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JAAUBEPCUPIKALIIA CIJIBCBKOI'O TYPU3MY YUEPE3
3BAJTAHCOBAHICTB TA KPEATUBHICTb: IOINNPEHHA

€BPONENCHLKOIO TOCBIY B YKPATHI

IMoTounmii 3anaikoBuii MmoayJb 1 €BponeiichbKi TEHASHIT IMITIEMEHTYBaHHS

CTpateriii quBepcudikaiii y CiibCbKoOMy TypU3Mi

IIpakTuyne 3aHarTH 4
IHTETPAIIISI YKPATHCBKOI'O CLJIBCBKOI'O TYPU3MY B

€BPONNEMCHKUN TYPUCTUYHUU TPOCTIP

3apnannsa 1. PoGora 3 momesmio Canvas. Kpok 8. 3'sicyBatu K/1040Bi
NMapPTHEPCHKI BiITHOCHMHHU.
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1. BuzHaunTH KJIFOUOBUX MApTHEPIB T 31CTABUTH iX 13 KIFOUYOBUMH BUIAMU

ISUIBHOCTI.

2. BuzHauutH, sIKi KJIFOYOB1 3aX0/I1 BUKOHY€E KOXKEH MapTHED.
3anoBHUTH TAOJIHUIIIO.



