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Duration: 

Two Days, 2 Hours Each 

 

 

Day 1: Introduction to Social Media for Business 

Part 1: Understanding Social Media (30 minutes) 

●​ Introduction to social media platforms: Facebook, Instagram, LinkedIn, TikTok. 
●​ The role of social media in modern sales and marketing. 
●​ Overview of current social media trends and consumer behavior. 

 

Part 2: Brand Awareness and Engagement Strategies (30 minutes) 

●​ Creating compelling content that resonates with the Mercedes-Benz brand. 
●​ Strategies for engaging with customers and building a community. 
●​ Understanding the importance of consistent branding across platforms. 

 

Part 3: Practical Session (1 hour) 

●​ Establishing a buyer persona 
●​ Brainstorming session: Identifying key themes and messages relevant to 

Mercedes Benz. 
●​ Homework Assignment: Create a draft plan for a week’s worth of social media 

posts, focusing on brand awareness and customer engagement. 

 

 

 

Day 2: Advanced Techniques and Practical Application 

Part 1: Driving Sales through Social Media (30 minutes) 

●​ Using social media for lead generation and sales. 
●​ Techniques for showcasing vehicles and offers effectively. 
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●​ Incorporating storytelling and customer testimonials. 

 

Part 2: Content Creation and Posting Strategies (30 minutes) 

●​ Best practices for creating engaging and high-quality content using smartphones. 
●​ Understanding the best times to post and how to schedule content. 
●​ Using basic analytics to measure engagement and reach. 

 

Part 3: Review and Critique Session (1 hour) 

●​ Participants present their homework assignments. 
●​ Group critique and feedback session, focusing on adherence to brand guidelines, 

creativity, and potential effectiveness. 
●​ Tips for improvement and refinement. 

 

Follow-up Sessions: 

Two-week Follow-up: Online meeting to review progress, discuss challenges, and share 
successes. 

One-month Follow-up: Final assessment of the impact on sales, engagement, and 
overall online presence. 

 

Additional Notes: 

1.​ Since the familiarity with social media is mostly from a consumer perspective, the 
workshop will emphasize hands-on learning and practical applications. 

2.​ The content will be tailored to accommodate the wide age range and varying 
levels of comfort with technology. 

3.​ The workshop will leverage the tools available to them (mainly their 
smartphones) for content creation. 

4.​ The follow-up sessions will provide ongoing support and ensure the application of 
skills learned. 
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Part 1: Understanding Social Media 
 

Introduction to Social Media Platforms 
In today’s interconnected world, social media platforms have become pivotal in 
connecting people, communities, and businesses. Each platform serves a unique 
purpose and audience, making it essential for businesses to understand their nuances 
to leverage them effectively. 

 

1. Facebook: The largest platform with over 2 billion monthly active users, Facebook 
caters to a broad demographic. It offers businesses various tools for engagement, 
advertising, and community building, including Pages, Groups, and the Facebook 
Marketplace. 

 

2. Instagram: Focused on visual content, Instagram is highly popular among younger 
demographics. It's an ideal platform for brands that want to showcase their products or 
services through high-quality images and videos, Stories, and now, Reels. 

 

3. TikTok: With its rapid rise in popularity, especially among Gen Z and younger 
millennials, TikTok focuses on short-form video content. It encourages creativity and has 
become a key platform for viral trends and influencer marketing. 

 

4. LinkedIn: The go-to platform for professional networking, LinkedIn connects industry 
professionals and businesses. It's particularly effective for B2B marketing, enabling 
content sharing, professional endorsements, and targeted advertising. 
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The Role of Social Media in Modern Sales and Marketing 
Social media has transformed the sales and marketing landscape by providing 
businesses with direct channels to reach and engage their target audience. Here are 
some key roles it plays: 

 

1. Brand Awareness: Social media platforms offer unparalleled reach, allowing 
businesses to introduce their brand to a global audience. 

 

2. Customer Engagement: Through interactive content, businesses can engage with 
customers directly, fostering relationships and building loyalty. 

 

3. Targeted Advertising: Advanced targeting options enable businesses to reach specific 
demographics, interests, and behaviors, improving the efficiency of advertising 
campaigns. 

 

4. Market Insights: Social media provides valuable data on consumer behavior, 
preferences, and trends, enabling businesses to tailor their strategies accordingly. 

