Hey Courtney! Your video on tooth mobility was both informative and entertaining. | appreciate
how you effortlessly blend your expertise in teeth with jokes.

The way you compared the ligament to a trampoline was a brilliant analogy. It really helps
people understand the concept of teeth mobility.

I want to help you bring in more clients so you can strive to provide the best assistance to help
them achieve a great smile, and a confidence boost!

There are a few strategies that I've seen working for top brands in the orthodontist niche. One
effective approach is giving new information about the reader's situation and baiting them to
sign up for the results.

After that, you can use their contact info for email marketing.

It's used by top competitors such as “Byte.com” or “Invisalign.com”, It’s very effective in this
niche for generating leads and finding out what is best for the customer.

You can maximize the value of this strategy by stacking value with the results and utilizing
persuasive, customer language to make it more compelling and intriguing.

That is just one of many effective approaches toward helping many people achieve success and
confidence.

If this is something you'd be interested in, hit me back, and we can go from here.

Kind Regards,
-Austin



