Introduction: Terms and Slangs



OnlyFans Terms & Slang Glossary

Terms You’ll Hear in the OF Industry — And What They Actually Mean

GENERAL TERMS

e OF - Short for OnlyFans, a subscription-based content platform.

e Sub - A subscriber; someone who pays to follow a creator’s page.

e Fan — Any person interacting with or paying the creator (subscriber, buyer, tipper).
e Creator — The person (model) who owns the OF account and uploads content.

e Chatter — A person who runs the DMs of a creator’s account, selling and engaging in
character.

SALES TERMS

e PPV (Pay-Per-View) — A locked message fans must pay to unlock.
e Bundle — A group of PPVs sold together, often at a discounted rate.
e Custom — A personalized video made to a fan’s request, usually higher priced.

e GFE (Girlfriend Experience) — A paid service that includes emotional attention, daily
nudes, flirty messages, and special perks — like being a “digital girlfriend.”

e Whale — A fan who spends $200+ regularly — top 1% of all subs.
e Trial Sub — A limited-time discounted subscription, often $3-$5.

e Vault — A creator’s stored content library (nudes, videos, photosets) that chatters can
pull from.




CHATTER-SPECIFIC TERMS

Tease — A message designed to build sexual tension without delivering too much.

Aftercare — Messages sent after a sale or sext, meant to keep the fan feeling
emotionally connected.

Warm-Up — The initial stage of chat where you build rapport before selling.
Sexting Session — A paid, ongoing flirty or sexual chat, often with PPVs included.

Emotional Hook — A message that connects personally or romantically to make the
fan feel special.

Compliance — When a fan starts playing along, showing interest, or following your
lead toward a sale.

Conversion — When a fan actually unlocks, tips, or buys after chatting.

Soft Close — A non-pushy way of selling, like teasing or suggesting without hard
selling.

Downsell — Offering a cheaper or alternative content when a fan says no to the
original price.

PLATFORM FUNCTIONS

Mass Message (MM) — A message sent to all subs at once, often with a PPV.
DM (Direct Message) — Private 1-on-1 conversation with a fan.
Pinned Post — A piece of content or promo kept at the top of the feed to grab attention.

Automated Message — A preset DM sent when someone first subscribes (e.g., “Hey
baby, so happy to see you *3”).

RED FLAGS & FAN TYPES



Timewaster — A fan who chats but never spends.

Ghost — A sub who stopped responding or opening messages.

Dead Sub — A sub who is still paying but not interacting at all.
Lowballer — A fan trying to negotiate or ask for discounts constantly.

Free Loader — Someone looking for free content, previews, or chat with no intent to buy.



Introduction: Understandign fans



“Why Fans Are On OnlyFans — and Why
That Matters to You”

Before you can sell to a fan, you need to understand them.

Fans don’'t come to OnlyFans just to buy videos. They come here because they’re looking for

something deeper — a feeling, a connection, a fantasy.

As a chatter, your job isn’t just to talk. Your job is to understand why someone’s here... and then

become exactly what they’re looking for.

Here’s what you need to know:

1. They Want to Escape

Most fans come here to escape stress, boredom, or loneliness. You're not just selling nudes —

you’re giving them a moment away from real life.

Be warm, light, and playful. Let them forget their problems when they talk to you.

2. They Want Attention
Fans feel invisible in real life — here, they’re seen and heard.
That’s why they pay.

e Use their name.
e Ask about their day.

e Remember their job or favorite team.

Even the smallest effort makes them feel special — and when a fan feels special, they spend more.



3. They Want to Feel Desired
OnlyFans is one of the only places where they can feel sexy and wanted.

Tell them they’re hot. Make them feel like you’ve been thinking about them.

Validation = money.

4. They Want the Fantasy, Not the Transaction
Porn is one-way. OnlyFans is two-way.

They want the girlfriend fantasy, the tease, the emotional rush.
They don’t want you to sound like a robot or a salesman — they want you to sound like a woman

who’s into them.

“Omg you're so bad... | love that energy @&

5. They Want to Feel Chosen
Even if 500 fans get the same message — make each one feel like it was just for them.

That’s how you create loyalty. That's how you build whales.

As a Chatter, This Is Your Superpower:

If you understand these emotions — if you chat with empathy, flirt with finesse, and sell with

seduction — you'll never sound pushy or fake.

You'll sell without trying.
You'll build regulars who keep coming back.

And you’ll make fans feel addicted to you.






Module 1



Introduction to OnlyFans Chatting

“You’re Not Just Typing — You’re Selling Fantasy”

OBJECTIVE:

Introduce the role, the mindset, and the mission. Understand the purpose behind OnlyFans
chatting and what makes it different from regular texting or sales jobs.

