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EX:B

T CRMRREZFRARERE, ANEILNMES PR,
27 MEZITHEEMNOEPH N —@E 2

A E&

B. §&t

C.4E

D. &2

BEEA

R TIHEENEPIE M. B, (RISTER,
28. TG EBERBERAIEHE ?

A. B Ef. BRI R

B. #&ETRA

C. A HEZR

D. \hEREHE

EE:A

R TG EERBEE QEER. ER. RIEF5 R,
29.9ME 4~ 2R ERIEENROBIF

A EE

B. #5528



C. ERME

D. A FHfR

EHE

Rt ERUIETA2RNEY MEEMREZN—E7

30.HEEhiEHnEE?

A. iz EERELE

B. BXAMIGEHHMNEE, EELBEDLLERR

C. MG AREHTF

D. EFBIn%E

EX:B

fRtr - MG EEAEHTEPHINEE EE LB LEERTR,
31.HETEREEEMBE?

A IREmEAE
B. Bl EMAMEE
C. i BA

D. #3IN%& F BEE
ZE:C

i MR EENBREIERIRE MMEAAE., BIEMHER
MEEURBINEF BHE.,

R2.HERHIZZE?
A. EAFTTIS
B. EElRAM S IRETHIHNEE

i



C. B E%
D. E&EEH
EE:

W

B
B i 2@ R EFERAT SR IRE TR RE.
BHEZBEEER ?
A R FIEESHER
B. Rt EFRZHEE
C. REFZEMER
D. IRt KERIHED

Fb ria
=%=:B

By
F',

fafr BEENRRHEFREZEENKE MAEERKE
B,

34.9ME 2 1TEHIRIE P RISV AR R 7

A. WERHETELFETE

B. EfmiFEh

C. 1TEHZRER

D. f&& . XiTFER

EE:D

FEAT ATHRIRIE PRI BR R SERE. RITFERE,
5. EEHIGESL ?

A. g5 Ao IME

B. AhimPiREhiH{1%E



C. leE BETIHMRETHBR

D. BIZ#HER

EE:C

fRAT - TG E ML RTETE BARTIS IR E s B RHEE,
36.MERZITHEEMTEP 22— ?

A A

B. Ef

C. {248

D. B

b v
=xF:A

AT AT EEMNDEAPRES. B, RIBFER, ATZH
hz—,

37.HEEMEITIE?
BEEET B EEITIHE
BB E T EETRE
RIBERETEITHE
=

HMESEITHE

ol

I

\

Fp O O » >
(3
B3
i)

W

N
W |

fEMT LTI BB AR TEEEITHENITH A,
38.BME A~ 2 thim = FRRI B F 2

A. i

B. HhIBfI &



C.EEfs
D. Ik AJK#E
ZE:C

fRim BRERETE MG ERMNER, HitEELIARSE
iz,

39.H EE R b B 2

A. BF 815 TE SERE IR
B. & F A MhEHIERE

C. BEF ¥ A MRS

D. fhERI%14 E

EE:A

RN AR R E R E S S T REMEER R,
40 BMER 21T E E P IERE 2
A. TEH R

B. MhEEHE

C. g&t

D. {2##

EH=E:C

fEMT BT A RTHEE T MIRE, MEMBEEN—&7.
AN HEZITIHTR ?

A. ETIESRRE

B. ®FmEE



C. BEfEHIGE 2T F HKe0AE
D. EmAEE
ZE:C

FEAT TR ZRETISEZMNEF FREBEE, MAZET
BEXRIEREE.

42 BMEF 2 hi5E BRI —ER 5 ?
A. EBKZE
B. {254 3RES
C. EMm%FE

D. £ER/AK

ZE:D

AT A ERABET R TS EEREH—5,
43 HERHIGTHT ?

A. FHETISHEEMEE

B. fEHHED

C. EFHIE

D. BAFEREK

BEEA

fEIT - s T 2O IS E MR EBEIE,
44 HEETHEERE ?

A. EHI5HE1SEE

B. fmimn BU/MALmETRRBF SRR



C. mA 548
D. IRt KEREHER

ZE=XEB

fEA - this R IR 2 ™5 5 BUNME LUm B S EE F FREE

=,

45. LA THIES BTG RMAERRM ?
HEEFPHR

S FEHF

. Tl E {E A% SR B

. TERITISEE

EE:C

Rt MEMEMEIEEMEREREFEXR., FMLBFHFA
TRAIMISEE, M 26l E B R,

46.4P TS A S2RELUTH—E?
A. = & (Product)

B. {&%& (Price)

C. AHEIR (Personnel)

D. #£/& (Promotion)

O 0 W »

ZEE:C

fEAT 4P TS RIEE M. B, HEM®EE (Place), M
TEFEANNER,

A7 HiGEMMEEBMZTE?