 

 

 

 

 

Page 6 of 31 
 



 

 

 

 

 

 

 

 

 

Overview of Current Social Media Trends and Consumer 
Behavior 
Staying abreast of social media trends is crucial for businesses to remain relevant and 
competitive. Here are some current trends: 

 

1. Ephemeral Content: Content that disappears after a short period, like Instagram and 
Facebook Stories, has gained popularity for its temporary nature, encouraging more 
frequent and authentic engagement. 

 

2. Video Content Dominance: From TikTok's short-form videos to Instagram Reels and 
YouTube's long-form content, video is the most engaging form of content across 
platforms. 

 

3. Social Commerce: The integration of shopping features on platforms like Instagram 
and Facebook makes it easier for businesses to sell directly through social media. 
However, this will not apply to the scenario of selling a Mercedes Benz at this point. 

 

4. Personalization and Authenticity: Consumers value personalized experiences and 
authentic brand interactions, pushing businesses to tailor their content and engage 
genuinely. 
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5. Influencer Marketing: Collaborating with influencers continues to be an effective way 
to reach specific audiences, leveraging the trust and rapport influencers have with their 
followers. 

 

 

 

 

 

 

 

Consumer Behavior on Social Media: 
1.​ Content Consumption: Users are increasingly consuming a wide range of content 

types, from text and images to videos and live streams. 
 

2.​ Interaction Expectations: There's a growing expectation for brands to interact and 
engage with their audience in real time, providing personalized and immediate 
responses. 
 

3.​ Privacy Concerns: With rising awareness around data privacy, consumers are 
more cautious about the information they share and engage with on social 
media. 

 

 

Conclusion 
Understanding social media's evolving platforms, their role in sales and marketing, and 
current trends in consumer behavior is crucial for businesses aiming to leverage social 
media effectively. By staying informed and adaptable, businesses can navigate the 
dynamic social media landscape to enhance their marketing strategies and achieve 
greater engagement and sales. 
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Part 2: Brand Awareness and Engagement Strategies 
 

Creating Compelling Content That Resonates with the 
Mercedes-Benz Brand 
The essence of creating compelling content lies in understanding and embodying the 
core values and aesthetic of the Mercedes-Benz brand, known for luxury, innovation, 
and excellence. 

 

1. Understanding the Brand Identity: Before creating content, deeply understand 
Mercedes-Benz's history, mission, and values. Content should reflect qualities such as 
innovation, sophistication, and the driving experience that Mercedes-Benz stands for. 

 

2. Visual Aesthetics: Use high-quality images and videos that highlight the elegance and 
details of the vehicles. Ensure that the visual content is polished and professional, 
mirroring the brand's commitment to quality and luxury. 
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3. Storytelling: Craft narratives around the Mercedes-Benz lifestyle. Showcase not just 
the cars, but the lifestyle they afford - freedom, luxury, and innovation. Stories can 
feature customer experiences, the brand's heritage, and its vision for the future. 

 

4. Innovation and Technology: Highlight the innovative features and technological 
advancements of Mercedes-Benz vehicles. Use content to educate your audience about 
what sets your vehicles apart in terms of performance, safety, and luxury. 

 

 

 

 

 

 

 

Strategies for Engaging with Customers and Building a 
Community 
Engagement and community building are key to fostering loyalty and enhancing brand 
awareness. 

 

1. Interactive Content: Create polls, quizzes, and Q&A sessions to encourage audience 
participation. Use these tools to get feedback, preferences, and ideas from your 
audience. 

 

2. Respond and Engage: Actively respond to comments, messages, and posts from 
your audience. Personalized interactions make your audience feel valued and 
strengthen their connection to the brand. 

 

3. User-Generated Content: Encourage your community to share their own stories and 
experiences with Mercedes-Benz. Reposting user-generated content not only provides 
you with authentic material but also makes your customers feel involved and 
appreciated. 
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4. Exclusive Groups and Events: Create exclusive social media groups for 
Mercedes-Benz owners or enthusiasts. Host virtual events, launches, or 
behind-the-scenes tours to engage your community. 

 

 

 

 

 

 

 

 

 

 

Understanding the Importance of Consistent Branding Across 
Platforms 
Consistency in branding across all platforms reinforces brand recognition and 
strengthens trust with your audience. 

 

1. Visual Identity: Maintain a consistent visual style across platforms. This includes 
logos, color schemes, and typography. Your social media profiles should be immediately 
recognizable as belonging to the Mercedes-Benz brand. 

