
Copywriting course mission #1 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



●​ Example of getting active attention 

 

My example of getting active attention is this google search for a samurai themed wall art, so I looked it 
up on Google and looked trough a couple of these and found this design that immediately caught my 
attention. Which alligns with the mission active attention – I was looking for a solution to a specific 
problem(decorating a wall in this case) and this product I like should meet my desire. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



●​ Example of getting passive attention 

 

The example of getting passive attention I found in around 10-ish minutes of scrolling trough instagram 
and seeing different types of advertisements. This specific one caught my attention primarily because of 
the cool designs this product has so I stopped and looked trough it, which by my understanding is the sole 
purpose of this task – to find a piece of marketing from a company that made me stop and pay attention to 
it.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



●​ Example of increasing desire 

 

By my understanding, I found increasing desire in the highlighted parts. This is a newsletter i subscribed 
to some time ago, and long story short they are offering to build an “award winning offer and funnel for 
you”. As for the increased desire part, by my understanding I would say that the parts that are highlighted 
are “in charge of” increasing desire – First part making the potential costumer’s desire to live his dream 
life being increased (“I want to level up my income and live my dream lifestyle”). The second part 
creating the sense of urgency with “only 2 more days left to claim[offer]”. And the third highlighted part 
“pushing” the costumer to buy the course with the idea of how much time energy and money he could 
save with accepting that particular offer. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



●​ Example of increasing belief in the idea 

 

For the example of increasing belief in the idea that a product is going to function, I found this product, I 
would like to put focus on is the image on the left side, a costumer will upon opening this product’s page 
see the image of that lamp in function. There is also a lot of positive reviews on the product providing 
social proof making the customer more likely to believe in the idea of this product. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



●​ Example of increasing trust 

 

 

For this example I would add this company that sells machining and assembly services. As for increasing 
trust in the company, almost anyone that is a potential costumer for them probably knows about the ISO 
9001 certification(marked with the yellow rectangle) that is granted to companies with the highest quality 
standards. Also in the second image we can see a brief explanation of what it means for the quality of 
their services thus improving the level of trust in the company for anyone that might be a potential 
costumer. 