PART 1: WHAT IS AN OF CHATTER?

A chatter is the person behind the DMs of an OnlyFans creator’s account.
You message fans as the model, using her voice, persona, and style to build trust, connection,
arousal — and ultimately, sell content.
You are the:
e Salesperson ¢
e Girlfriend illusion ¢J
e Emotional outlet “2

e Fantasy fulfillment

e Digital seduction artist @

~PART 2: THE GOAL OF EVERY CHAT

I's not just to sell — it’s to:

e Keep fans engaged



e Make them feel seen and desired
e Tease and seduce them gradually
e Convert emotional connection into unlocks, tips, and loyalty

e Turn casual fans into long-term, high-spending regulars (whales)

PART 3: THE MINDSET OF A HIGH-PERFORMING
CHATTER

e You are in character 100% of the time
e You speak like her, flirt like her, and sell like she would
e You're not robotic — you’re personal, seductive, and reactive

e Your success depends on your ability to emotionally and sexually influence fans

“You’re not just selling nudes. You're selling a connection that feels real.”

PART 4: THE CHATTER’S TOOLKIT

Here’s what you'll be using:

e DMs (Direct Messages) — 1-on-1 convos with fans

e PPVs (Pay-Per-View content) — Locked content you send and upsell

e Mass Messages — Sent to all fans with content promos

e Sales Scripts & Tease Lines — Phrases you use to flirt and build curiosity
e Content Vault — Pre-made content you can offer or reference in chat

e Chatter Notes — Where you track fan behavior, kinks, and unlock history



PART 5: HOW CHATTERS MAKE MONEY

Most chatters are paid by:

e Commission from PPV sales and tips
e Bonuses for top sales performance or whale conversions

e |n some cases, base pay + bonuses

That means: The more you tease, sell, and convert — the more you earn.

PART 6: CORE DO’S & DON’TS
4 DO:

e Always stay in character
e Personalize chats — use names, mirror their vibe
e Build anticipation before sending any content

e Track your high-value fans and follow up regularly

Y NEVER:

e Admit you’re not the model
e Offer meet-ups, IRL contact, or off-platform content
e Sound robotic or generic

e Send PPVs too early without teasing




FINAL REMINDER:

As a chatter, you are the heartbeat of the page.
You keep fans engaged, emotionally hooked, and spending — without ever breaking the
illusion.

This isn’t just a job.
This is character work, emotional sales, and fantasy building.
And when done right — it’s one of the most profitable skill sets in the industry.



Module 2



How to Talk to Fans Like a High-Earning
Chatter

OBJECTIVE:

Learn how to talk to fans in a way that’s flirty, personal, in-character, and designed to build
connection, emotional attachment, and sales — without ever sounding robotic or salesy.

PART 1: YOUR VOICE = HER VOICE

As a chatter, you’re not being “you” — you’re being the creator.
You must:

e Match her persona (sweet, bratty, dominant, shy, soft, etc.)

e Write in a feminine, playful tone

Pl

e Use emojis, long vowels, soft punctuation (e.g., "omggg | misssssed you “3")

e Never break character or admit you're not her

s#* Example (wrong):
“Hey, how are you?”
X Sounds bland, generic, and not like the creator.

(74 Better:
“Hiiiii baby == | was just thinking about youuuu @& what are you up to right now?”

PART 2: THE 4-TONE RULE

Every message you send should check at least two of these tones:



1. Flirty %3
2. Personal @
3. Teasing @

4. Soft/Feminine ¢’

PART 3: THE STRUCTURE OF A CONVERTING CHAT

Every high-performing conversation follows this flow:

1. Greet + Warm-Up

“‘Hey you ‘= | missed your name popping up in my inbox...”

2. Ask Questions to Build Connection

“What did you get up to today?”
“Tell me something no one else knows ¢¢”

3. Flirt + Tease

“I'm wearing something | shouldn’t be right now @& want a hint?”

4. Sell (if applicable)

]

“‘Omg... | might have filmed something wild earlier .2 can | send it over? s

5. Aftercare / Emotional Hook

“That was so hot... | love when you talk to me like that. Can we do it again soon?”

PART 4: PERSONALIZATION IS POWER

Fans want to feel like you're talking to them, not just copy/pasting.



e Use their name

e Reference past convos

e Mention their job, kink, or personality
Example:

“Did you end up working late again today, Mr. CEO? =2 Bet you could use a
distraction...”

PART 5: WORDING TO USE (AND AVOID)

USE:

e Elongated words: "heyyyy", "yesss", "omggg", "moreee"
e Emojis (without overloading): “3 @ #J ©3
e Soft commands: “open it if you're alone...”

e Questions: "What would you do if | was in front of you right now?"

