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TepMmuHonorus

1. Funnels (®PyHun)

Mogen Ha NnoTpebuTeNcKo NbTyBaHe, KOMTO NpeAcTaBs pa3IMYHNTE eTanu,
npe3 KOMTo NpeMunHaBaT KIIMEHTUTE, OT MbPBOHAYalIHOTO 3arno3HaBaHe ¢
NpoAyKTa A0 MoKynkaTta U AbAIrocpoYHaTa JIoSANHOCT:

e TOF (Top of Funnel) - ETan Ha ocb3HaBaHe, B KONTO LieNTa e fa ce
npuBneye BHUMAHMETO Ha NOTEHLMAHU KIIMEHTU U fa ce Cb3faje
3anosHaBaHe ¢ MapkaTta. Hanpumep, usnonssaHe Ha pekilamu 3a
OCBeJOMEHOCT.

e MOF (Middle of Funnel) - ETan Ha o6mucnsHe, KbAeTo KIIMEHTUTE
pasrnexgart pasfiyHu onumn 1 Npoy4saT NPoAyKTUTE UK yCRyruTe.
[NpuMepu ca cbabp)aHue 3a 06yYeHne UM cpaBHeHUe Ha NPOAYKTW.

e BOF (Bottom of Funnel) - ETan Ha pelueHune, KbAETO K/IMEHTDHT € rOTOB
[a Hanpasu Mnokynka. ToBa BKJIt0O4YBa CTUMYSIN KaTO OTCTbLIKU UK
npoMoLuMn.

2. Audiences (AyauTtopun)

e Prospecting Audience (Ctypenn ayautopum) - [pynu oT NnoTpeduTeny,
KOWTO He ca B3aMMoAeNCTBanuM ¢ MapkaTa M He ca 3ano3HaTu ¢
NpoAayKTuTe Unu ycnyrute. Llenta e ga ce reHepupa nHTepec ypes
HaCOY€eHM peKknamu.



Remarketing Audience (Tonnu aygutopun) - MoTpebutenu, KOMTo Beve
ca B3auMoAencTBanun c Mapkara (Hanpumep, NOCETWUIM ca CcainTa,
Xapecasnu ca nocT B coumanHm Meaum unu ca o6aBuav NpoayKTyu B
Konuukarta). Tean ayamtopum ca no-651M30 4o KOHBepCHUs.

3. KPIs (KnioyoBu nokasartenu 3a ycnex)

Reach - Msipka 3a yHUKanHUs 6poi xopa, KOUTO ca BUAENMN peK/lamaTa
BW.

Impressions - BDOHT Ha NoKa3BaHWATa Ha peK/lamMaTta, BKJI'OYNTEJTHO
MHOIoKpaTHUTE NokKka3BaHUA Ha €AUH N CblLLU I'IOTpe6VITeJ'I.

CTR (Click-Through Rate) - [poueHTBLT Ha NOTPedUTENNTE, KOUTO
KNMKBAT BbpXY peksiaMmaTa CrnpsiMo o6Lusa 6pov NoKasBaHus.

ROAS (Return on Ad Spend) - CbOTHOLLEHMETO Ha NPUXOAMN CNPSIMO
pa3xoauTe 3a peksiama, KoeTo u3aMepBa peHTabuHoOCTTa Ha
KamnaHusATa.

4. Budgeting Strategies (CtpaTerum 3a 61og)keTupaHe)

Advantage Campaign Budget - ABTOMaTUYHO pasnpeaensHe Ha
6r0)KeT Bb3 OCHOBA Ha Hai-A06puTe Bb3MOXHOCTM 3@ ONTUMMK3aL s
B peasiHo BpeMe.

ABO (Ad Set Budget Optimization - PasnpeaensiHe Ha 610)KeT Ha HUBO
rpyna pekiamu, KOeTo No3BO/siIBa PbY€H KOHTPO.

Stop/Loss - OnpegensHe Ha NTMMUTU 3a pa3xoguTe Ha TECTOBMU
KamnaHuu, 3a aa ce n3berHe NnpeKoMepHo pasxuLLieHNe Ha pecypcu.



e (CBO (Campaign Budget Optimization) - pyHKuusa B nnaTdopmarta
Facebook Ads Business Manager, KOATO N03BoOsIsiIBa ONTUMAaJIHO
pasnpegesieHne Ha 3agafeHus 6to4keT Ha HUBO KaMMNaHUs Mexay
pas3nuyHuTe peknamMmHu rpynu (ad sets). BMecTo 6HoaKeTHbT Aa ce
pasnpejaens paBHOMEPHO MeXAy BCUYKM peknaMHu rpynu, Facebook
aBTOMaTUYHO Haco4yBa No-rosiiMa 4YacT OT cpecTBaTa KbM Te3n
rpynu, KOUTO NoKaseaT Hal-A06pu pe3ynTaTy CNpsiMO 3afafeHuTe
LeNn Ha KaMnaHusaTa.

5. Ad Creative Elements (EnemeHTH Ha KpeaTuBuTe)

e Call-to-Action (CTA) - KOHKpeTHa 1 icHa noakaHBala ppasa, KoATo
HacbpyaBa AencTeue, kato "Kynete cera”’ unm "Hay4yete noseve".

e Social Proof - UanonsBaHe Ha KNMEHTCKN OT3UBU, PENTUHIU U
npenopbKKn 3a nsrpaxgaHe Ha goBepue.

e Urgency - Cb3gaBaHe Ha YyBCTBO 3a CMELUHOCT Ype3 BpeMeBy
OrpaHUYeHUs NN OrpaHNYeHn HaIMYHOCTW.

6. Metrics (MeTpukun)

e Soft Metrics - MeTp1KK, KOUTO U3MepBaT BUANMOCTTA Ha peKklamMuTe
(Hanpumep CPM - pasxop, 3a xunaga nokaseaHus, Reach, Frequency).

e Conversion Metrics - MeTpukun, KOUTO 3MepBaT KOHBEPCUUTE U
epeKkTMBHOCTTa Ha KaMnaHuaTa (Hanpumep Add to Cart, Purchase,
Lead).



7. A/B Testing

MeTop 3a cpaBHABaHe Ha ABa WM NoBeYye BapuaHTa Ha peksiama, KpeaTtus
WNKn cTpaTerus, C Luen aa ce onpeaenu Kom e no-epeKTMBeH Bb3 OCHOBA Ha
KOHKpeTHU KPIs. BkntoyBa TeCTOBE Ha 3arfaBusi, M306paXkeHns, ayantopum un
ApYyry NpOMeHNUBM.
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