
Lost in the Crowd: A New Agent's Struggle 
to Stand Out 

 

 

The dream: a thriving real estate career, helping people find their perfect homes, and 
reaping the rewards of hard work and dedication. The reality for many new agents? A 
deafening cacophony of competition and a nagging sense of being just another face 
in the crowd. 
This was me, Vikram Deol, fresh out of real estate school and brimming with 
enthusiasm. The market, however, seemed less than enthusiastic. Experienced 
agents with established networks dominated listings, leaving me with a constant 
uphill battle. The training I received provided the basics, but it lacked the practical, 
real-world strategies I craved to differentiate myself. 
Here's what I discovered in the trenches: 

●​ The "Shark Tank" of Listings: Every open house felt like an audition, 
competing with seasoned agents who brought polished presentations and 
elaborate marketing materials. 

●​ The Dreaded Price Drop: Even with strong negotiation skills, securing listings 
meant battling through multiple price reductions in a saturated market. 

●​ The Ghostly Client Leads: Leads generated through traditional channels often 
turned out to be lukewarm or non-existent. 

Discouraged but not defeated, I started looking for solutions. I devoured online 
resources from successful agents, networked with experienced mentors, and honed 
my social media marketing skills. Slowly, a strategy emerged: 



●​ Become a Local Authority: I focused on building a strong presence in my 
target neighborhood, attending community events and offering free 
consultations. 

●​ Content is King: I created informative blog posts and engaging social media 
content that addressed my audience's specific needs. 

●​ Embrace Technology: I explored innovative tools like virtual tours and 3D 
property imaging to showcase listings in a unique way. 

These steps haven't transformed me into an overnight success story, but I'm starting 
to see a shift. My local presence is gaining traction, and clients are reaching out 
directly, impressed by my genuine interest in their needs and my commitment to the 
community. 
The journey is far from over, but it's no longer a lonely scramble in a crowded 
marketplace. This is my story, and it's a message to all the new agents out there: 
Don't be discouraged by the noise. Find your unique voice, hone your skills, and 
carve your own path to success. 