AVOID:
e Dry, short replies (“cool”, “nice”, “k”)
e Overusing hard punctuation or periods
e Salesy phrases (“Buy this now!”, “Do you want to purchase?”)

e Sounding like a dude or bot (“Bro”, “man”, “guy”)

PART 6: SAMPLE MESSAGE FORMULAS

Flirty Opener:



“I was just thinking about you... and what would happen if you were in bed with me

”

m =
Tease Message:

“I filmed something | realllllly shouldn’t have earlier . it’s just for you... but only if
you're good @

Upsell Tease:

“If you thought that last video was wild... omg, the next one is insane ¢« want a
little preview?”

Aftercare Message:

“That was sooo hot (& you make me feel some kinda wayyyy... can we do that
again tomorrow?”

FINAL REMINDER:

You're not just typing — you're acting.
Every message should feel like it came from the girl of his dreams: sweet, sexual, and so into
him.

Talk like you want him.
Type like he’s the only one.
Sell like it’s just for him.



Module 3



How to Build Emotional Loyalty

OBJECTIVE:

Learn how to create long-term emotional bonds with subscribers so they keep coming back,
spend more, and become regulars or “whales.”

Emotional loyalty is what separates a one-time tipper from a $500/month regular. Your job as a
chatter is to make fans feel something real — even if it’s built on fantasy.

PART 1: WHY EMOTIONAL LOYALTY MATTERS

A fan might sub because they’re horny, but they stay — and spend — because they feel seen,
important, and wanted.

e Fans don’t want just porn — they want connection.

e Your job isn’t to be their favorite creator — it’s to be their favorite person to talk to.

If you can make them emotionally addicted, you won’t have to push for sales.
They’ll chase them.

PART 2: HOW TO CREATE A BOND THAT FEELS REAL

1. Use Their Name (A Lot)
e “Missed you today, Josh “3”

e “Thinking about you, Mr. Trouble {

Fans crave personalized attention. It makes everything feel 10x more intimate.




2. Take Notes + Remember Details
e Their job
e Their pet's name
e Their favorite kink

e Their mood last time they chatted

“‘How was work today, babe? Last time you said your boss was pissing you off (&)”

Even small memory callbacks make them feel chosen.

3. Talk to Them When They’re Nof Horny
Real loyalty comes from connection outside of sexting.
Ask:

e “What was the best part of your day?”
e “What's something you’re proud of this week?”

e “You seem a little off — everything okay?”

You're becoming more than just a nude sender. You're becoming their girl.

4. Share (Fake) Personal Things Back

Create emotional symmetry. Drop lines like:

”

e “I've been so stressed lately... you're kinda my escape @2
e “l don’t talk to many people like this tbh, you feel easy to trust.”

e ‘| keep checking to see if you messaged me today & is that bad?”

This reverses the emotional flow and deepens the attachment.



PART 3: SHOW THEM THEY'RE DIFFERENT

Don’t treat every fan the same — make them feel ranked.

Say things like:
e “You always make me smile, even on bad days ©2”
e “l know | say that to others... but with you, | really mean it”

e “You're kinda dangerous for me tbh... | think about you a lot more than | should ¢.2”

They'll start to crave being your favorite.

PART 4: RE-ENGAGE THEM EMOTIONALLY (NOT JUST
SEXUALLY)

When they haven'’t spent in a while, don’t send a PPV — send a feeling:

“Hey you @2 haven’t seen your name in my inbox in a bit... hope you're okay. Kinda
miss you.”

“I had this wild thought earlier and for some reason it reminded me of you &”

This emotional pull works better than blunt offers.

PART 5: REWARDS THAT STRENGTHEN LOYALTY

Offer:

e A free voice note after a big spend
e Aflirty "goodnight" message if they’ve been sweet

e A random teaser clip sent just because



“Just felt like spoiling you a little today ©2 you’ve been so sweet to me lately...”

This reinforces their behavior and encourages them to keep showing up.

FINAL REMINDER:

Fans don’t just buy with their d*cks. They buy with their hearts.

Be their escape.
Be their crush.
Be the person they look forward to talking to after a long day.

Build emotional loyalty — and you'll build a long-term income stream out of one fan.



Module 4



Chatting for Whales: High-Ticket Fan
Psychology

OBJECTIVE:

Understand how to identify, nurture, and convert whale fans — the top 1% of subscribers
who are capable of spending $500-$5,000+ per month when handled with care, skill, and
psychological precision.

PART 1: WHO ARE WHALES?

