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About 
Email Marketing Strategist specializing in Klaviyo lifecycle systems, retention strategy, and 
revenue‑driven email programs for eCommerce brands.​
​
Currently managing multiple email programs contributing to over $3.5M in revenue through 
lifecycle optimization, segmentation, and performance‑focused campaign execution. 

Email Performance Across Managed Accounts 
The performance snapshots below highlight results from email programs managed across 
multiple eCommerce brands. These examples demonstrate how structured lifecycle systems, 
segmentation strategies, and performance‑driven campaign execution can turn email into a 
major revenue channel.​
​
Across different accounts and reporting periods, email consistently contributes a significant 
share of total store revenue while automated lifecycle flows generate a large portion of that 
revenue. 

Revenue Performance Snapshot 

 



Example performance snapshot showing total store revenue and email attributed 
revenue within Klaviyo reporting. 

Lifecycle Flow Performance 

 
Automated lifecycle flows generating consistent revenue through optimized welcome, 
abandonment, and post‑purchase sequences. 

Revenue Growth Snapshots 

 



 

​
​
These examples illustrate how lifecycle optimization, segmentation, and structured 
campaign execution can significantly increase email attributed revenue over time. 

Lifecycle Systems I Build 
●​ Welcome Flow 
●​ Abandonment Flows 
●​ Post‑Purchase Upsell / Replenish  
●​ Winback / Reactivation 
●​ VIP Segmentation 

 

Optimization Focus 
●​  A/B testing (subject lines, offers, segments) 
●​  Campaign calendar planning 
●​  Revenue per recipient optimization 
●​  Deliverability and list hygiene 

Tools 
Klaviyo | Shopify | Yotpo | Google Analytics | Figma​
​
Some of the clients: 

●​ Prograde Digital 
●​ Wild West Boots 
●​ NeuralDPS 

https://progradedigital.com/
http://www.wildwestbootstore.com
http://neuraldsp.com


​
Note: Due to client NDAs, brand names and certain campaign assets cannot be publicly 
shared. 
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