How To Write Fascinations
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e How to. How to become a $10k/mo copywriter as quickly as possible



e Secret to. The secret to writing killer fascinations everytime you sit down at your computer

e \WWhy. Why most billionaires start their day in the exact same way.

e What. What do if you want to land your first copywriting client in less than 30 days

e What NEVER. What NEVER to say on a first date if you actually like the girl

e PLUS. PLUS the exact phrase that will make her blush, smile, then fall deeply in love with you.

e Number. 7 steps that guarantee you will reach your pushups goal each day

e ...right? WRONG! Working smart is what will guarantee your success, right? WRONG! Why
working “smart” will never be enough and what you need to do instead.

e Warning. WARNING! Don’t email another client until you learn this new upsell question that will
dramatically increase your monthly revenue.



e Are you. Are you afraid you’ll get stuck with a depressing
“white-picket-fence” life if you don’t start making real money NOW?

e Gimmick. The writing “hack” that will force your reader to pay attention to Every. Single. World.

e Sneaky. The sneaky headline formula that will “break” your reader’s mind and double or even
triple your sales.

e Direct benefit. BECOME THE STRONGEST MAN IN YOUR GYM IN 30 DAYS OR LESS

e Specific Question. Did you know that 99% of billionaires used the same strategy to make their
first real money?

e If...Then... If you're tired of falling flat on your face when talking with that beautiful girl, then you
need to learn the 7 questions that will get any girl wildiy interested in you.



e When. When eating chocolate will actually boost your fat loss.

e Quickest/Easiest/Safest. The quickest way to boost your confidence and get that millionaire
“glOW”

e Truth. The truth about trading crypto that will ensure you’re on the right side of history

e Better Than. Better than caffeine. Discover the best (legel) supplement for greater focus and
discipline.

e Single. The single step you must take before all of your sales calls to maintain frame and close
like the Wolf of Wall Street.