 

2. Tone and Voice: Whether it's a post caption, video script, or comment response, 
ensure that the tone and voice are consistent. For Mercedes-Benz, this might mean a 
balance between professional and accessible, always reflecting the brand's positioning 
as a leader in luxury automotive. 
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3. Content Themes: Stick to a set of content themes that reflect the brand's values and 
appeal to your target audience. For example, themes can revolve around innovation, 
luxury lifestyle, sustainability efforts, and community stories. 

 

4. Cross-Platform Strategy: While consistency is key, also tailor your content to the 
strengths and audience preferences of each platform. For instance, use Instagram for 
high-quality visuals and stories, LinkedIn for company news and industry insights, and 
TikTok for engaging, creative video content. 

 

 

Conclusion 
Building brand awareness and engagement for Mercedes-Benz on social media 
requires a strategic blend of compelling content creation, active customer engagement, 
and consistent branding across all platforms. By focusing on these elements, you can 
craft a social media presence that not only resonates with the luxury and innovation of 
the Mercedes-Benz brand but also fosters a loyal and engaged community. 

 

 

 

Part 3: Practical Session 
This practical session is designed to put the strategies discussed into action, focusing 
on creating a robust social media presence for Mercedes-Benz. We'll cover setting up 
professional social media pages, brainstorming content themes, and planning a week’s 
worth of posts. 

 

 
 

Establishing A Buyer Persona 

 
Understanding the demographic, psychographic, and behavioral aspects of the target 
audience, as well as their challenges and pain points, is crucial for Mercedes-Benz to 
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tailor its marketing strategies effectively, drive engagement, and foster brand loyalty in a 
competitive market. 

 

1. Demographic Information:  Includes age, gender, income, and occupation, while 
factors like location, education, and family status add depth to understanding the target 
audience's lifestyle and preferences, crucial for crafting tailored strategies for 
Mercedes-Benz. 

 

2. Psychographic Traits: Encompasses lifestyle preferences, interests, values, attitudes, 
and personality traits, offering valuable insights into the motivations and behaviors of 
Mercedes-Benz customers, essential for creating resonant marketing campaigns. 

 

3. Buying Behavior: Provides insights and understanding into the decision-making 
process, motivations for purchasing a Mercedes-Benz, and factors influencing the 
buyer's journey, enabling the creation of targeted strategies to enhance customer 
engagement and satisfaction. 

 

4. Challenges and Pain Points: Highlight obstacles in the purchasing journey, unmet 
needs or desires that Mercedes-Benz can address, and sources of dissatisfaction with 
current alternatives, informing the development of solutions and messaging to address 
customer concerns effectively. 
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Brainstorming Session: Identifying Key Themes and Messages 
This session aims to identify themes that resonate with the Mercedes-Benz brand and 
its audience. 

 

1. Brand Values: Start with the core values of Mercedes-Benz, such as innovation, 
luxury, and sustainability. Each social media post should reflect these values in some 
way. 

2. Content Themes: Based on the brand values, brainstorm specific content themes. 
Possible themes include: 

●​ Innovation Spotlights: Focus on technological advancements and features of 
Mercedes-Benz vehicles. 

●​ Customer Stories: Share testimonials and stories from satisfied Mercedes-Benz 
owners. 

●​ Behind the Scenes: Offer glimpses into the manufacturing process, company 
culture, or design philosophy. 

●​ Lifestyle Content: Showcase how Mercedes-Benz fits into and enhances a 
luxurious lifestyle. 

 

3. Messaging: Craft messages that align with your themes, ensuring they are tailored to 
the platform and audience. Messages should be engaging, informative, and encourage 
interaction. 
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Homework Assignment: Creating a Draft Plan for a Week’s Worth 
of Social Media Posts 
This assignment challenges participants to apply what they’ve learned by planning a 
week’s worth of social media content. 

 

1. Content Calendar: Create a content calendar that outlines the posts for the week. 
Ensure there's a mix of content types (e.g., images, videos, stories) and themes to keep 
the feed dynamic and engaging. 

 

2. Post Details Examples: 

●​ Day 1: Introduction to a new vehicle model – highlight its innovative features with 
a stunning image or video. 
 

●​ Day 2: Customer testimonial video – share a customer’s positive experience with 
their Mercedes-Benz. 
 

●​ Day 3: Behind-the-scenes post – offer insight into the craftsmanship that goes 
into each vehicle. 
 