A TEXBFEHE

B. WA ER

C. ieE BiEmEil sz Ehin B 1R
D. BIEZHEM

EE:C

i s EMMNEEBNEHEE BETBURENEBE,
UEARERRE R F .

48.SWOT 73t RN EHAH EE 2

A. AERTHIEEE

B. ARG FHF

C. 2EIMED. ST HEMBEE
D. A EIMAFEEN

EE:C

fEHT: SWOT ST ANEHML AT MES, 8 MEMNRE,
B Bl 7 SRR

49. MR EEMNETEBERMHE?
A BIBHER

B. IRE 4 E

C. gt mhREE

D. DA

-
E=E:C



B R EENTE R ERMEIRLANEE LRSS
}EE,‘]HS\E&EO

50. LA TR 2R sH R —FEfs =X 2
A BEE
B. [&(&
C. #3148
 BEHS
%%E:D

far R SERES. BE. o REELSF, BFa2iEk
Sz,

51.#EMAI LTI EMRSER, ELUEERRAERRX
FEREFE, BEREERLRENREEAME?

A. B1E E {B;% (Penetration Pricing)

B. A& E {&;% (Market-Skimming Pricing)
C. ImEME &% (Predatory Pricing)

D. BN %E &% (Cost-Plus Pricing)
EEB

T RiEE B (RBREEE aFER LTI ESE
VEREES X MERBEE, <REHFERNEESRE KE
BATBAAZEEE.

52 71 ;R T HE%E[E (BCG Matrix) &b, Mgl RS 1B 1EE
MG AERE INEXECMBRE—RE ?



A. &4 (Cash Cows)

B. BHZ (Stars)

C. &% (Question Marks)
D. ¥0%8 (Dogs)

EE:C

R SRR, B ARBRIEEERS 5R) 1, FEKXKE
BEERATAREEELAERT,

S53. B ITHEIZMIISTP 56 | IEEHITIER A1 2

A. Ti5[ERE (Segmentation) — B1Em15 (Targeting) — 15
TE 43I (Positioning)

B. Ti&E L (Positioning) — 15 kR (Segmentation) —» B
Zhi5 (Targeting)

C. B#Emi5 (Targeting) — iz 7E {iL (Positioning) — 5=
f@ (Segmentation)

D. 5 [E R (Segmentation) — ™5 % {3 (Positioning) — B
Z15 (Targeting)

EE:A

fEHT:STP FIERSEEITHIHEMR(S), FHLREE BIEHIE
(T), &x&AEBFERETDPREILBRRITHIEES (P).

54 EmiEamBH (PLC) F, HiZMEEEIRIE, BFRA
A B ERSAENEERREEWM—H 7

A. B AHA
B. it KHA
C. R EER



fEAT A RGAE], KB BEREAMERRR, hintaM. 12
R, mF&HAI, BAHRBRIBEERES.

55. F 5 —IBEA 2 AR7% (Service) TR HHE N E IR E MAV A
BIRHE 7

A. R 1% (Intangibility)

B. A 53 2% (Inseparability)

C. %1%~ R E % (Variability/Heterogeneity)
D. aI{#7F 1% (Storability)

Z=E:D

RN IRFFEA U RYF S ERE. AN 2, EEHEIF
A]GE7F 1% (Perishability) |, IRFSEEETALE R ERE,

56.4t ¥ ETE E MEAEH ISR, ERRKHEME(
Ansoff Matrix) P& A& EE 2

A. T158:%E (Market Penetration)

B. Hii5RA%% (Market Development)
C. = fB% (Product Development)
D. £ f1k (Diversification)

E%E:B

AT SR E RN E S E RSB R B R A
(MhisEE% ] 2HEMEAZFTHAATZ AL,



57. X ERRIFEAFBPER. #tEEMRFER, HEIEE
mE BRI H B A IRSE A

A. HIZRE& (Pull Strategy)

B. #t % B& (Push Strategy)

C. B&1T#HRES(IMC)

D. B &j3kH& (Interactive Strategy)

Vol ]
=Z%:B

fEAT - HE USRS Z RIS P LB IR B B BB HE S T & i i
BEE5IREEETHMERTELBEENRIZH R,

58.TAIDA =& |1 B E B IERFRIIELEEE T A0
RS, HhIDIRRMHE?

