
"Getting traffic to your website is easier than you think." 
 
Most company owners think that they need months, or even years, to grow and attract traffic 
to their websites. 
 
The truth is, it's not as difficult as you might think. With the right plan for your company, it's 
very easy to attract traffic, and I will provide you with that plan now. 
 
Let’s start with new businesses: 
 
You need to begin with Facebook and Instagram paid ads. Why? Because they are the 
fastest and easiest ways to make people aware that your business exists. 
 
You can also opt for Google paid ads to rank higher and attract traffic. 
 
What should you do if you don’t have money for paid ads? 
 
Simply increase your social media followers by posting daily, writing blogs about your 
product, publishing them, and focusing on your SEO (Search Engine Optimization). You can 
also approach other website owners and ask them to host your blog. 
 
You can do all of these without spending a penny, but they will take longer to yield results. I 
estimate it could take 4 weeks or more. 
 
Here's a simple plan to grow your social media business: 
 
- 2 days a week: Post reels discussing tips or topics related to your product. 
 
- 2 days a week: Post memes to entertain and engage with your audience. 
 
- 2 days a week: Share pictures of your product or anything related to your service. 
 
- 1 day a week: Host a giveaway, offer discounts, encourage people to ask you questions for 
more engagement, etc. 
 
Make sure not to post the same type of content day after day. For example, if you post a 
meme on Monday, post the next one on Friday, Wednesday, or another day to ensure variety. 
 
Now, for business owners who already have some traffic and want to attract more attention: 
 
If you already have some attention and website traffic, you will need to focus on organic 
traffic. 
 
First, you need to ensure that your SEO (Search Engine Optimization) is on point. If you 
don’t have the knowledge to do it yourself, I recommend outsourcing it and hiring a 
professional to handle it for you. 
 



SEO will help you rank higher on Google so that when people search for your 
product/service, your company will appear in front of them. 
 
Second, you need to write long, informative blogs and ask other websites to host your blogs 
to maximize their impact and increase your organic traffic. 
 
Lengthier blogs can provide several advantages for ranking on Google: 
 
- Comprehensiveness: Longer content allows you to delve deeper into a topic, establishing 
your blog as a more authoritative source in Google's eyes. You can cover related sub-topics, 
anticipate user questions, and provide a more well-rounded exploration. 
 
- Keywords: More words often means more opportunities to include relevant keywords 
naturally throughout the text. This helps Google understand the content's theme and match it 
with user searches. 
 
- User Engagement: In-depth content can keep users on your site for a longer duration, 
which Google views as a positive signal. This suggests the content is valuable and engaging. 
 
However, there are important caveats: 
 
- Quality over Quantity: Google prioritizes high-quality content. If your long blog is stuffed 
with keywords or irrelevant information, it won't rank well. 
 
- Target Audience Needs: Tailor your content length to your audience's expectations. If they 
seek quick tips, a shorter piece might be better. 
 
Here's a good rule of thumb: aim for long-form content (around 1,800 words or more) for 
complex topics or cornerstone content that serves as a pillar of your blog.  
 
For shorter topics or quick updates, a concise and informative piece might be more suitable. 
 
Remember, it doesn’t matter how good your product/service is unless people know about it. 
This can be achieved with effective marketing strategies that present your product/service as 
the solution, as part of a lifestyle. 
 
 