“Whales” are high-spending fans who:

e Have disposable income
e Crave emotional control or intense fantasy

e Want more than just content — they want intimacy, access, and dominance

They'll pay for:
e Exclusivity
e Custom attention
e Control/fantasy fulfillment

e “Being your favorite”

Whales are not time-wasters — but they won'’t spend big unless you treat them differently.

PART 2: WHALE PSYCHOLOGY



High-spenders often fall into one of these emotional types:

Type Core Desire

The Provider g Wants to be useful, needed, or in control

The Romantic %  Wants emotional connection + fantasy
love

The Power Fan Wants to own, control, or be degraded

The Collector ¥§  Wants everything — status, vault, customs

To convert them, you must speak their language and sell the experience, not just content.

PART 3: HOW TO IDENTIFY A WHALE

Look for:

e Unlocking full bundles immediately

e Tipping without being asked

e Asking about GFE, customs, or name usage
e Long conversations that build intimacy fast

e Returning daily or talking about “spoiling” you

Once spotted — tag, note, and track them immediately.

PART 4: CHAT STRATEGY FOR WHALES

1. Personalization Is Mandatory

e Use their name often



e Send custom voice notes
e Reference past convos or compliments

e Give them a unique nickname

“My inbox feels empty when you're not in it, [name] &

2. Make Them Feel Powerful

e Letthem choose customs
e Letthem feel like you're available only for them
e Offer choices: “Should | send you the lace one or the wet one first, baby?”

e Praise them: “No one treats me like you do...”

3. Slow-Sell High-Ticket Items

Don’t rush — warm them up, then pitch:

“If | made a custom video just for you, how long would you want it? ‘=

“I rarely do this, but I'd film a private video tonight if it was for you...’

Pitch customs in the $150-$400 range.
Upsell add-ons: name use, outfit choice, voiceover, kink-specific.

4. Sell Emotional Real Estate
Whales will pay just to feel important. Sell things like:

e “My #1 Favorite” tier

e Dedicated GFE slot



e Custom video series
e Vault access no one else sees

e Ongoing messaging or “girlfriend texting” subscriptions

“No one else gets this side of me... just you.”

5. Set Boundaries Softly
You don’t say no. You say:

“I love that you want that... but | only do that for my most spoiled boys @2

This reinforces exclusivity and conditions more spending.

PART 5: RETENTION = MILLIONS

A whale doesn'’t just spend once.
They spend every week emotionally hooked.

Reinforce loyalty by:

e Saying you miss them
e Offering surprise perks for no reason

e Making them work for you — whales love the chase

“You always know how to make me feel special. | wish more guys spoiled me like
you do 3

FINAL REMINDER:

Whales don’t want to be cheap.
They want value, control, status, and emotion.



Treat them like kings.
Flirt like they’re irreplaceable.
Sell like you’re the only girl who really “gets” them.

One whale can replace 100 casual fans — so handle with skill.



Module 5



How to Sext Like a Pro (While Selling the
Fantasy)

OBJECTIVE:

Learn how to write seductive, in-character sexts that turn fans on, build emotional tension, and
lead to PPV unlocks, sexting session sales, and custom requests — without ever sounding
robotic or generic.

PART 1: WHAT IS SEXTING ON ONLYFANS?

Sexting is the art of erotic storytelling and teasing in DMs — written as if the model is there
with the fan, creating a shared sexual experience.

But on OF, sexting is also sales.
The goal is to:

e Turn the fan on
e Keep them chasing
e Slowly upsell content (PPVs, customs, or sessions)

e Deepen the emotional bond (retention)

PART 2: SEXTING RULES THAT WORK
4 DO:

e Always stay in character (soft, bratty, dom, innocent, etc.)



e Use sensory words: what they feel, see, hear, smell
e Type like you're turned on too
e Use long vowels, soft tone, and emojis: “omggggg & yesss baby @’

e Mix flirty teasing with graphic build-up

x DON'T:
e Sext too early without warm-up
e Copy/paste full scripts with no personalization
e Use stiff, cold language (“you insert your penis”)
e Go 0to 100 — build tension first

e End the chat after they climax (ALWAYS do aftercare)

PART 3: THE SEXTING FLOW (4 PHASES)

1. WARM-UP

Flirty, playful, suggestive. Set the mood.

“You know what | thought about last night?”
“I was soooo0 touchy today... maybe a little too much &”

Ask the fan questions like:

e “What would you do if | was in your bed right now?”

e “What'’s your favorite thing for a girl to do to you?”

2. BUILD-UP



Increase tension and start describing yourself.

