I'pynna: TOK 2/2
dara nposenenusi:  17.11.2022r.

CneunajabHOCTh: 38.02.05 ToBapoBeAeHUE U FKCIIEPTH3a KaYeCTBA
MOTPEeOUTETHCKUX TOBAPOB

JAucnunuiuna: OI'C2.03 NHOoCTpaHHBI S3bIK

Tema 3aHsaTHA: JlenoBas BcTpeua. HazHaueHue 1€10BOM BCTPEUH.

enu 3ansaTuA:
Juoaxmuueckas: - yrIyOWTh W pacUIMPUThH 3HAHUS U MPEACTABICHUS CTYJICHTOB 10 TEME;
Pazeusaiowas: - pa3BUBaTh TBOPUCCKHUI MOTCHIIMAI CTYICHTOB;
Bocnumamenvhas - BOCIUTHIBATh CTPEMIICHUE K COBEPIICHCTBOBAHUIO aHTJIMICKOTO SI3bIKA;
- BOCITUTBIBATh YMEHHUE padOTaTh CaMOCTOSTEIHHO.
Buj 3aHATHSI: IPAKTHYECKOE 3aHITHE
OcHoBHas JiuTEeparypa:
Ara6exsiH W.I1. Aurnuiickuii 3bIK 115 CCy30B: yueOHOe mocobue. — Mockaa:
IIpocmexkr, 2015. — 288 c.
JlonoJIHUTEe IbHAS JIUTEPaTypa:
WNuTepHeT-pecypcl.

JTOMAIIHEE 3AJIAHHUE:
1. Paboma c¢ nocnosuyamu. 3anuwiume RnoOCJA06UUbl, 6bIOPAG
COOMEemcmaeyiouuil IKGUBAICHM:

A bad beginning makes a bad ending. | Ynopnas paGora HuKoMy eié Bpeaa He
pUHecHa.

A bad workman blames his tools. Jleny Bpems IoTexe yac.

Hard work never did anyone any harm. | [IpakTuka mpuBOAHWT K COBEPIICHCTBY.

If a job is worth doing it is worth doing | Eciiut paboty cTouT aenars, TO CTOUT

well. Jienath e€ XOpoIlo.

Money doesn’t grow on trees. [11oxoe Havasio BEET K IIOXOMY
KOHILY.

Practice makes perfect. be3 Tpyna He BbUIOBHILb U PHIOKY U3
npyza.

No pains, no gains. JIeHbI'M HE pacTyT Ha JEPEBbSIX.

Business before pleasure. [1n0x0#t paOOTHUK pyraeT CBOU
MHCTPYMEHTHI.

2. 3anuwiume u eéblyuume HoeBble cioea:



Price- nena

Higher- Boimie

Similar- momo6HbIH

Matter- nemno

Sign- moanucKHIBaTH
Unreasonably- Hec000CHOBaHHO
In close touch- B TecHoit cBsI3H
World market- mupoBo#i peiHOK
Competitor- KOHKYpEHT

Quote (price)- Ha3HAYATH TIEHY
Partly- wactuuno

Take into consideration- mpuHUMaTh BO BHUMaHUE
The Latest word - HO8UHKa
Design- npoeKTUpoBaTh
Guarantee- rapaHTHpOBaThH
Reliability- HanéxHOCTB
Nevertheless- TeM He MeHee
Final price-okoHuarenbHas 1ieHa
Depend-3aBucets

Number- K0IU4eCTBO

Order- 3aka3

Discount- ckuaka

Expect- oxunars

At least- o kpaiineii Mmepe
Concession- ycTynka

Profit- noxox, npuObLIL

Final reply - okoH4arenpHbIi OTBET

3. Hpouumaﬁme Ouaﬂoz, 06])(1”40}1 6HUMAaHUE HA HOoeBble ci06a.



BUSINESS TALK

(Discussing the Price Problem)

After Borisov had closely studied the price for the Model R 800 computers
he found that it was somewhat higher than the prices of other companies for
similar types of computers. That's why he had a talk with Mr. Adams about
the matter.
Borisov: Mr. Adams, I'm sorry to say we cannot sign a contract with your
company at this price. It is unreasonably high. We are in close touch with
the world market and our information is that your competitors are quoting

lower prices.

Adams: You are partly right. It is true, the price is high, but you should take into
consideration the fact that this model is the latest word in electronic
industry. It is designed on the most modem lines and we can guarantee the

high reliability of the computers.
Borisov: We know all that. But nevertheless, the price doesn't seem attractive. Will
the final price depend on the number of computers we'll buy from you,

Mr. Adams?

Adams: Right. If you increase your order to five computers, we'll be able to give

you a 2 % discount on the price.

Borisov: I'm afraid the discount is too small. I expected at least a discount of 4%.

Adams: Let me make some calculations. Well, Mr. Borisov, 3 % and not more as

this concession leaves only a very small profit for us.



Borisov: In this case I'd like to discuss the matter again with my people and after

that I'll be able to give you my final reply.

Adams: Good. See you later.

4. Say True or false:

1) Mr. Borisov had closely studied the price for the Model R 800 radios.

2) The prices of Adams’ company for similar types of computers were
somewhat higher than the prices of other companies.

3) Mr. Adams was able to give Mr. Borisov’s firm a 3% discount on the price.

4) Mr. Borisov would like to discuss the matter again with Mr. Adams.

5) Mr. Borisov will be able to give his people final replay.

5. Give English equivalents:

_ Ecuu BB yBenmuuure 3aka3

_ Mpb1 HE MOXKEM TTOANIMCATH COMIALIEHNE

__ 51 6oroCh, 4TO CKUIKA CIUIIKOM MaJICHbKast

_ OueHb MasieHbKast IPUOBLIB TS HAC

_ Tem He MeHee 1ieHA HE BBIIVISAIUT ITPUBJIEKATEIBHON
_ S nmaperoch, B KOHEUHOM PE3YJIbTATE, HA CKUAKY B 4%

— MBI B TECHOM CBSI3H C MHUPOBBIM PBIHKOM

6. You can see the dialogue where phrases are mixed make it up.
Cocmaevme ouanoz u3 oannvix gpas.

Have you got any refrigerators IPD Mode 245?
Sundel, Electrotech Sales Manager. Can I help you?

Yes, we have, but we have had a lot of orders for this model.

A month.



Good afternoon, Mr. Sundel. This is Mr. Hart from Cantina Hotel speaking.
What is its price?

[ am not sure. I should consult with our Financial Manager.

Its retail price is $460 per unit.

What is the discount for a lot of 100 units?

Is there a discount if I pay cash?

Usually we give a 5 % discount.

What is the minimum time for delivery?

7. Coenaitme CcKpuH 6bINOJIHEHHOU padomvl u npuwiiume (He
3advleaiime yKazamo amuauio, Zpynny, Yucio 3a Komopoe coenanu
oomauiHee 3a0anue):

https://vk.com/id34189235
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