Problem

| have gotten some replies back saying to be interested in working with me, however once |
send the info they ghost

Walk Down The Assembly Line
WHY??

They do not like what | have to offer
WHY??

Pricing can’t be it, it is not mentioned
Information isn’t clear enough

WHY??
The information is there, it is designed badly
WHY??

| was lazy. | didn’t make it, just used my dad’s powerpoint since he is doing something similar
and landed a few clients

Solve The Problem

In order to solve this problem, | have to make the presentation clear, understandable by anyone
who reads it and not use technical words. That makes the reader lose confidence in me since
they can’t even comprehend what | am trying to say to them, much less sell to them.

Problem #2

Finding excuses to not do what | need to do

Walk Down The Assembly Line #2

WHY??
I go for cheap dopamine



WHY??
| am afraid on facing the problem

WHY??
I am a bitch when it comes to solving my problems

Solve The Problem #2

In order to solve this problem, | have to find the courage to do it anyway. No excuses

Problem #3

Don’t know what life path to choose doctor or business/entrepreneur, too many unknowns and
variables, | can fail at any point

Walk Down The Assembly Line #3

WHY??
I’'m afraid of failing and disappointing myself and those around me. | have a duty to myself, my
family and my future and past bloodline

WHY??
Both life paths have to many unknowns and I'm afraid of making the wrong choice

WHY??
I’'m a bitch and can’t fully dedicate myself to one thing so I'm splitting myself trying to do both

Solve The Problem #3

I have to go full out on one or the other, like Tate said: There is no way to fail, | did my absolute
best there is no way for me to falil
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