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DAY 1 PROMPT SHEET

Visibility & Lead Generation

Use these prompts with your 7-Figure Strategist Al to build your complete visibility plan.

HOW TO USE THIS PROMPT SHEET

Step 1 — Context. Feed the Al everything about your business. This is non-negotiable — the more
detail you give, the better your strategy will be.

Step 2 — Strategy. The Al builds your personalised visibility and lead generation strategy.
Step 3 — Execution. Turn your strategy into a structured 30-day plan you can action immediately.

Copy and paste each prompt into the Al. Work through them in order. Do not skip ahead.

STEP 1: GIVE THE Al YOUR BUSINESS CONTEXT

This is the most important step. The Al can only give you a strategy as good as the information you
give it. Do not skip this. Do not rush this.

] FILL IN YOUR BUSINESS FORM FIRST

Before using Prompt 1, fill in your Business Context Form. Once submitted, you will receive a
PDF to your email that you can upload directly into the Al.

<~ Click here to fill in your Business Context Form

PROMPT 1 — BUSINESS CONTEXT (NON-NEGOTIABLE)

Once you have your Business Context PDF, upload it to the Al and use this prompt:

I am completing Day One of the 5-Day Sprint and creating my visibility plan. | have uploaded my
Business Context document which has all of my business information.

Using this information, confirm you understand my business and identify any immediate visibility
gaps before we build my plan.

% Do not move to Prompt 2 until the Al has confirmed it understands your business. If anything is off,
correct it before continuing.

DON'T HAVE YOUR PDF YET?

If you haven't filled in the form yet, you can copy and paste this directly into the Al instead. Fill in every
section — the more detail you give, the better your results:

| am completing Day One of the 5-Day Sprint and creating my visibility plan. Here is my business
information:

* What is your business? [Your answer]

* Who is your ideal client? [Your answer]

* What problems does your ideal client have? [Your answer]

* What is the end result you help them achieve? [Your answer]

« List your current offers (name, price, type and details): [Your answer]
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* What is your current monthly revenue? [Your answer]

* What do you want your monthly revenue to be? [Your answer]

* What platforms are you currently visible on? [Your answer]

* What are you currently doing for lead generation? [Your answer]

Using this information, confirm you understand my business and identify any immediate visibility gaps
before we build my plan.

STEP 2: BUILD YOUR VISIBILITY STRATEGY

Now the Al knows your business, it's time to create your personalised visibility and lead generation
strategy.

PROMPT 2 — BUILD MY VISIBILITY STRATEGY

Based on my business and revenue goal, build my full visibility and lead generation strategy.

| want you to include:

* How | grow a NEW audience

* How I increase visibility with my CURRENT audience

» Authority positioning strategy — how | become known as the go-to expert

- Borrowed audience strategy (guest speaking, podcasts, summits, collaborations)
* Community strategy

* Lead generation mechanisms

Make this specific to my revenue goal and offers. Be direct and actionable.

STEP 3: TURN IT INTO YOUR 30-DAY ACTION PLAN

This is where strategy becomes execution. Your action step today is to walk away with a plan you can
implement immediately.

PROMPT 3 — MY 30-DAY VISIBILITY PLAN

Now turn my visibility strategy into a structured 30-day visibility plan.

Break it down into:

» Daily actions — what | do every single day

* Weekly actions — what | do each week

* Monthly actions — what | do once this month

» Lead targets — how many leads | should be generating
* Audience growth targets — specific numbers to aim for

Make this realistic but aligned with my revenue goal. | want to know exactly what | am doing and
when.
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OPTIONAL: GO DEEPER

If you want to push yourself further, use this bonus prompt.

BONUS PROMPT — LEAD MATH

Based on my revenue goal and offer pricing, calculate how many leads and sales | need per
month to hit my target.

Then tell me whether my current visibility plan supports those numbers — or whether | need to
increase my output. Be honest.

¢ This is a reality check. It shows you exactly whether your plan will get you to your goal or if you need to
do more.

YOUR ACTION STEP

Complete all 3 prompts and create your 30-day visibility plan. Then go and share your biggest
takeaway or your full plan in the Facebook group!

TOMORROW: DAY 2 — CONTENT STRATEGY

Tomorrow we dive into your content strategy — how to turn your content into a sales machine
that attracts ready-to-buy ideal clients. See you there!
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