
The Real World Missions  
 

Mission: Find examples of each of the following  

-​ Getting active attention 

-​ Getting passive attention 

-​ Increasing desire  

-​ Increasing belief in an idea  

-​ Increasing trust 

-​ Then share screenshots and why they work in the #business-101 chat. 

 

Getting active attention 
For an example of active attention I googled “4k television”. I believe this is a good example to search 

because of the stupendous amounts of brands that could appear But don’t because of the sponsored 

ads from big companies. This leads to you seeing all their products first and results in you most likely 

buying from them if they have the correct product. 

​
 

 Increasing desire active attention 
 For this I clicked on the first sponsored page (Samsung) to see how they increase desire. On entering 

the site the below picture is the first thing you see. I believe they increase desire very well by doing 

this, because even though I searched for a 4k tv they show their best one which catches your eye and 

as a customer it would definitely increase your desire for a better television. 



  

 

Increasing belief in an idea 
Upon entering the 4k television section that I originally searched, Samsung showcases their new 4 tv 

that can double as an art display with a matte screen that removes glare when you look at it and 

continues to give an explanation as to how awesome this is, in turn increasing your belief in the 

product and idea of a tv being able to do these things. 

 



 
 

Increasing trust 
To increase trust on their website Samsung uses a few methods. The first I noticed was a banner at 

the top of their page reading “18 Years global No.1”. The second being reviews that are available to 

read on the website. Both these things create trust with the brand because they show a good track 

record of releasing quality products. 

 



 

 

Getting passive attention 
This example of passive attention is a snip off of my facebook home page. Advertising google ads and 

is something that would easily grab attention from someone looking to advertise. 

 

 

 

Increasing desire passive attention 
 

Upon entering the site it greets you with a slideshow type of display showing everything a business 

owner would want to see. These things being shown are things that everyone knows a business 

needs and by showing them on the landing page grabs potential customers’ attention and increases 

desire immediately. 



 

 

 

 

 

Increasing belief in an idea 
 



 

 

To increase your belief in google ads they give this free information at the bottom. When you read 

this as someone that is thinking about paying for ads it makes you believe that it is a good 

investment and something you should do. I believe this could also double as a desire multiplier. 

Increasing trust 
 

 

 

This was the best example I could find of something that would increase my trust in google ads. I 

believe that is because it is already a huge brand with existing trust, this might be a area they can 

improve on to make new customers more likely to buy.   
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