Bei lhnen ist es zu dister und sie wollen endlich mehr frische Luft verspuren. Wir von Bosshard
Gebaudehillung planen seit Uber 40 Jahren die perfekten Dachfenster Losungen. Frische kiihle
Luft und dazu noch viel fréhliches Licht beim Offnen Ihres neuen Dachfensters. Wenn sie genug
im dustern gesessen sind und nun volle Freiheit genielRen wollen dann kontaktieren Sie uns
noch heute komplett kostenlos.

Ich habe mir diesen Text flr eine Facebook-Anzeige ausgedacht. In der Anzeige geht es um
den Einbau eines Dachfensters in Ihr Dach. Die Anzeige ist fur ein Dachdeckerunternehmen.
Was ist Ihrer Meinung nach gut und was ist schlecht an meinem Text und wie kdnnte ich ihn

verbessern?

Fahlen Sie sich in lhrem Zuhause manchmal zu dunkel und stickig? Spuren Sie das Geflhl von
hellem Licht und kihler frischer Luft bis in Ihren Dachboden. Mit unseren mafRgeschneiderten
Dachfenstern genief3en Sie jedes Mal, wenn Sie den Raum betreten, frische Luft und viel
naturliches Licht, das lhnen durch unsere Dachfenster in Inrem Dachgeschoss entgegen strahlt.

Entdecken Sie, wie ein neues Dachfenster Ihrem Zuhause mehr als nur Wohlbefinden
verpassen kann. Klicken Sie hier und sichern Sie sich lhre ausfihrliche und professionelle
Beratung — es wird Zeit fiir mehr Licht und Freiheit!

Fihlen Sie sich in Ihrem Zuhause manchmal zu dunkel und stickig? Stellen Sie sich vor, wie
frische, kihle Luft und strahlendes Sonnenlicht bis in den letzten Winkel Ihres Dachbodens
dringen. Mit unseren mafigeschneiderten Dachfenstern verwandeln Sie Ihr Dachboden in einen
lichtdurchfluteten und erfrischenden Riickzugsort. Jedes Mal, wenn Sie den Raum betreten,
spuren Sie die Freiheit und das Wohlgefihl, das nur natirliches Licht und frische Luft bieten
kénnen.

Erleben Sie den Unterschied, den ein neues Dachfenster fiir lhre Lebensqualitat macht. Klicken
Sie hier, um lhre ausfihrliche und professionelle Beratung zu sichern — jetzt ist der ideale
Zeitpunkt, um mehr Licht und Freiheit in IThr Zuhause zu bringen!



Sunday Udooloop

(This is my first Ooda Loop)
What's your goal?
Finish a project with my client.

I made some ad ideas for a roofing company and sent them yesterday. | haven’t got an answer
yet. Probably because it's weekend. But soon | should know if he is gonna like them or not. If it
doesn't work out with this client | have another chance on a sales call with a law firm next week.
| also sent some new warm outreach today to some local massage practices. | hope | can run
as many projects as possible and some great testimonials and experience.

Why it’s important

Because | need to have to the experience and the testimonials so | can move on. If | don’t make
this it will never be possible to make money through copyrighting and eventually change my life.

Deadline

| can’t really set a deadline here. It kinda depends if the businesses wanna work with me or not.
And when | have someone interested | can’t tell by now how long I'm gonna work with them
together. So it's difficult to set an exact deadline but the goal is 10 days from now.

What did you get done last week to progress toward your goal?

On monday | received two emails from two different businesses who would like to hop on a call
with me. And the only time frame for these calls was the next morning. This is because when
they work | have school or have to work as well. First | was scared because it would be my first
sales call and | planned to do one the next morning and the other one somewhen else. But after
a lot of thinking, | remembered LESSON NUMBER ONE SPEED and | decided to do both the
next morning. It was like everyones first sales call. | was fucking nervous, said the guys name at
the end wrong but | managed to aikido my way thought and agreed with one that I'm making
creating some ad ideas for their business which we could use for their facebook. The other one
told me he's gonna speak to someone and talk to and let me know later if we can let this work.
Maybe I’'m gonna hear from this guy, maybe not (he was the guy | said the name wrong). On the
following days | created the ads | mentioned and sent them to the business yesterday. The call |
have next week was originally planned today but the either super strange or just answered my
mail without reading it. He asked me if | had time for a call on Friday at 11am but then | have to
work so | asked him what about next week Tuesday morning. He responded on Friday that he
has much to do next week, how about this weekend. | responded 45 min later yeah sure do you
have time on Sunday at 11am. Then he mailed me at about 12 am. Hello, then we have to do it
next week. Wednesday afternoon. Or in two weeks. So | told him we can do this on Wednesday
and we will see.



What are the biggest obstacles you need to overcome to achieve your goal?

| would say getting more confidence in these sales calls. | would say by right now I'm kinda
nervous when I'm on a call. And something else would just be having success with my warm
outreach so | have someone to work with.

What is your specific plan of action for this week to move closer to your goal?

So my plan is to look on monday if someone responds to my warm outreach. If not, I'm gonna
send out some new ones the same day. Then | have to wait on what the guy | send the ads to
says. If he likes them | would try to hop on a call with him again and tell him that | would make a
lot of sense to rewrite his website so when the people come over from the ad to the website
which isn’t converting everything is for nothing. When this sounds promising to him | would write
his homepage new. Then get new people interested in working with me through warm outreach
by sending even more mails.