●​ Day 4: Innovation spotlight – detail a specific technological feature of a 
Mercedes-Benz car. 
 

●​ Day 5: Lifestyle content – show how Mercedes-Benz enhances the luxurious 
lifestyle of its owners. 
 

●​ Day 6: Community engagement – ask followers to share their Mercedes-Benz 
stories or photos. 
 

●​ Day 7: Teaser for upcoming events or launches – build anticipation for what’s 
next. 

 

3. Evaluation Criteria: 

●​ Brand Alignment: Ensure each post reflects the Mercedes-Benz brand values 
and aesthetic. 
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●​ Engagement Potential: Consider how each post encourages interaction (e.g., 
likes, comments, shares). 

●​ Visual and Textual Quality: Check that visuals are high-quality and captions are 
error-free and compelling. 

Participants should be prepared to present their content plan, discussing the rationale 
behind their choices and expected outcomes in terms of brand awareness and 
customer engagement. This exercise will reinforce the importance of strategic planning 
in social media marketing and provide practical experience in content creation. 

 

BONUS: Setting Up Professional Social Media Pages 
For those who haven't yet established a professional presence on social media for 
Mercedes-Benz, this initial step is crucial. 

 

1. Platform Selection: Choose platforms where your target audience is most active. For 
Mercedes-Benz, key platforms might include Instagram for visuals, LinkedIn for 
professional networking, Facebook for broad reach, and TikTok for younger 
demographics. 

 

2. Profile Creation: Create profiles that reflect the Mercedes-Benz brand's sophistication 
and luxury. This includes: 

●​ Profile Pictures: Use high-resolution logos or imagery that aligns with the brand’s 
visual identity. 

●​ Bio: Write a compelling bio that succinctly describes what Mercedes-Benz stands 
for, incorporating keywords related to luxury, innovation, and automotive 
excellence. 

●​ Contact Information: Ensure that your profile includes up-to-date contact 
information and links to the Mercedes-Benz website. 

 

3. Initial Content: Publish a few posts to start populating your profile. These could be 
welcoming messages, high-quality images of vehicles, or upcoming event teasers. 

 

 

Materials Provided for Day 1: 
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1.​ Workshop slide deck 
2.​ How to setup specific social media platform guide videos 
3.​ Social media planning templates 
4.​ Examples of successful social media posts by automotive brands 
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Day 2: Advanced Techniques 
and Practical Application 
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Part 1: Driving Sales through Social Media 
 

Using Social Media for Lead Generation and Sales 

Social media has become a vital tool in the sales funnel, offering unique ways to 
generate leads and convert them into sales. Here's how to effectively harness its power: 

 

1. Identifying and Targeting Your Audience: Utilize social media analytics to understand 
your audience's demographics, interests, and behaviors. Tailor your content and ads to 
match their preferences, ensuring higher engagement rates. 

 

2. Content Marketing: Share valuable content that addresses your audience's needs 
and interests. This could be in the form of blog posts, videos, infographics, or reports. 
Content marketing helps establish your brand as a thought leader and builds trust with 
your audience. 

 

3. Paid Advertising: Social media platforms offer targeted advertising options that can 
effectively reach potential customers. Use these tools to showcase your vehicles and 
special offers directly to those most likely to be interested, based on their online 
behavior and preferences. 

 

4. Call-to-Action (CTA): Every post or ad should include a clear CTA, guiding users on 
what to do next. Whether it's visiting a website, signing up for a test drive, or contacting 
a sales representative, a strong CTA moves potential customers further down the sales 
funnel. 

 

 

 

 

Page 20 of 31 
 



 

 

 

 

Interactive Activity: Crafting Your CTA 
Now, let's put this into practice. Think about a product or service you want to promote: 

 

1.​ Identify Your Target Audience: Who are they? What are their interests? 
 

2.​ Create Engaging Content: Draft a post for a social media platform of your 
choice that showcases your product or service. 

 
3.​ Design a CTA: Based on the content of your post, create a CTA that 

encourages users to take the next step. Consider the language, placement, 
and value you’re providing. 

 

By understanding your audience, creating compelling content, and integrating effective 
CTAs, you can transform your social media platforms into powerful tools for generating 
leads and driving sales. 
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Techniques for Showcasing Vehicles and Offers Effectively 
Showcasing your vehicles and offers on social media requires a strategic approach that 
captures attention and entices potential buyers. 