A. Decision (GR2R)
B. Demand (F&3K)
C. Desire (FRE)
D. Data (%)
HE:C

24T : AIDA {£F Attention GEZE) . Interest (E#R) . Desire
(AREE) B4 Action (4TH)) ,

50. X HEFE. ARR/MEEASERE—FRIMNEIZ
BETTRM, SRRBREA:

A. KR 1788 (Mass Marketing)
B. F|E 178 (Niche Marketing)
C. =178 (Undifferentiated Marketing)



D. £@E {78 (Holistic Marketing)
&% B

FERAT M ETIS RIEERERKARFE, EENRBREHE
B FREE R ERETISER.

60 HEEBRERREENE—ESREERMTE?
A. BEFHE

B. fIREHER THK51%

C. EfE=

D. BERE

Vol ]
=%=:B

fRiT HEBRRERIER 4 [HEHEDR - EE=E - AE
b - BRRE - BR1TA,

61.UTH—EmiGRE S EBNRI EER (BHHRER) 17
A. EEBLERSEHE% (Focus Group)

B. X EREMEHRE

C. M=t BRE

D. A EBIREREE SRR ET

BEEA

A ERERS RS @/ MR AR T R EENEEFR.
BB BRANMEM (EMN) R,

62.EITHMESD, ERAENRENREBNEMREEBTRE
SHE—FEMES:

A. ZF & ¥ (Secondary Data)

=



B. ##k&# (Primary Data)
C. Ex & ¥l (Historical Data)
D. 4} &3 & %l (External Data)

Vol ]
=%:B

AT REM (E—FEMN EREAELAEFERER O
ZENE R EE R ENRIG RS

63. i EmEE AN 1995T 159907t | IEEE2005T 51000
JT, BT WEE B RS 7

A. ZRIEE

B. BiZEE. B2 E & (Odd-Even Pricing)
C.mEEE

D. BANKEE

E=:B

i EBEBBRN OEEEN & FAXRGEHNETR
EHBEENERERE, SEREVENRR,

64.mEESHA Y RS BT EEREI £HNERSSE
Allg, HREETE A E?

A. #3214 %E{# (Line Extension)
B. Sy p#%E{H (Brand Extension)
% LRSS (Multi-brands)
4

55 h% (Co-branding)

iy O 0O

?w
o



fRMT SRS ERERE AN AR | (Anel O
Aj4s B ARER) ; FEER A fE R I N O RS FRH& Bl A THRIE
;N8

65.1788:& @, [20F8 (Public Relations) |¥RE A1 & B 4184
RANEBIER:

A. RBE AR TI) B e

B. ESHAEMMENEAEE
C. AAEE B FERH

D. fRELFREHEINE

Vol ]
=%=:B

T NS EBERE=ZAHREIAE A RIFER, X
TIZANBRERHEBEEMHRIE, ELERBENEERESESR
EiRA.

66.41R1E & {045 %4588 (Robert Lauterborn) 12 4 4C IREG
, BIFERY AP Sl {B#& (Price) IWEH—EEER?

A. BBEZE K (Customer Wants & Needs)
B. {EF|t% (Convenience)

C. BEE A (Cost to Customer)

D. ;#&1& (Communication)

EE:C

247 :4C El 4P B9 FEA - Product ¥1f& Customer: Price ¥t
FE Cost: Place #f[f€ Convenience:; Promotion %fJE&
Communication,



67 BEXEEmTEREMEEERR 1EEERK), EEFHAE
BERE xEnclbaEEs:

A. #h0
B. B4
C. T8
D. BAF

K=
=xF:A

AT EAFTREEMER, BTG5 RREXLEEM
HISREE, [EMmEEFRMRKE EH CERZHIRED,

68. Ll FHNBIRIEN & TR — & FREFRELRNT
SREUHERA ] 2

A. ROI(#% & il =)
B. CLV(BEZEKREEE)
C. CAC(FEZEEHALA)
D. NPS(F#EE )

ZE=E:C

fi# 4T : CAC 2 Customer Acquisition Cost (BEEZEEURA) #]
B, ALEHMOITHERME,

60.EHEERBESEE. RHiNEHEES S AE 2B mk,
BEGREMNERETA?

