Pavilion

Pavilion Reading List

Sales Books
Predictable Revenue - Aaron Ross

Baseline Selling - Dave Kurlan

Sales Acceleration Formula - Marc Roberge

Spin Selling - Neil Rackham

Secrets of Question Based Selling - Thomas Freese

Behind the Cloud: The Story of Salesforce - Marc Benioff

Hacking Sales - Max Altschuler
The Challenger Sale - Matt Dixon

The Challenger Customer - Matt Dixon, Brett Adamson
The Sales Development Playbook - Trish Bertuzzi

Never Split the Difference - Chris Voss (phenomenal perspective on

negoﬂoﬂonl

Marketing Books

Play Bigger - Al Ramadan, Dave Peterson, Chris Lochead
Marketing Metaphoria - Zaltman

Startup Books

Crossing the Chasm - Geoff Moore
4 Steps to the Epiphany - Steve Blank



http://www.amazon.com/Predictable-Revenue-Business-Practices-Salesforce-com/dp/0984380213
http://www.amazon.com/dp/1420895672/?tag=googhydr-20&hvadid=35261396161&hvpos=1t1&hvexid=&hvnetw=g&hvrand=11487394319607493690&hvpone=16.64&hvptwo=&hvqmt=b&hvdev=c&ref=pd_sl_655qi2ygz3_b
http://www.amazon.com/The-Sales-Acceleration-Formula-Technology/dp/1119047072
http://www.amazon.com/SPIN-selling-Neil-Rackham/dp/0566076896/ref=mt_paperback?_encoding=UTF8&me=
http://www.amazon.com/Secrets-Question-Based-Selling-Powerful-Business-ebook/dp/B00G3E5SZE/ref=sr_1_1?s=books&ie=UTF8&qid=1433874796&sr=1-1&keywords=question+based+selling
http://www.amazon.com/Marc-Benioff-Behind-Cloud-Company-/dp/B00N4EEVWC/ref=sr_1_2?s=books&ie=UTF8&qid=1433874844&sr=1-2&keywords=behind+the+cloud+by+marc+benioff
http://www.amazon.com/gp/product/B00U7UGFWU/ref=dp-kindle-redirect?ie=UTF8&btkr=1
https://www.amazon.com/Challenger-Sale-Control-Customer-Conversation/dp/1591844355
https://www.amazon.com/Challenger-Customer-Selling-Influencer-Multiply/dp/1591848156
https://www.amazon.com/Sales-Development-Playbook-Repeatable-Accelerate/dp/0692622039
https://www.amazon.com/Never-Split-Difference-Negotiating-Depended-ebook/dp/B014DUR7L2
https://www.amazon.com/Never-Split-Difference-Negotiating-Depended-ebook/dp/B014DUR7L2
https://www.amazon.com/Play-Bigger-Dreamers-Innovators-Dominate/dp/0062407619
https://www.amazon.com/gp/product/B004OEIQ54/ref=oh_aui_search_detailpage?ie=UTF8&psc=1
http://www.amazon.com/Crossing-Chasm-Marketing-High-Tech-Mainstream/dp/0060517123
http://www.amazon.com/Four-Steps-Epiphany-Steve-Blank/dp/0989200507

The Innovators Dilemma - Clayton Christensen
Here Comes Everybody - Clay Shirky

The Everything Store (Story of Amazon) - Brad Stone

Bad Blood - John Carreyrou

In the Plex (Story of Google) - Steven Levy

Management Books
High Output Management - Andy Groves

The 5 Dysfunctions of a Team - Patrick Lencioni
The Advantage - Patrick Lencioni

First Break All The Rules - Curt Coffmann
Predictive Leadership - Kirk Dando

Hard Thing About Hard Things - Ben Horowitz
Why Should Anyone Be Led By You - Rob Goffee and Gareth Jones

Human Psychology

Thinking Fast & Slow - Daniel Kohneman
Influence - Robert Cialdini

Persuasion - Robert Cialdini

Setting the Table: The Transforming Power of Hospitality in Business - Danny
Mevyer

Saas / Startup Blogs
Jason Lemkin
Tomasz Tunguz
Dave Skok

Joel York

Lincoln Murphy
Fred Wilson

Bill Gurley

Sales Blogs
John Barrows



http://www.amazon.com/Innovators-Dilemma-Revolutionary-Change-Business/dp/0062060244/ref=sr_1_1?s=books&ie=UTF8&qid=1433875019&sr=1-1&keywords=innovators+dilemma
http://www.amazon.com/gp/product/B0013TTKQC/ref=dp-kindle-redirect?ie=UTF8&btkr=1
https://www.amazon.com/Everything-Store-Jeff-Bezos-Amazon/dp/0316219266
https://www.amazon.com/Bad-Blood-Secrets-Silicon-Startup/dp/152473165X
https://www.amazon.com/Plex-Google-Thinks-Works-Shapes/dp/1416596585
http://www.amazon.com/gp/product/B0013TTKQC/ref=dp-kindle-redirect?ie=UTF8&btkr=1
http://www.amazon.com/gp/product/B015VACHOK/ref=dp-kindle-redirect?ie=UTF8&btkr=1
http://www.amazon.com/The-Five-Dysfunctions-Team-Leadership/dp/0787960756
https://www.amazon.com/Advantage-Organizational-Health-Everything-Business/dp/1491510803
http://www.amazon.com/The-Five-Dysfunctions-Team-Leadership/dp/0787960756
http://www.amazon.com/gp/product/B00HL2S4LW/ref=dp-kindle-redirect?ie=UTF8&btkr=1
http://www.amazon.com/gp/product/B00J1EQ53M/ref=dp-kindle-redirect?ie=UTF8&btkr=1
https://www.amazon.com/Hard-Thing-About-Things-Building/dp/0062273205
https://www.amazon.com/Why-Should-Anyone-Preface-Authors/dp/163369108X
http://www.amazon.com/gp/product/B00555X8OA/ref=dp-kindle-redirect?ie=UTF8&btkr=1
http://www.amazon.com/Influence-Psychology-Persuasion-Revised-Edition/dp/006124189X
https://www.amazon.com/Pre-Suasion-Revolutionary-Way-Influence-Persuade-ebook/dp/B01C36E2YS
https://www.amazon.com/Setting-Table-Transforming-Hospitality-Business/dp/0060742763/ref=sr_1_1?ie=UTF8&qid=1546550975&sr=8-1&keywords=setting+the+table+danny+meyer
https://www.amazon.com/Setting-Table-Transforming-Hospitality-Business/dp/0060742763/ref=sr_1_1?ie=UTF8&qid=1546550975&sr=8-1&keywords=setting+the+table+danny+meyer
http://www.saastr.com/
http://tomtunguz.com/
http://www.forentrepreneurs.com/
http://chaotic-flow.com/
http://sixteenventures.com/
http://avc.com/
http://abovethecrowd.com/
http://www.jbarrows.com/blog/

Dave Kurlan
Adron Ross
Max Altschuler - Sales Hacker

Podcasts

The Pavilion Podcast - The Pavilion Podcast features guests and
conversations from the RC community.

Saastr - their goal is to help everyone get from et from $0 to $100 Million in
ARR with less stress and more success

Sales Hacker - Learn the latest B2B sales tips, tactics, strategies & technology
from the industry's top thought leaders.


http://www.omghub.com/salesdevelopmentblog
http://predictablerevenue.com/
http://www.saleshacker.com/
https://podcasts.apple.com/us/podcast/revenue-collective-podcast/id1510776970
https://www.saastr.com/podcasts/
https://www.saleshacker.com/library/?type=podcast

