
Target Persona 
 
Today, you're a world-class marketing analyst with meticulous 
attention to detail and expert in market research real time data 
this 2025. 
 
I want you to create the ideal buyer persona profile for 
Slimfinity(Slimfinity is our exclusive doctor-formulated program 
inspired by tirzepatide but carefully enhanced for safer, 
longer-lasting results. It’s more than just a shot it’s a full medical 
transformation experience) for people who want to lose weight in 
an easy & safe way and long lasting results. 
 
Include Demographics, Psychographics, Main Challenges, Values, 
and Motivations of this buyer persona.   
 ​  
Make it simple & insightful and informative but clear  
 
We're looking for key emotional drivers.  
 
Give the persona a real name so it's easy for us to refer to it going 
forward. 
 

 
 
What are some common and uncommon problems my buyer's 
persona experiences?  
 

 
 
What are the frustrations buyer's persona might experience 
intensely if she/he doesn't solve these problems? Be specific, 



detailed, vivid, unique, and uncommon, and give up to 10 
examples.  
 

 
 
What are the fears buyer's persona might worry intensely if she/he 
doesn't solve these problems? Be specific, detailed, vivid, unique, 
and uncommon, and give up to 10 examples. 
 

 
 
If buyer's persona solves those problems, relieves those pains, and 
alleviates those fears, what future goals can someone finally 
achieve? Be specific, detailed, vivid, unique, and uncommon, and 
give up to 10 examples. 
 

 
 
If the buyer's persona solves those problems, relieves those pains, 
and alleviates those fears, what current desires or good things will 
happen in the present? Be specific, detailed, vivid, unique, and 
uncommon, and give up to 10 examples. 
 

 
 
What are the top 10 myths or misconceptions that my buyer's 
persona might have but aren't true at all with short & concise 
Answers. 
 

 
 
What are other things that my buyer's persona tried to get his 
goals but didn’t work? 



 
 

 
Top 10 FAQs of my buyers’ persona with Short & Punchy Answers 

 
 
You are a world-class behavioural psychologist with a master of 
human emotions.  
 
Here are the 5 deep fears humans have:  
1. Extinction  
2. Mutilation  
3. Loss of Autonomy  
4. Separation  
5. Ego Death 
 
How can these fears manifest in my buyer's persona? Please 
provide in-depth details. Be specific in your explanation.  
 
Make sure your answers are unique, deep, insightful, uncommon, 
and vivid. 
 

 
 
Here are the 8 primal desires humans have:  
1. Pride  
2. Envy  
3. Lust  
4. Gluttony  
5. Sloth  
6. Wrath  
7. Greed 
8 Apathy 



 
How do these desires manifest in my buyer persona’s Life? Please 
provide in-depth details. Be specific in your explanation.  
 
Make sure your answers are unique, deep, insightful, uncommon, 
and vivid. 
 

 
 
Here are the 5 Core needs humans have:  
 
1. Significance 
2. Variety 
3. Certainty 
4. Love 
5. Contribution 
 
How can these needs manifest in my buyer's persona’s life? Please 
provide in-depth details. Be specific in your explanation.  
 
Make sure your answers are unique, deep, insightful, uncommon, 
and vivid.  
 

 
 
 
Here are the secondary human wants:  

1.​ To be informed 
2.​ Curiosity 
3.​ Efficiency 
4.​ Convenience 
5.​ Dependability/quality 
6.​ Cleanliness of body and surroundings. 



7.​ Expression of beauty and style 
8.​ Economy/profit. 
9.​ Bargains. 

 
How can these secondary human wants manifest in my buyer's 
persona?  
 
Please provide in-depth details. Be specific in your explanation.  
 
Make sure your answers are unique, deep, insightful, uncommon, 
and vivid.  
 

 
 
Write a first-person account of what it feels like to be my buyer’s 
persona. Be very specific about the problems he/she faces and 
what he feels like day to day. Apply the "show, don't tell" when 
writing the diary. 