“I'd straddle your hips, still in my panties... rubbing against you slowly... teasing
you until you beg for more @”

Use words like:

LT ” o« ” ” i

e “Slowly,” “gently,” “pressing,” “wet,” “moaning softly”

e Focus on control, anticipation, rhythm

3. CLIMAX

Get graphic, but stay sexy and poetic.

“I'd ride you deep, holding your face, gasping into your ear as | grind faster and
harder... until we both can’t take it anymore &”

Use reaction lines:

e “I'm sooo close...”
e “F*ck baby, don’t stop...”

e “My legs would be shaking from how deep you’re inside me...”

4. AFTERCARE

Keep the fan emotionally attached.

“That was sooo hot (& | swear no one makes me feel like that but you...”
“If | could fall asleep in your arms right now, | would ©2”

Re-engage for retention:

“Next time I'll use a toy while you watch... only if you're good @”




PART 4: SELLING WHILE SEXTING (THE INVISIBLE
SALE)

Sexting is the perfect upsell environment — when the fan is turned on, they’re more likely to
spend.

When to drop a PPV:

e After you describe yourself teasing

“Omg | actually filmed something like that earlier (2 you want it?”

When to upsell a sexting session:

e |[f the fan keeps asking questions

”

“You wanna take this even deeper? | do full sexting sessions — just you + me ¢

When to pitch a custom:

e If they describe a fantasy

“That’s sooo hot... if you want, | can film that just for you “& I'll make it feel like
you're really there...”

PART 5: SEXTING TEMPLATES

Flirty Openers:

e “Are you alone m? | kinda want to tell you what I'd do to you...”
e “l woke up wet thinking about last night \@”

e “If you were here right now, I'd be on my knees...”




Build-Up Teases:

e “I'd slide my panties to the side and let you feel how wet | already am...’

e “I'd whisper how bad | want you while grinding on your lap...”

Climax Phrases:

e “Yesss... just like that... harder... don’t stop...”

A
7"

e “I'd cum all over you, shaking and gasping your name (&

e “You'd feel every single pulse of me around you...”

Aftercare:

e “Omg, that felt sooo good... you always get me like this @2

e “I'mjust laying here blushing now... can we do that again tomorrow?”

FINAL REMINDER:

Sexting is about fantasy, not just dirty words.
Your job is to turn the fan on, emotionally attach them, and guide them up the pricing

ladder while making it feel intimate and real.

Write like you want them.
Seduce like you miss them.
Sell like it was their idea.



Module 6



How to Use Fan Psychology to Convert,
Retain, and Upsell

OBJECTIVE:

Learn how to turn fan psychology into practical chat strategies that drive sales, emotional
attachment, and long-term retention.

PART 1: APPLYING FAN PSYCHOLOGY IN
CONVERSATION

1. Mirror Their Mood

e If they’re playful: flirt and tease.
e [f they're lonely: listen and comfort.

e |[f they’re horny: escalate slowly and control the pace.

& Tip: Emotional matching builds trust and keeps them talking longer.

2. Make Them Feel “Chosen”
Use personalization to deepen the illusion of a special connection:
e Use their name regularly.
e Say things like:
“You’re the only one | talk to like this...”

“I've been thinking about our convo last night &
“You're kinda my favorite lately...”



3. Tease — Don’t Rush
Seduction is a slow burn. Build anticipation.

e Drop flirty hints.
e Describe what you’re wearing.

e Use suggestive language (“you wish you were here right now”)

This increases emotional investment + price acceptance.

PART 2: TACTICAL CHAT STRATEGIES

Emotional Hook Before Every Sale
Before sending any PPV:

e Compliment them.
e Recall something they told you.

e Mention how you made this just for them.

& This creates emotional justification for the purchase.

The “Two-Track” Method

Every chat should follow two tracks at once:

Emotional Track Sales Track ¢

Flirting / validation Teasing previews



Personal convos Soft upsells

Relationship-building  Custom offers & bundles

You switch between the two based on their mood and responses.

Buy Signals You Should Never Ignore:
These mean they’re ready to spend — strike immediately:

e “| wish | could see more...”
e “Do you do customs?”
e Sending nudes or talking about sex

e Saying they’re alone, bored, or horny

Reply with teasing, confident upsells:
“‘“Mmm | might have something just for you... but it's only for my favs ¢%

PART 3: THE FEELING AFTER THE SALE = FUTURE
MONEY
Aftercare = Retention

After the fan buys:

e Don’t disappear.
e Compliment their taste.

e Set up the next purchase (“Wait ‘til you see what I'm filming tomorrow ¢3”)

Fans who feel emotionally satisfied after buying become regulars.




Always Build the Next Fantasy
Use every message to plant the seed for something more:

e “I've got this new lingerie you'd die for...”

e “Maybe next time I'll say your name @”

”

e “| have this secret video... but only for someone special

FINAL REMINDER:

Every fan wants to feel like your favorite.

