WEEK 2 - 28 Days To A Client

THE WAR MODE DAY PLAN + REPORT
VDL Of Task  Task List For The Day - Fill In ALL 20!
1. (41X (Q1 - Complete research for prospects avatar
2./ X CB Complete 2 cold emails for 2 prospects
8. X CB Complete 2 copies from swipe file
4.7 X CB Review an outreach
5. 41X (Q1 -] Produce 10 fascinations
6.4 X CB Do 10 pushups
7. 41 ¢ Q2 - Shadow box for 5 minutes
8.4 X CB Watch the power up call
9. WX CB Identify new ideas you can do in your outreach
10. /X CB Take a shower
nwx P Meditate
12. /X CB Go for a run/walk
18. WX CEB Pray 5 times prayer
1.9/ X CP Pray the Qur’an
15. /X CEBD Be productive and committed
16. W/ X CID Identify ways to master your creativity
17. 4 X Identify what Free Value your prospect needs.
18. U/ X CID Discover new ways you can help your prospect
19. %/ X CIB Read over your notes
20. /X CID STAY DISCIPLINED AND MOTIVATED



i 7 DAY NUMBER + DATE + TIME -

Day Number: |9

Date: 21/03/2023
Start Time: 11am

sy J,8 Things That I Am Grateful To Have In My Life /,
1. Family
2. God
3. Life

& & My Top 3 Priority Tasks That MUST Be Completed &
1. Complete research for your prospects avatar
2. Complete at least 4 outreach emails
8. Break down copy from the swipe file

.. Hour-By-Hour Tracking: _

$ Task: $ Task = Set The Task That I Intend To Complete This Hour?

L Intention: 2 Intention = What Is My Plan Of Action To Complete This Task For This Hour?

/ Reflection: / Reflection = Did I Complete This Task For This Hour? If Not, Then Why?




MY MORNING WAR PLAN . |

“What Do I Plan To Accomplish This Morning?

Finish of the prospect avatar and break down 2 copies

@What Is The Main Goal For This Morning? @

Be productive and committed to your worlk.

/“How Will I Start My Morning With Power? ~

With energy and motivation




1am: Task $

Intention |

Reflection /

2 am: Task $

Intention |

Reflection /

8 am: Task $

Intention |

Reflection /

4 am: Task $

Intention |

Reflection /




5 am: Task $

Intention |

Reflection /

6 am: Task $

Intention |

Reflection /

7 am: Task $

Intention |

Reflection /

8 am: Task $

Intention _|

Reflection /




9 am: Task $

Intention

Reflection /

10 am: Task $

Intention

Reflection /

11 am: Task § |Complete research for your prospects avatar

Intention Do this for 1 hours

Reflection / |Completed the research in 1 hour

12 pm: Task § | Make the prospects avatar from all the research

Intention | Do this within 1 hour

Reflection / |Ihave managed to complete the avatar in 30 minutes

(@END-OF-THE-MORNING REPORT ©



““What Did I Learn This Morning?

This morning i learnt how to be committed without getting distracted

XWhat Problem’s Did I Face This Morning?

I should wake up earlier rather than late

~How Will I Solve These Problems For This Afternoon? °~

Wake up earlier tomorrow.

~ MY AFTERNOON WAR PLAN . |

““What Do I Plan To Accomplish This Afternoon?

Complete 2 outreach and break down 2 copies

@What Is The Main Goal For This Afternoon? @

Complete 2 outreach

~How Will I Start My Afternoon With Power? ~

With productivity




1 pm: Task $ Produce 2 outreach for your prospects

Intention Do this within 1 hour

Reflection / |Imanaged to complete 1 outreach

2pm: Task § |Complete another outreach for another prospect

Intention Do this for 1 hour

Reflection / |Idid not manage to complete another outreach because i wa perfecting
the first outreach I did.

Spm: Task § | Watch the power up call and the avatar power up call

Intention _| Apply the knowledge from both videos

Reflection / |I have watched both the videos

4 pm: Task $

Intention

Reflection /

5 pm: Task $




Intention |

Reflection /

6 pm: Task $

Intention |

Reflection /

7 pm: Task $

Intention |

Reflection /

8 pm: Task $

Intention |

Reflection /

9 pm: Task $

Intention |




Reflection /

10 pm: Task $

Intention |

Reflection /

11 pm: Task §

Intention |

Reflection /

12 pm: Task $

Intention |

Reflection /

(i End-0f-The-Day Report:.

“What Did I Learn Today?

In the power up call I learnt that if you get a response from your prospect, then
identify what he liked about your offer.




X What Problems Did I Face In The Day? X

Today the problem i faced is that i did my avatar for my prospect wrong.

~How WIill I Solve These Problems Tomorrow? °~

Tomorrow i will carefully identify my mistakes and get them right

L /what Do I Plan To Do Differently Tomorrow? |

Tomorrow i will find new prospects and create a better avatar

sWhat Do I Plan To Do The Same Tomorrow? s

Write emails

@ Who Do I Need To Update, Contact, Ask A Question To, And Share Feedback With? :

N/A

/What Tasks Were Left Undone? =~

Half of the tasks were undone.

Brain Dump:
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