY30K M1 MOSIHOE CONPOBOXAEHNEe paboTbl C KPYMHbIMU TOPrOBbIMU
nnowaakamu.

MeHepxep no npogakam 1 MOMOLLHMK creumnanucta no roc3akynkam

Toprosasi komnaHus QazContract

05.2017-07.2020

Bena neperoBopsbl C NOCTaBLLMKaMn TOBApPOB, 3aHMMarachb y4eTHON JOKYMeEHTauunen,
npuobpeTana HaBbIK1 NPoAaX U Pa3BUTUSI CUCTEMbI 151 KOMMAHUMN.

O6pasoBaHue:
Bakanasp no Gyxrantepckomy y4yeTy u ayauTty
TexHonornyeckuin yHnsepcuteT Anmarsl | KasaxctaH | Anmatsl 2018-2022 rr.

Ksanudukaumm: OTNMYHbIE KOMMYHUKATUBHbIE HABbIKKW, MPOAaxu, ObicTpas 06y4aemMocTb,
HaBblku ynpaeneHus npogaxamu. CrnocoBGHOCTb paboTaTb Kak CaMOCTOSITENBHO, TaK U B
KOMaHae YMeHue CTPpOoUTb U NoaaepKMBaTh KPenkme OTHOLLEHMUS! C KNMUeHTaMMU.

A3bIKkK:

Pycckui - pogHom

AHImnncknn - cpegHnn yposeHos (B1)
Hemeuknin - anemeHTapHbIn

KomnbloTepHble HaBblkn: YBepeHHoe BnageHune npogyktammn Microsoft (PowerPoint, Excel,
Word, Teams), AMOCRM, Bitrix, Al.

Arina Vitalievna Makarova

Contacts:
arinabelokon110@gamail.com | LinkedIn: Arina Makarova | +77076102908 | Remote



mailto:arinabelokon110@gmail.com

Summary:

Highly motivated sales professional with 6+ years of experience in developing and implementing
successful sales strategies. Experience in sales for large and small checks and managing the
sales department. Proven track record of increasing brand awareness and driving sales growth
across various industries. Looking to utilize my existing skills set as BDM/Sales Manager to
increase company profitability at your company.

Key skills:
Communication, CRM, Analytics, Sales, Accounting, Learnability, Can-do attitude,
Collaboration.

Experience:

Integratly.Al

01.2024 - Current Time

IT product based on Al. Worked with large developers in Bali, Turkey, Dubai and Georgia. Sold
an Al-based marketing product that allowed for lead generation and qualification. There is an
excellent understanding of the real estate market and key indicators in these countries. She
worked with such developers as AlexVillas, BigBaliGroup, Bali Invest Club.

Partnership Business Development Manager

Gmoji

10.2022-01.2024

| was involved in sales and development of partnerships with large companies in the
Kazakhstan market - banks and insurance companies. During its operation, the company
received a profit of 15,000,000 tenge.

Partnership Business Development Manager

Chocofamily.kz

10.2021-10.2022

| was involved in attracting partners to the platform, conducting negotiations and concluding
agreements with partners from the entertainment industry. Fulfilled monthly and exceeded plan
by 10-25%

Sales Supervisor

Sante group

08.2020-10.2021

Responsibilities included managing a team (subordinate to 5 people): training, supervision,
motivation and implementation of the sales plan. In addition, | worked directly with large
companies: Magnum Cash&Carry, Flip.kz, Arbuz.kz, Cosmart etc. Negotiations, conclusion of
contracts, control of shipments and full supervision of work with large marketplaces.



Sales Manager and Assistant Public Procurement Specialist

QazContract Trade Company

05.2017-07.2020

| negotiated with suppliers of goods, handled accounting documentation, acquired sales and
system development skills for the company.

Education

Bachelor of Accounting and Auditing

Almaty Techological University | Kazakhstan | Almaty
2018-2022

Qualifications:

Excellent communication and customer service skills
Sales experience

Ability to provide training and support to customers

Sales management skills and experience

Ability to work independently and as part of a team

Ability to build and maintain strong customer relationships

Languages:

Russian - First Language
English - Intermediate (B1)
German - Elementary

Computer skills:
Proficient in Microsoft Products (PowerPoint, Excel, Word, Teams), AMOCRM, Bitrix, Al.



