SL: We need to talk Mark...

Pretext: What's up, so I’'m reaching out because if | don’t tell you this, I'd be pretty wrong, but |
have the medicine to fix all of the issues that your business has

Now listen, Mark

I’d hate to give you something you don'’t need, so | would like to know some things about the
business, before we move forward, like:

e What position is the company in right now, and if you do, why do you want to get out of
it, and have you tried solving it?

e What are the desires you want for the business, and what you’ve tried to get there

e And what’s stopping you from reaching this dream state? Like reaching your goals,
and solving all the issues that really bother you

| think you'll like this part but, I'm a true businessman, and | only eat what | kill, so If | fail to live
up to my offer happen one month, you’ll get your money back asap

Does this look like it would benefit you mark? If so, | would like to get on a call with you
whenever you'’re free so we can get into deeper details.

But, if you aren’t interested Mark, no worries!

Take care,

Charles