 

1. High-Quality Visuals: Use professional, high-resolution photos and videos to 
showcase your vehicles. Highlight their unique features, design, and performance in 
various settings to appeal to potential customers' desires and aspirations. 

 

2. Live Demonstrations: Use live video features on platforms like Facebook and 
Instagram to give real-time tours of new models, showcase features, and answer viewer 
questions. Live interactions add a personal touch and can significantly boost 
engagement. 

 

3. Limited-Time Offers: Create a sense of urgency with time-limited offers or exclusive 
deals for social media followers. Promote special financing rates, lease deals, or 
added-value packages to encourage immediate action. 

 

4. Virtual Test Drives: Offer virtual test drives or immersive 360-degree video tours of 
your vehicles. This innovative approach allows potential customers to experience the 
vehicle from the comfort of their homes, enhancing their interest and desire. 
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Incorporating Storytelling and Customer Testimonials 
Storytelling and customer testimonials are powerful tools for connecting with your 
audience on an emotional level and driving sales. 

 

1. Customer Success Stories: Share stories of satisfied customers who have had 
positive experiences with your vehicles. Real-life stories resonate with potential buyers 
and can influence their purchase decisions. 

 

2. The Journey of Ownership: Create content that showcases the journey and lifestyle 
of owning a Mercedes-Benz. Highlight how your vehicles enrich lives, emphasizing 
aspects like luxury, comfort, safety, and adventure. 

 

3. Video Testimonials: Encourage happy customers to share video testimonials 
discussing what they love about their vehicle. Videos are more engaging and 
trustworthy to potential buyers than text alone. 

 

4. Storytelling in Ad Campaigns: Craft ad campaigns that tell a story, such as the 
development of a new model, focusing on innovation, craftsmanship, and the driving 
experience. Story-driven ads are more memorable and impactful. 

 

 

Conclusion 
Driving sales through social media combines strategic targeting, compelling content, 
and personalized engagement. By showcasing your vehicles effectively, leveraging 
storytelling, and incorporating customer testimonials, you can enhance brand 
awareness, generate leads, and ultimately increase sales. Remember, the key to 
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success is understanding your audience and offering them value at every touchpoint in 
their journey from discovery to purchase. 

 

 

 

 

Part 2: Content Creation and Posting Strategies 
Best Practices for Creating Engaging and High-Quality Content Using Smartphones 

In an era where content is king, the ability to create engaging and high-quality content 
using just a smartphone is invaluable. Here's how to maximize your content quality: 

 

1. Lighting and Composition: 

Natural Light: Utilize natural light whenever possible. The best times are during the 
golden hour, shortly after sunrise or before sunset, for a soft, diffused light. 

Composition: Follow the rule of thirds for visually appealing images. Frame your shots 
to create balance and interest, and use leading lines to guide the viewer’s eye. 

 

2. Video Tips: 

Stability: Use a tripod or stabilize your phone against a solid surface to avoid shaky 
footage. 

Orientation: Always shoot in landscape mode unless creating content specifically for 
platforms that favor portrait mode (e.g., Instagram Stories or TikTok). 

Audio: Good audio quality is crucial. Use an external microphone if possible, and avoid 
noisy environments. 

 

3. Editing Apps:  

Enhance your photos and videos with editing apps. Adjust brightness, contrast, 
saturation, and sharpness to improve your visuals. Apps like Adobe Lightroom Mobile, 
Snapseed, or InShot provide professional-grade editing tools. 
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Understanding the Best Times to Post and How to Schedule 
Content 
Timing can significantly impact the visibility and engagement of your posts. Here’s how 
to optimize your posting schedule: 

 

1. Analyze Your Audience: Use platform analytics to understand when your audience is 
most active. Look for patterns in engagement to determine the best times to post. 

 

2. Consider Time Zones: If your audience is global, consider the time zones they’re in 
and try to post when the majority are likely to be online. 

 

3. Scheduling Tools: Utilize scheduling tools like Buffer, Hootsuite, or platform-specific 
schedulers (e.g., Facebook’s Publishing Tools) to plan and automate your posts. This 
ensures consistent posting even outside of business hours. 

 

4. Experiment and Adjust: Test different posting times and monitor the results. Adjust 
your strategy based on which times yield the highest engagement. 
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Using Basic Analytics to Measure Engagement and Reach 
Analytics provide insights into how your content is performing, allowing you to tailor your 
strategy for better results. 

