
BOOST your closing ratio by 50% from 
learning two tricks from  

JORDAN BELFORT 
Yeah.. You read it right 

2-conditions before you start reading: 

●​ The hunger that winners have 
●​ Read and apply. 

It is as simple as that… 

If you sell a high end product which really benefits those who buy stick around my friend, and read 
what Jordan Belfort has to say 

 You don’t need to have any experience in sales and little to no money to pull this off.  

Even a nobody from the street who has never sold anything could listen to this and start selling 
like a pro. 

 YES! IT IS THAT EFFECTIVE! 

 It has worked ever since sales has been around and it’s still working better than ever, Maybe 
even better considering Phone sales are skyrocketing to new heights. 

 Salespeople have always been perceived as evil and annoying, they show up as 

Pushing a product or service on you without considering your actual needs. (they usually suck 
at closing)  

We DO NOT want to be like those people in any possible way.  

This leads to the first point on how to close so many clients your competition goes bust 

1.​ “Managing your emotional state” 



The reason that the perceived “salesperson” has a low closing rate is because of mental 
instability, they are not emotionally stable.  

You on the other hand can use this powerful tool and have this unfair advantage to crush your 
competing salespeople. 

Now, You might be asking “how do I show up mentally stable???” 

Easy, 

-​ Building trust. This is the most important part of selling, 

-  Show up calm and collected,  

- Be confident in what you sell and most importantly, YOURSELF 

- Arrive certain and clear, Show that you are there to help and solve problems for good. instead 
of  forcing a product/service down their throat. 

2.​ “While selling you’re solving customer anxiety” 

Yeah, it is as simple as what you read… 

What will separate you from the average “salesperson” is that you are better than them at 
solving problems, instead of forcing clients.  

You will be answering their questions and objections.  

Listening to what the customer has to say and then providing them with the best solution which 
is your product/service and being a source of good.  

I did my part which was to write, now the rest is on you.  

Will you start applying? 

 or make another excuse for your low closing rates… I’ll let you decide. 

The best, 

Jordan Belfort. 

 



Btw, these are just two of the secrets of selling, out of MANY MORE that I teach inside my book 
Way of the Wolf: Straight Line Selling: Master the Art of Persuasion, Influence, 
and Success.  

I briefly go through the profound understanding of human nature from voice tone to 
cadence, certainty and the use of body language and many more to become a master in 
sales. 

 Click the link below to purchase a copy for yourself and also claim your free audiobook  
👇 

 

www.getfreeaudiobook.com 
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