Every sale starts with emotional connection.

If you learn how to listen, tease, and guide, you'll be the reason they come back (and spend
again and again).



Module 7



The Pricing Ladder Strategy for OnlyFans
Chatting

OBJECTIVE:

Learn how to build and use a pricing ladder — a strategy that slowly increases content prices
based on fan arousal, emotional investment, and trust — to maximize sales per fan without
killing the vibe or sounding greedy.

PART 1: WHAT IS A PRICING LADDER?

A pricing ladder is a step-by-step content pricing system that moves a fan from:

e Low-cost tease
e Mid-range nude

e High-ticket climax/custom content

This keeps fans engaged, makes spending feel natural, and prevents early resistance.

PART 2: WHY IT WORKS

e Builds trust: You prove value before asking for more
e Increases arousal: Fans become more likely to spend as tension builds
e Prevents sticker shock: Starting low makes higher prices feel more acceptable later

e Creates anticipation: The more they invest emotionally, the more they’ll pay financially




PART 3: BASIC LADDER STRUCTURE

Ladder Stage Type of Content Price Purpose
Range

1. Tease Booty pic, feet, implied $5-$12 Warm them up / low
resistance

2. Reveal Nude, toy tease, topless $15-$30 Increase curiosity and
arousal

3. Climax Masturbation, squirt, full $35-$60+  Peak excitement = max price

play
4. Custom vid, GFE, POV $75-$250+ Emotional buy = high-ticket
Custom/Exclusive offer

PART 4: HOW TO USE IT IN CHAT (STEP-BY-STEP)

Step 1: Tease Before You Sell
Warm up the fan with emotional or flirty chat. Drop lines like:

“‘Mmm | was feeling a little bad today... then I filmed something wild to distract
myself @”

Send a $7-$10 PPV tease — feet, booty, soft tease.

Step 2: Escalate Slowly
If they buy:
“Omg you liked that?? | didn’t even show the best part ="

Now offer the $15-$25 video — topless, toy play, moaning.

Step 3: Drop the Climax Hook

Once they’re excited:



‘I can’t believe | filmed this next part .2 it was soooo messy..."

Send the $35-$60 PPV — full masturbation, orgasm, squirt, roleplay.

Step 4: Custom Pitch
Now that they’re invested, upsell a custom:
“‘Now I'm curious... if | filmed one just for you, what would you want me to say? &2

Then quote a price ($75-$250+).

PART 5: FLEXIBLE OPTIONS

Downsells (If they object):

e “Not ready for that one? I've got something softer for $10 =~

e “This one’s less intense but suuuper flity — $12 if you're curious...”

Upsell Incentives:
e “If you unlock all 3, I'll throw in a surprise pic ¢3”

e “Customs come with a bonus voice note this weekend only ¢#2”

PART 6: PSYCHOLOGY-BASED PRICING TIPS

e Use odd numbers: $17, $23, $47 — they convert better than round numbers

e Emotion sells more than length: "This made me moan like crazy" sells better than "3
minutes"

e Always pitch high first — you can work down if needed



Fans don’t mind spending if the arousal is high — it’s your job to escalate
correctly.

FINAL REMINDER:

Pricing ladders aren’t about tricking fans — they’re about guiding the emotional journey.
If you tease right, escalate naturally, and build anticipation, the price becomes an afterthought.

Sell the tease — build the tension — reward the desire — raise the price.

Turn one fan into a $200 session with nothing but timing, tone, and strategy.



Module 8



How to Handle Objections & Price
Pushback in Chat

OBJECTIVE:

Learn how to respond confidently and seductively when a fan says “too expensive,” “maybe
later,” or tries to lowball — while keeping the fantasy alive and the sale on the table.

PART 1: WHY OBJECTIONS HAPPEN

Before responding, understand why fans object:

e They're testing you to see if they can get a lower price
e They don’t feel aroused or connected enough yet
e They're comparing you to other creators

e They're genuinely broke... or pretending to be

Your job is to keep them turned on, emotionally engaged, and curious enough to
want to spend anyway.

PART 2: COMMON OBJECTIONS & HOW TO RESPOND

X “That’s too expensive”
Do NOT say:

“Okay I'll lower it.”
This kills your value.



4 Instead, say:

“Mmm | get it babe... but this one’s extra naughty =3 it's worth every second”
“I rarely send stuff like this... that's why it’s priced like that “3”
“If you're not ready, I'll keep it just between us for now ¢« ”

¢ Use confidence + exclusivity to justify the price.

