Disrupt- Intrigue-Click Email:

Subject Line: Secret to High Ticket Consulting

There’s a reason High Ticket clients work mostly with some selected agencies.
Not all agencies are equal, and not all consultants can provide the same value.

In fact, you can become one of those who can provide high-value consulting to clients. It is not

as difficult as it sounds, if you know the secret, if you know the formula.

It is simple and in this book I will teach you how.

Click here to uncover the formula



Pain/Desire-Amplify-Solution Email:
Subject Line: Consulting Services that actually pays you

How many zeros does your bank account have? Two, three? Does this really reflect your efforts
in consulting?

Consultants should not be poor! Unless they are doing a terrible job. So, are you doing a terrible
job? Are you putting in enough effort? You should ask yourself “why am I failing?” You see
other people succeed. They are in the same field as you, and they’re making big money and you

.. are ... stuck? Small Clients, small money. What do you think it would feel like to be in the
big league? High ticket clients, big checks and multiple zeroes in your bank account.

This is the solution:“How to Get Consulting Clients Fast, Even if nobody’s ever heard of you™ is
a detailed guide on how to get high ticket clients who will pay you well. It builds on what you

have, and arms you with what you’re lacking.

Click here to learn more about this book.

When you look at your bank account, does it reflect the effort you put into the consulting you

provide to your clients?

Aren’t you tired of being underpaid, paid in tiny amounts? Small checks, bits and pieces that
barely cover the cost of your day to day life? You’re stuck with a client or clients who aren’t
willing to pay you well. You try with the high ticket clients and you fail, time and time again;
failure upon failure upon failure. “No”, “This isn’t worth it”, “We won’t pay you that much”,
“We’ve never heard about you”, you’ve heard it all. Rejection after regection. Are you lacking in

effort, or are you lacking in value or technique? Do you actually have any of them?

If you hesitated to say yes, this book is for you. It builds on what you have, and arms you with
what you’re lacking. “How to Get Consulting Clients Fast, Even if nobody’s ever heard of you”

is a detailed guide on how to get high ticket clients who will pay you well.






Hook-Story-Offer Email:
Subject Line: At that moment, everything changed ...

The harsh truth that I did not want to face. I tried to numb the fear in a pretense of ignorance.
“Thank you for your services, and we wish you the best in your future endeavors.” My contracts
had run their course and this was the last of them. In my despair, anger, and disappointment, |
entered my room and slammed the door behind me. It echoed. I stared at the screen of my laptop,
discharged, disconnected, and disappointed. I could read the words “Consulting Clients Fast”,
reflected on the screen. I turned around and saw the book sitting on the bed’s cabinet. “How to
Get Consulting Clients Fast. Even if nobody’s ever heard of you.” I forgot that I even had this

book. That was a defining moment in my life. I opened the book and started reading.

Review the book here, and see how it can change your approach to client acquisition, and

ultimately your life.

Subject Line: It was at that moment that all had ended.

The harsh truth that I did not want to face. I knew it was approaching but I tried to numb the fear

in a pretense of ignorance.

I was hanging by a thread when I received the message “Today marks the end of our contract
together. Thank you for your services, and we wish you success in your future endeavors.” This
was my last and final client of a not so long list. My contracts had run their course and this was
the last of them. I knew this moment was coming, but I hid from the fact that I wasn’t able to
land any new clients, big ticket or small. In my despair, anger, and disappointment, I entered my
room and slammed the door behind me. It echoed. I sat at my desk and stared at the screen of my

laptop; discharged, disconnected, and disappointed. I could read the words “Consulting Clients






