
TOP PLAYER ANALYSIS AND 
WINNERS WRITING 

PROCESS 
 

 
 

Business Type: Property Management 

Business Objective: Get more Attention 

Funnel: Via FB Ads 
 

 

WINNER’S WRITING PROCESS 

Who am I talking to?  
a, Tourists  
b, locals 

Where are they now? 
a , Scrolling on FB 
b , current levels 
​ 1 pain/desire :- 4/10 have desire for the service which is not urgent. 
​ 2 belief:-  5/10 belief in the idea of property management. 
​ 3 trust :- 2/10 which is very low. 
 
 



c, Current State 
Poor Cleaning Service  
Lack of Professionality  
Lack of Comfort  
Poor Communication 
 
d, Dream State 
Clean , Fantastic communication , Friendly Team , Professional , Comfortable  , 
Hospitality  

What do I want them to do? 
a, stop scrolling and read the ad 
b, click on the link to rent the house 

What do they need to see/feel/experience in order to 
take the action I want them to, based on where they 
are starting? 
a, stop scrolling and read the ad 

1 offer something in return if the book at one of our properties eg. free ride 
to and from the concert 

2 color contrast on the ad 
3 using a famous singer image on the ad 

b, click on the link to rent the house 
1 free ride offer :- book a stay with us and get a free ride 
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DRAFT 
 
Enjoy the Comfort You Deserve  &  Ride for Free! 

Reserve a 5-night stay at one of our spotless properties during the concert and enjoy 
complimentary rides to and from the event. Experience ultimate comfort, clean rooms, 
convenience, and exceptional service. Reserve your stay today!" 

Final FB Ad Result 

 

 
 

 
 
 
 



Top Player FB AD 
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