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Local Ad Sales 201 Syllabus

Workbook link

Date Topic Homework (follow the workbook) Resources
Week 1 Lesson1 (] Workbook exercise 11-1.2 Explainer: Value
propositions
Week 2 Lesson 2 [J] Workbook exercise 1.3 -1.4 How-To Guide: Client visit
Week 3 Lesson 2 [J Workbook homework 1 More resources to come!
o Gather your own audience
insights

o Conduct a client meeting
using the strategies from
thislesson

o Write a short reflection

Week 4 Lesson 3 (] Workbook exercise 21-2.3 More resources to come!
Week 5 Lesson 3 (] Workbook homework 2 More resources to comel
o Pitching to alocal client
activity

*For any questions during the training, please reach out to your account
manager.



https://canva.link/rx7d863r7z5vzih
https://www.flytedesk.com/resource-hub/explainer-value-propositions
https://www.flytedesk.com/resource-hub/explainer-value-propositions
https://www.flytedesk.com/resource-hub/how-to-guide-client-visits

