l1abrioH MapKeTUHIroBOro nraHa oT
Digital Academy

MogpobHee 0 TOM, Kak COCTaBNATL MapPKETUHIOBLIV NiaH, Yutante B 6nore Digital Academy.

Pasgen 1. Llenun
Llenb MapKeTUMHroBOro nnaHa:
OcHoBHan uenb 6u3Heca:

[JononHuTenbHbIE Lenu:

Pasgen 2. Tekywasa cutyauus

CMTyaLI,l/IFI Ha PbIHKE

Cnpoc Ha npoaykT
KOHKYpeHTHOCTb

OTHoLWweHne
notpebutenen

[MporHosbl

CTaTucTuka no NpoaykTy

KOHKYpEeHTbI

KoHKypeHT Kakon npoaykt 3aHMMaemas PervioH Mpenmyuiectea HepocTtatku
YacTb pblHKa


https://digital-academy.ru/
https://digital-academy.ru/blog/marketingoviy-plan-za-6-shagov

TeKyIJ_I,I/Ie KaHallbl npmnBneyvyeHns KrnnmeHToB

KaHan KoHBepcus
Tpadmka ¢ 3Toro
KaHana

Paspen 3. Llenesaga ayantopus

CermeHT 1:

Mon
Bospact
CemeniHoe nonoxeHue
YpoBeHb goxoaa
MecTo paboTbl
lopog (pernoH)
O6pa3zoBaHune
CoumanbHbIn Knacc
NHTepecsl
Llenn B Xun3Hu

«Bonuy

ROI (okynaemocTb
NHBECTULINI)



BospaxeHus
CermeHr 2:
Mon
Bospact
CemenHoe nonoxeHue
YpoBeHb goxoaa
MecTo paboTbl
lopog (pernoH)
O6pasoBaHune
CouuanbHbIn Knacc
NHTepecsbl
Llenn B Xun3Hu
«bonny
BospaxeHus
CermeHT 3:
Mon
Bospact
CemeliHoe nonoxeHue
YpoBeHb goxoaa
MecTo paboTbl
lopog (pernoH)
O6pa3soBaHune
CoumanbHbIA Knacec
NHTepecsl
Llenu B XXn3Hu
«bonun»

BospaxeHusa



Pasgen 4. XapakTepuCcTUKN KOMMNaHum

LleHHOCTM KOMnaHun

MpenmyllecTBa nepesn KOHKYpeHTamm

CepBucC Ansg nokynatenew

Cpok 06paboTku
3asBKU

MapaHTUn
[locTtaBka
KoHTponb KadectBa

KoHcynsrauum nepef
MOKYMKOW

ConpoBoxaeHue

AnrOpMTM Od)OpMneHMﬂ N BbINOJIHEHUA 3aKa3a:

Nooakowh=

XapakTepuUCTUKM NpoaykKTa

OcCHOBHbIe XapakKTepucTtuku:



YHuKanbHble CBOUCTBA:

NMpeumywecTBa:

JdononHutenbHo:

Pasgen 5. SWOT-aHanus

CunbHble CTOPOHbI Cnabble CTOPOHbI

Bo3moxxHOCTH

Hencteus npu yrposax:

Paspen 6. NnaH aencreum

B obwem:

ExemecsiuHO:

3apava ExxemecsauHbIn OrogxeT

Yrpo3bl

OTBeTCTBEHHbIN



OauH pas:

3agava Cpoku bropxet OTBETCTBEHHbLIN
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