1. It's FREE!
So keep reading & Also link in bio.

Have you ever wanted to (insert feeling/what they desire) We'll get ready!! This ___ (product,
launch, collab, mastermin, etc.) is my personal go to’s when it comesto _____ (how does it help)!

{then share personal experience with this person or product} “My journey started when..”
First X happened
Then Y happened
Finally Z happened and {insert how you felt after}

So...are you ready?!?! The link is in my bio for this FREE (L)

2. Tomorrow starts something extraordinary -
Our , now hosting well over X {entrepreneurs/CEQs/etc.}, kicks off
next X days we'll be helping understand their more so they can really

! Throughout the
in {YEAR}

We're going over....
{EXPLAIN WHAT YOU'RE DISCUSSING}.

All going down on {INSERT DATE} so sign up now before it’s too late!
3. Don'tlet this ___ pass you by! {Explain Product/What You're Launching}

If you're an (industry) & you want to grow your (desire) by learning X about Y... this
(product) is for you @’

We will dig into all the important elements involved X to get you Y.

Link in bio to get signed up for this (product)! &

4. trends in 2022 according to
{LIST TRENDS YOU SEE IN YOUR INDSUTRY}

But you don't have to stay up to date with the trends as long as you have by your side!
And I'd love to be that __ so send me a DM or comment below “___" so we can chat.

5 s still a thing in (industry)? You bet it is! Here are some ways to boost your

{LIST 3 WAYS}

What advice do you have?
6. It'sokaytopromoteyour_____ onlInstagram! (&



Stop about and start thinking about the people who are interested in
your or service!

Ask yourself:
*Whoneedsmy____ ?

* Which people do | working with?
+ What is something | know that they don't?
* How can | educate them?

+ What would they want to know?

* How can | teach them?

Selling a product is 99% educating your audience on what it is that you're selling and letting them
know how it works.

Was this helpful?

Let me know below.

7. UNPOPULAR OPINION £3 You SHOULD care about &

Here's what | mean.

If people aren't , there’s a reason.

If you aren’t getting , there's a reason.

If peoplearent____, there's areason.
Sometimes, it only takes me a and to see what that reason might be. You
have to think beforeyou _____ who is this for and why would they like it?
Would | engage with this ?
Start looking at the that you and think to yourself why do | like
that?

Then...make it your own. &
I'm curious to know who would like me to look at their Instagram for a quick audit? &7

Comment “Oh | do! 4" Below

8. @ Canyoumakeiteven HOTTER?... ___________edition!
When | said the month of will be dedicated to email marketing ... Imeant it!
So this month, we're switchingupour ________ series and focusing on

Whoop-whoop!



Now, is ESSENTIAL if you want to stand out in with and

Which can be... to say the least.

But like all things in life -~ the more you practice, the better you get!
So let's PRACTICE TOGETHER.

Can you make this even hotter? -

9. «& Wanna STEAL the process I've been using to for the past decade?...
Well, you don't have to steal it!

Because I'm going to GIVE it to you (and trust me, | won't hold anything back)...

SWIPE - to see all ,PLUS a that | included with one.

And remember... Acrystalclear_____ process can be the BIG difference between
Versus 25

So investing a little time into process is SO WORTH IT!

~ Was this helpful? Comment below and let me know!

P.S. Oh-and don't forgettoDMme"____"if you want my FREE



