
Tab 1 



 

PromoteIT Case Study: SaaS 
Startup Achieves 300% Increase in 
Demo Requests 

Client Background: SaaS Startup 
Our client, a rapidly growing SaaS startup, offers an innovative platform 
designed to streamline . Prior to partnering with PromoteIT, their primary 
challenge was generating a consistent volume of high-quality leads, 
specifically demo requests, through organic channels. While they had a 
compelling product, their online presence was not effectively capturing the 
attention of their target audience or converting visitors into interested 
prospects. 

The Challenge 
The SaaS market is highly competitive. For our client, the core challenges were: 
 

●​ Low Organic Visibility: Their website ranked poorly for key 
industry-specific search terms. 

●​ Limited Demo Requests: The existing website traffic was not translating 
into a sufficient number of demo sign-ups. 

●​ Ineffective Content Strategy: Their content was not optimized to attract 
users at various stages of the sales funnel. 



Our Solution: Targeted SEO and Content 
Strategy 
PromoteIT, a division of Astrosia Technologies LLP, devised a comprehensive 
strategy focusing on two key pillars: 

1. Advanced Keyword Research and SEO Optimization 
We conducted in-depth keyword research to identify high-intent keywords that 
their target audience was actively searching for. This involved: 
 

●​ Identifying Long-Tail Keywords: Focusing on specific phrases that 
indicated a strong intent to purchase or learn more. 

●​ Competitor Analysis: Understanding the SEO strategies of their top 
competitors to identify gaps and opportunities. 

●​ Technical SEO Audit: Optimizing website structure, speed, and mobile 
responsiveness for better search engine rankings. 

2. Strategic Content Development 
Our content team developed a robust content strategy aimed at attracting, 
engaging, and converting prospective customers. This included: 
 

●​ Pillar Content Creation: Developing comprehensive guides and 
resources around core industry topics. 

●​ Blog Posts and Articles: Regularly publishing SEO-optimized articles 
addressing common pain points and offering solutions. 

●​ Case Studies and Testimonials: Showcasing the value of their product 
through real-world success stories. 

●​ Call-to-Action Optimization: Strategically placing clear and compelling 
calls to action (CTAs) within the content to encourage demo requests. 

Implementation Timeline 
Our project unfolded over several phases, meticulously planned to ensure 
maximum impact. 
 



Phase Duration Key Activities 

Discovery & Audit 2 weeks Initial consultations, website 
audit, competitor analysis 

Strategy Development 3 weeks Keyword research, content 
planning, technical SEO 
recommendations 

Content Creation & 
Optimization 

8 weeks Development of pillar 
content, blog posts, and 
on-page SEO 

Link Building & Promotion Ongoing Outreach for backlinks, 
content distribution 

Performance Monitoring & 
Refinement 

Ongoing Regular reporting, A/B 
testing, strategy adjustments 

The Results: A 300% Increase in Demo 
Requests 
Through our targeted SEO and content strategy, the SaaS startup experienced 
remarkable growth: 
 

●​ 300% Increase in Demo Requests: The most significant outcome was a 
massive influx of qualified sales leads, directly attributable to improved 
organic visibility. 

●​ Top 3 Rankings for High-Intent Keywords: Our efforts resulted in the 
client achieving top positions for numerous critical keywords, driving 
highly relevant traffic. 

●​ Increased Organic Traffic: The website saw a substantial increase in 
organic visitors, indicating a stronger online presence. 

●​ Improved Conversion Rates: Optimized content and CTAs led to a higher 
percentage of visitors converting into demo requests. 

 
This success story is a testament to the power of a well-executed organic 
growth strategy. By focusing on quality content and technical SEO, we not only 
increased visibility but also delivered tangible business results. 
 


	Tab 1 
	PromoteIT Case Study: SaaS Startup Achieves 300% Increase in Demo Requests 
	Client Background: SaaS Startup 
	The Challenge 
	Our Solution: Targeted SEO and Content Strategy 
	1. Advanced Keyword Research and SEO Optimization 
	2. Strategic Content Development 

	Implementation Timeline 
	The Results: A 300% Increase in Demo Requests 