X “Maybe later” or “I'll think about it”
"4 say:

“No rush at all, baby... but I'm lowkey scared someone else will see it first &”
“'m gonna leave it there for a bit... just in case you get curious ©3”

¢ This creates FOMO without pressure. You're planting a seed for a later conversion.

X “Can | get a discount?”
4 say:

“If | gave this to just anyone... it wouldn’t feel as special, would it? =
“Mmm | could do something softer for a little less, but this one is just... ugh, wild

S
AN
-

“I'd rather spoil you with something personal next time — like a custom maybe “3”

¢ Redirect or downsell without devaluing.

X “Can | see a preview first?”

4 say:
“I love that you wanna see more &3 but | like making it a surprise... it's sexier that
way.”
“No spoilers & But I'll tell you this: | couldn’t stop touching myself by the end of
it...”

¢ Create curiosity tension. If they need a preview, offer a tiny cropped photo.




X “Can you just send it for free?”

"4 say:

“‘Baaaaby &7 If | spoiled you like that for free, you'd never survive what I'd do paid
'u

‘I wish | could, but this one’s way too hot to give away &' trust me tho, it's worth it.

. Stay soft, seductive, and laugh it off, but hold the boundary.

L

PART 3: PRICE CONTROL PSYCHOLOGY

Value = What You Make Them Feel

Fans don’t buy based on logic — they buy based on emotion.
If a fan says “too expensive,” it usually means:

e They’re not turned on enough
e They’re not feeling chosen or special

e You didn’t tease or warm them up properly

Fix this by:
e Flirting harder
e Hyping the content more

e Making it feel like it was made for them

PART 4: STRATEGIC TACTICS

1. Downsell Gracefully

“If you're not ready for that one, I've got a softer tease for $15 ="~



Use smaller offers to build trust and still make a sale.

2. Keep the Door Open
Always end objection replies with:

“I'll leave it here just in case you get curious 3

It keeps the energy alive and lets you loop back later.

3. Reward Spend, Not Hesitation
Never start low. Let them object, then reward them for spending.

“You’re spoiling me rn (2 | might have to send you something extra later...”

FINAL REMINDER:

Objections are normal — they’re not rejections, just opportunities to reframe the value, tease
harder, and keep the fantasy alive.

Confidence closes sales.
Seduction controls the price.
Never beg. Never lower your worth. Make them want to pay.
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How to Sell Customs Step-by-Step

@ OBJECTIVE:

Master the art of selling custom content — from identifying interest to upselling with confidence
— while keeping the experience seductive, personal, and high-value.

PART 1: WHAT IS A CUSTOM?

A custom is a personalized video made just for the fan based on their request — and it's one
of the highest-ticket offers a chatter can sell.

Most fans are willing to spend $50-$300+ for something that feels “just for them.”

PART 2: WHO BUYS CUSTOMS?

Fans who:

e \Want attention, control, or a fantasy fulfilled
e Mention specific kinks or fetishes
e Say things like “do you do requests?” or “can you say my name in a vid?”

e Have already unlocked multiple PPVs or tipped generously

Your job is to spot those signals and move the convo in the right direction.

PART 3: THE STEP-BY-STEP CUSTOM SALE FLOW

Step 1: Warm Them Up



Start with a teasing chat. Let them flirt, express kinks, or hint at fantasies.
“Omg, what would your dream video from me look like? «¢”

Keep it playful, not pushy.

Step 2: Let Them Describe the Fantasy
Encourage details:

e “What would | be wearing?”
e “What do you want me to say?”
e “Do you want it soft... or a little dirty?”

e “Would you want me to say your name?”

This gives you chat depth and builds emotional ownership over the request.

Step 3: Price Confidently

Once they’re invested, say:

“I can definitely film that for you “# | usually charge $XX per minute for customs.

Want me to make it extra personal for you?”

Never say “Is that okay?” or “What’s your budget?”
Be soft but assertive.

¢+ Recommended pricing:
e $50-$100 per minute
e Use price ladders: 1 min = $50, 2 min = $90, 3 min = $120+

e Add-on: Name mention, outfit choice, dirty talk = extra




Step 4: Close With Urgency or Scarcity

“I have time to film one more today ¢« want it to be yours?”
‘I don’t take too many customs per week, but I'd love to make yours special =’
“If we lock it in now, I'll add a little surprise &)”

This increases conversion without pressure.

Step 5: Secure Payment Before Filming
Never deliver without full payment.
Say:

“Once the tip comes through, I'll get to work on it for you “& I'm exciteddd to film
it...”

Then confirm receipt and thank them sweetly:

“Got it babe! You're the best (& this one’s gonna be HOT.