A. EEM4EEE 174 (Habitual Buying Behavior)
B. K &L BB E 174 (Variety-Seeking Buying Behavior)
C. #5385 17 A (Complex Buying Behavior)



oo -

D. EE# B E 174 (Impulse Buying Behavior)
Ex:C

fatr mHEEE. mREEREASE AR R (N
H.EE ), HEESTEXKENMREEENNETMN, BREs
BRE1TA,

70. 6 XEBIRMER. AEE. EaEERNER, EUR
HAOR 5 | i BT E R MBITIRFIRTE A

A. A 1788 (Content Marketing)
B. &4 1788 (Ambush Marketing)
C. I EE 1788 (Predatory Marketing)
D. EX#817#8 (Spam Marketing)
EEA

FRAT  ABATIR A EEMEEIEHEER, MEZHAEAEENA
. MERREARREILBAEEEE MM,

71.1£ 2@ 81788 (Omnichannel Marketing) 2, &I H)
FiRAM ?

A BERZEREEREAEEERRL

B. ERBEHBEFEEHME—(RIREE

C. iR LB T S IR B H —BnmEEReiz
D. A EL&E RS H 4 R E M E ST 2R R R
EHE

fEAT . ERIRITINARIS @R U5 E. EM. App. #13F) BIRUE
HRRREES, RUtBE R BIEGR AR =R,



72 0% AR — RIE SRR EARBERE, BRI
FH BT LS EERRR NENRMREKE), ZER:

A. MR EE M7 E & E (& (Captive-Product Pricing)
B. {2%8 % {& (Promotional Pricing)

C. ¥iAg 5 {& (Skimming Pricing)

D. #i&EZF{& (Bundle Pricing)

o=
=xF:A

AT S EERLUEBYIA, MBREZBHFAEMEMHILER
= FEMREE AT EREESMEAEE.

73. LA H R E 2R HE B HA R MR ERR B (NERS
BaE) EMEHFEIERES:

A. H¥¥lE (Gantt Chart)

B. 12 B, B0 E i [E (Perceptual Map)
C. & [El (Fishbone Diagram)

D. #Afi[&E (Pareto Chart)

Kb in
=%:B

B NMEEMEREFAEALZHERSMEEEES
1A BIFE $ TE i BE S R ZE e

74. LT AR S TR TEME R AR R ERLL RN
AE, FLUNRGHESSIZEMIEEMNE (BR) 1BEHS 2

A. PPC(BRENEES)
B. SEM(#=5|21748)
C. SEO(#&Z 5|8 &£ k)



D. DSP(EXRAFEE)
EE:C

fZ 47 : SEO (Search Engine Optimization) & E /B B85S
BHEAREBCERBAESERENL,SEM BIEZIEEESHERM
BrESHEANNKEETFE,

75. B HEEREIE M R E RSO B EIRECHERE, L
HEeEMERRERFME, Lo ERRREA:

A. 545388 (Intensive Distribution)
B. R %4548 (Exclusive Distribution)
C. BEiE% 548 (Selective Distribution)
D. EEiZ %588 (Extensive Distribution)

ZE=XEB

T BR SR (BENR) AREREE—SRF BER
RERRERRESREERE EFHEEFRAREREDHE,

76. 1TSS 7P WEEEBEEANIRER, BRTEREAR
4P 4\, FTIBHI=1E P 235

A. A& (People) . Bf2RE R (Physical Evidence) . Fi#& (
Process)

B. F;f (Profit) . |14 (Packaging) . 4 (Positioning)
C. §tZ (Plan) . #&%& (Performance) . 4% (Partner)

N HE® (PR) | BUE (Policy) . # 41 (Power)
A

oy U
)



FRAT - A R HT B L 454 (Booms & Bitner) 12 LIRS X 7P 15
RN T People(ANE). Process (7i%2) B2 Physical
Evidence (EfsR R~/ EREk:E) .