 

1. Engagement Metrics: Look at likes, comments, shares, and video views to gauge 
how engaging your content is. High engagement rates typically indicate content that 
resonates with your audience. 

 

2. Reach and Impressions: Reach measures how many unique users have seen your 
post, while impressions track how many times your post was seen in total. These 
metrics help you understand the extent of your content’s visibility. 

 

3. Follower Growth: Track your follower growth over time. A steady increase in followers 
suggests effective content and engagement strategies. 

 

4. Analyze Top-Performing Content: Identify which types of posts generate the most 
engagement and reach. Use this information to replicate successful elements in future 
content. 

 

5. Actionable Insights: Use analytics to inform your content strategy. If certain posts 
perform well at specific times, schedule similar content for those times. If videos get 
more engagement than photos, prioritize video content. 

 

Conclusion 
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Creating engaging content with smartphones, optimizing posting times, and using 
analytics are key components of a successful social media strategy. By following these 
best practices, you can create high-quality content that resonates with your audience, 
ensure it's seen by as many people as possible, and continuously refine your approach 
based on data-driven insights. 

​
 

 

Part 3: Review and Critique Session 
The review and critique session is a critical component of the learning process, offering 
participants the opportunity to present their work, receive feedback, and refine their 
social media strategies. This session not only enhances the learning experience but 
also fosters a collaborative environment. 

 

Participants Present Their Homework Assignments 
1. Preparation: 

Participants should prepare to present their one-week content plan, including the 
rationale behind each post, the targeted audience, and the expected outcome in terms 
of engagement and brand awareness. 

Each presentation should highlight how the content aligns with the Mercedes-Benz 
brand guidelines, the creative aspects of the content, and how each post is designed to 
achieve specific marketing objectives. 

 

2. Presentation Format: 

Use a structured format for presentations, allowing 5-7 minutes for each participant to 
showcase their work, followed by a brief Q&A session. 

Encourage the use of visual aids, such as slides or actual post mockups, to provide a 
clear visual reference for the audience. 
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Group Critique and Feedback Session 
1. Constructive Feedback: 

Foster an environment of positive, constructive feedback. Encourage participants to 
highlight strengths in each other's plans while also offering suggestions for 
improvement. 

Feedback should focus on adherence to brand guidelines, creativity, and the potential 
effectiveness of the proposed content in engaging the target audience and driving brand 
awareness. 

 

 

2. Focus Areas for Feedback: 

Brand Alignment: Does the content adhere to the visual and messaging guidelines of 
the Mercedes-Benz brand? 

Creativity: Are the content ideas original and likely to stand out in the audience's social 
media feed? 

Engagement Strategy: How effectively does the content encourage interaction (likes, 
comments, shares) from the audience? 

Call-to-Action: Are the calls-to-action clear and likely to motivate the audience to take 
the desired action? 

 

 

Tips for Improvement and Refinement 
1. Leverage Best Practices: 

Remind participants of the best practices for content creation discussed earlier, 
emphasizing the importance of high-quality visuals, engaging captions, and strategic 
use of hashtags. 

 

2. Storytelling and Authenticity: 

Encourage incorporating storytelling into posts to connect with the audience on a 
personal level. Remind participants that authenticity tends to resonate more with 
audiences than overtly promotional content. 
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3. Experimentation and Flexibility: 

Highlight the importance of being open to experimenting with different types of content 
and posting times. Social media trends and audience preferences evolve, and flexibility 
is key to staying relevant. 

 

4. Utilize Analytics: 

Stress the importance of using analytics to review the performance of posts. Analytics 
provide invaluable insights into what works and what doesn't, allowing for informed 
adjustments to future content strategies. 

 

5. Peer Learning: 

Encourage participants to learn from each other's experiences and feedback. Peer 
insights can offer fresh perspectives and innovative ideas that can enhance individual 
content strategies. 

 

 

Conclusion 
The review and critique session is an essential step in the learning process, providing a 
platform for feedback, learning, and improvement. By presenting their work, engaging in 
constructive critique, and applying tips for refinement, participants can enhance their 
social media strategies, better align their content with the Mercedes-Benz brand, and 
ultimately achieve greater success in their social media marketing efforts. 

 

 

Materials Provided for Day 2: 
1.​ Workshop slide deck 

2.​ Creating a persona template 

3.​ Workshop feedback form 

4.​ More examples of successful social media posts by automotive brands 
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