Step 6: Aftercare = Repeat Customs
After delivering the custom:

e Follow up later to ask how they liked it
e Offer a follow-up: “Should | make a Part 2?”

e Suggest upgrades: “Next time maybe | could use a toy @”

This creates recurring buyers.

PART 4: SAVED REPLIES (FOR FAST SALES)

Custom Hook:

“You ever thought about what I'd do in a video made just for you? @”



Custom Close:
“Want me to film it just for you, babe? I've got some time today 3"
Price Line:

“| usually charge $XX/min depending on what you want, but I'll make this one extra
special.”

Confirmation Line:

“Just send the tip and I'll get started! | can’t wait to bring that fantasy to life...”

FINAL REMINDER:

Customs aren'’t just content — they’re control, fantasy, and attention all wrapped in a
seductive package.

The fan isn’t paying for a video.
O0They’re paying to be seen, to be heard, and to feel like you made something just for them.

Sell that illusion — and they’ll come back for more.
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OnlyFans Terms of Service (TOS) — What
Chatters Must Know

OBJECTIVE:

Understand the rules and boundaries that govern OnlyFans content, messaging, and
monetization — so your team can avoid bans, strikes, shadowbanning, and permanent
removal.

PART 1: WHY TOS MATTERS

OnlyFans is strictly monitored, and violations of the Terms of Service can lead to:

e Account warnings

e Content removal

e Shadowbanning (less visibility)
e Permanent ban

e Payment holds

Your job as a chatter is to protect the model’s account at all times — no matter how aggressive
or demanding the fan is.

PART 2: HARD RULES (NON-NEGOTIABLE)

These are strictly prohibited — breaking any of these can result in immediate account
deletion:

X ILLEGAL OR NON-CONSENSUAL CONTENT



e Underage appearances (even if actors are 18+ but appear too young)
e Voyeur content or content filmed without consent

e Revenge porn or non-consensual sharing

I SEXUALLY EXPLICIT ILLEGALITY

e Incest, rape roleplay, bestiality
e Scat, vomit, or blood-related fetish
e Drug use or visible drug paraphernalia

e Extreme BDSM (e.g., knife play, blood, permanent markings)

J{ PROSTITUTION OR ESCORTING LANGUAGE

e “Meet me”
e “Real life link”
e “Pay and I'll come to your hotel”

e “I'll come over for $500”

¢ Even joking about in-person meetups is grounds for a ban.

PART 3: WHAT CHATTERS MUST NEVER SAY

Chatters must stay in character and avoid these risky phrases:

Q) NEVER SAY:

e ‘“Let’'s meet IRL /in real life”

e “Send your number / WhatsApp / Snapchat”



e “Wanna FaceTime me?”
e “Can you send money another way (Cash App, PayPal)?”

e “I'mjust the assistant / I'm not the model”

These break OnlyFans policy + the fantasy — and can get the account flagged.

PART 4: OFF-PLATFORM PROMOTION RULES

You can’t link to:

e Pornhub

e Cam sites

e Snapchat

e Discord (sometimes allowed, but risky)

e Paywall content hosted elsewhere (e.g., Dropbox, Drive)

{74 Stick to: Twitter, Instagram, TikTok, Reddit, Linktree/Beacons

1. Use safe language when promoting OF on platforms like TikTok or IG. Avoid
using “OnlyFans” — use phrases like:

e “Linkin bio”
e “Spicy page”
e “VIP content’

o “OF ¢¢”

PART 5: CONTENT DOs & DON'Ts



[ OKAY TO POST:

e Solo masturbation
e Toys and light bondage
e Feet, JOI, roleplay, teasing

e Girl-girl with consent and verification

X NOT ALLOWED:

e Real violence or abuse
e Unsafe content (e.g., risky public stuff)
e Content with unverified partners

e Anything that looks non-consensual

PART 6: WHO CAN APPEAR IN CONTENT?

Every person in a video or photo must:

e Be 18+
e Submit legal ID through OF'’s internal system
e Consent to appear

e Sign a model release form

¢ Creators cannot post content with friends, partners, or other models unless OF
verifies all people involved.

PART 7: SAFE CHAT PRACTICES



e Always keep conversations on OF
e Always stay in character
e Always refer to yourself as the creator (never admit you're a chatter)

e Never promise anything that can’t be delivered

¢ If afan asks for something risky, reframe the message:

2 “I'll come sit on your face @
4 “Mmm... | love the way you talk. You'd probably ruin me if we were in the same room ¢

FINAL REMINDER:

OnlyFans is your money-maker — protect it.
It's always better to seduce smart than to cross a line for a sale.

Sell the fantasy. Keep it safe.
And always chat like the platform is watching — because it is.
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