77 —RAFIERHEALER. AKE. TEFTREMESE
 EETREEMNBERERMEESDRES:

A. Emi&REE (Width)

B. EmfE&FRE (Depth)

C. E&HEERE (Length)

D. E & & — 4% (Consistency)

Vol ]
=xF:A

T EMRHNSERRIEE ] BIEERREANERERIE
HERKREE, 2 T FFEEREBEENEARE L,

78 HEEBREEMBRELERMKR (ERRER), THA
SR8 E R B A ?

A. BB IRIE R ERARTS

B. IrHL/BMIRIE A F M. mEAREFEESREARLERIEHRRK
IEREME

C. I ZEE e REHEER
D. A FIEE, EnARXHEER
Z=E:B

FEAT BB RERRIRER AT B IR IR E . FERRIS M. 1R 1FREAR
THERRBRERE, BT HARERRENEE,

79. BN EEHEIEED, ICTRIKRHAEEE?
A. BERELER K (Cost Per Click)



B. BiRIE (Click-Through Rate)
C. # a3 (Conversion Rate)
D. BEEE R 3 (Churn Rate)

Fb ria
=%:B

247 : CTR(Click-Through Rate) Bl E & L EE REPRLIE S
BRI REMBE DT,

80.M B HEEE (Net Promoter Score, NPS) 1T ERKREET
5| —IBEHE 2

A. BT ITEHEM

B. BRIt \HEEREERE RN EHRERZRE
C. ARIEZEMNFFAZE

D. AERHRE

b ria
=%=:B

fZHT :NPS Z:@:8R £ 0-10 2, fRA L KEFEFHAIHE
BIHR ? IREERE B ERAREETREE

81. XS HREERIEE. EH. WA BIX R B EEERE
nThis, BRTIWM—EmisERER 2

A. HhIEEEEY (Geographic)

B. ARi##aT#E 2 (Demographic)

C. I EE% 2 (Psychographic)
174% 2 (Behavioral)



BEAT En. TEA. WA . REE BB EEEHEANE
%, BRRAO#HETEH,

2 RFHEEHEMMERER(INERE. PE. BEFEH
) RMlo ™ BRM—iEERERH?

A. HhIBEEL

NEE-

114% 2 (Behavioral)
RIREH

Zz:C

FRAT (R, BBE R, BRF R R e AR E BT
AR

83. TSI —EEBEER LT R HEMAIE B AL E E &
Ao EMEEREHMBEMNERKREEE?

PR REEE
R A NN A %E B % (Cost-Plus Pricing)
HEENBEEEEE
mEEEE
Z=:B

FRAT : AN E B2 EMATERMEEE, LB A
L EIEAFE LR EREER

84 #3#T1748 (Influencer Marketing) T EZ2F| A —@1t &
lDIE%JEIEX%ﬁ“/ﬁ %%3&% ?

