Subject: “Stop leaving potential customers on the table”
Hello Ravina,

| read the testimonials on the website. And | love how there are reviews from professional
athletes, like Vinay Valmiki and Anup Valmiki.

As | was researching other nutrition brands like SIS and 4-endurance, | noticed that they
maintain a consistent approach in sending emails.

With that, they build a better relationship with the customers, and make more sales.
One day ago | signed up for the “Bodyfirst” email list. | haven't received any emails yet.
Imagine how many potential customers are left on the table.

If you guys are ready to get those potential customers. Let me know so we can schedule a
call and discuss it.

Best regards,
Zan Slatensek

PS: Take a look at an email sequence | made for a nutrition company §
email sequence



https://docs.google.com/document/d/10Fl5zu3NuYQaqPzPrjJ1FkX1oggwguk8OgdDJJP_Y5M/edit