A. THERZAFE

DP?.UO.UU

.>

DP?.UO.UU



B. 2R E# (KOL) M2 E B2 IE
C. iR AZR

T BEABEFRE WMRILENRIEREHRINAR,
& B R CHBERRBNERS B KR

85. T3 B A B8 E {2 (Sales Promotion, SP) 189%0
(=R

A E—E—EE

B. REKMmBM

C. mEERE IR R

D. BHHRBEMERTEES
&%E:D

fRAT BRI E BN AR (PR)EE; H7E. IBmA
ST REESBEENEENISERESP),

86. E—REALEFEAS EMER, KLBEEERNS
EEEWER, EREESREREA:

A. [ T #Ef# (Downward Stretch)
B. [ L% (Upward Stretch)
C. Em 8 (Two-way Stretch)
D. E f###ER (Pruning)

Vol ]
=%:B



fRAT  FERME SIS ERE AT m LER ] Rz, 518
ZEMEHEL T ERRAE AT B T EE],

87. M5 LEEREMTHARREERS, TITEEEITZ]
hiGAEERANEETIHRE?

A. FEXERETIHEF R

B. (REFHA IS EEREBLEE

C. EEEEM/ Mg a & EEER
D. E—LIER 57 EE LIE K IRIRE
EHE

fRAT  REEBEEINMAERER. EMAIFEHET AR
PERTERE ETHIGIRER SUFERNIEE,

88. B #1788 (Green Marketing) 1, T3 #&lt{a] & &% 1E
i e

A. BEISTETERIERE P B (5 PRI AR SR AT

B. A Emf%, &, £EIHESIRETPRERREKIE
BE

C. B XA EEHBE CEEIKEF, BATHTH
D. REARBEREEMER
B

FEAT R BITH I RFIREREBEKEETRMA LR 2RI
TEREED, FREEEIRETEER,

89.FEERE TEMMEREMITE A—M, M FIERERIE
BEEMRMEEERS, s

A. #RAIE & B E €& (Product-Bundle Pricing)

o



B. BEEE

C. ZRIEE
D. nEEE

EEA

ﬁ#*ﬁ HEREMESR—EERLUAEEEEHE (NEE
SEEEE)BAREIRAEE,

0. R MEEERD, MHAEREBED(
Expectation-Confirmation Model) J{§H, EEREERRIES
RERRLIER, §EL:

A. BFKE (TmE)

B. ERkE(EESHSEMRE)
ARENRRA

 HERE

&% B

fatr BRREEHRETRIEATERKE ) BEERINE
BREHMNEE RS ERBEEREHMAISARKE.,

91. T —FE RIS E R R X ETHMAREERSE
AR—EfREATE] (B aR. HIEKFE) ?

A. {87 & 2R E& (Individual Branding)

ot

D.o

ju)

B. Rikfuh#. B — i h#%KE& (Family Branding / Umbrella
Branding)

C. BA mh#3kHk& (Private Label)
#2 ThE 5RE& (No-Brand)



op
)

‘B

T FTAEMAZER —RMEA BB AR KRR IR R
RS INER N F] (P&G) ABFAERIVEILA F (BRMR.
) Bl 2B A i hE SRRE

92 e FFAMEITIH P ER R AR SR Fr, (REREE
REAHERPRREREEENERE BA:

A. BER1TER

B. fm& L1784 (Viral Marketing)
C. B#1THH

D. EfREERITE

EHE

AT RETHER O AR B R E R E MR R E R R
Ao

VB EFAEEFEGHLPENREAMARBYE, (BEEIKRA
TREERERA, LLEEBIRE A EE 2

A. BkH Z (Bounce Rate)

B. BEE¥E RZE & (Cart Abandonment Rate)
C. B3 (Conversion Rate)

D. R (CTR)

E%E:B

i BYERERREMESNEZSHER, RIRIERT
B EERTRIMNAREE R,

94. T HAIEBITB2B (R X) Ihi5HEEMN B2C (&%
HHER) MBMNERRE?



BEAANEEBEL HORR

RFBIEE & BT B &

RERARLEZ AAEEEETGL (BEXERE)

BEEX 5L/

:C
:B

i} O 0 W »

-:n i

#1:B2B RBEAEHEP. XEEHEEX RRAHRE

B XM (REPD) FHIE.

TITIEREIEE D, [&Em - ZEW - HEF I8
ﬁ’:‘%l‘ SRR ?

= ®E & (Direct Marketing)

M

B\

—[&5& & (One-Level Channel)

— P& PR (Two-Level Channel)

=& & (Three-Level Channel)

D}?.UQ.UUP“-H‘O

M
i

fEAT  RIRMEHBE AT R ERBERTE, LLiEEhE
BIEEEI—EREE, Rae—ER,

96. & MR E 2L 2 B X1 2 f hE 5 57 & 15 #E H i SR (A0S
BREE, BRREA), LTI FIREBN:

A. S h2IE {8 (Brand Extension)
Rl Fh% B4 fh% (Co-Branding)
fhEE % (Rebranding)
GBIk #E (Brand Pruning)

p O O

=:B



FEAT B RME AR S FTEE M. HE2 ERERFAIRS
AR MRS R MM,

97. LT — IR B REBBE A AR BT PRIHREIE
A~

A. B ANEBEmiERE

B. B EE SN

C. \I=ERNFTESRRIMERHRE
D. BEE KR METEA

E=E:C

FERAT KBUBRREIR S TR R R ETRRI LB N LR, BS
BRI, AXxEEREERNMFMEETEENE S,

08. T —IEE M ¥ M) 47 (Reverse Logistics) ITEEF
RFSHAOFER 2

A. 1% T RgR i RRAD E Sk BRI B S P TH
B. IRIEREE R G B IR i [B] W HEAE FRRE
C.aHERLTEMRETRES

D. BEEEERYHHED

ZE=EB

M- W HEEmERR NS EESE EEMYMERE (A0R
5. REHIE. ZHREKE) BRERYIR.

09 MBAERER R EILETHIGEHKILE, FAEHRIEE. 5F

BOMFREERMEEEREEES DDPMER, AR

A

A. GhhREE (R



B. mEHEE mh#E % (Rebranding)
C. {=H#Em=

D. KEFITH#HA

ZHZXE:B

fRAT MR ER S A THEIARER, EFHME T mEHEN
HeHEEER.
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