
Winners writer’s process 
Goal: Get them on a sales call with my client 
‎ 
Who am I talking to: I’m targeting owners or managers of roofing companies who are looking 
to expand their client base and improve their online presence. Their frustrations and pains 
include: 

●​ Difficulty in generating consistent leads and inquiries. 
●​ Competing with other roofing companies in their local area. 
●​ Limited visibility online, especially in search engine results. 
●​ Uncertainty about how to effectively use digital marketing to grow their business. 
●​ Desire to stand out from competitors and showcase their expertise. 

 
Their desires include: 

●​ Increasing the number of quality leads and conversions. 
●​ Improving their website's visibility and search engine rankings. 
●​ Establishing a strong online reputation and brand presence. 
●​ Implementing effective digital marketing strategies to grow their business. 

 
‎Where are they now: Roofing company owners or managers are likely checking their emails 
during their workday, possibly in the morning or after handling ongoing projects. They might also 
check emails during quieter times, such as during lunch breaks or at the end of the day. 
 
Awareness level: kind of solution aware  

●​ know they’re struggling to get clients 
●​ Geard a bunch of online marketing strategy 
●​ Likely heard of SEO but doesn’t know it that well) 

 
Sophistication levels: Stage 5 (Get outreached by a lot from newbie dudes) 
 
Will they buy levels: Desire > passive/low, Certainty > Low, Trust > low. 
‎ 
Where I want them to go: set up a call w/ my client 
‎ 
What Steps 

●​ Open the email that stand out in their inbox + tackles a pain they're facing 
●​ Build intrigue in the body/trust to get them to open the video 
●​ Watch the video and be convinced that it'll work for them + provide insight to amplify 

trust 
●​ Reply to the email and book a appointment 

 



Cold Emails  

Subject lines tests 
 

A quick sketch A sketch you might like 7/11 Roof question 4/8 Question about clientele 3/8 Cliental 6/10 A free sketch you might like Three sketches you might like 10/10 Would you like this? 6/14 Sub-niche. Can your cases use this? 5/10 <top player> Idea 1/5 This at all what you’re doing?  Quick x from <well-known toplayer> 0/10 Is <strategy they’re trying> enough? 

 

Straight to Call Body 

Direct to call 1 
 
Hey x, 
 
Wondering if you know <top player> and how they’re <doing the solution>.  
 
Because they framed x in an unusual that you can 100% improve on.  
 
It’s a similar strategy to how my client got over 84k organic traffic to their website: 

 
 
I briefly cover this here (3m video) 
 
Would you be interested in talking about this over a call? 
 
Fasial G.   

Direct to call 2 
 
Hey x, 
 
Was wondering if you were <problem/desire>.  
 
Because there’s a <insert offer> idea from <top player>  
 
It’s similar to how my client got <desired result>: 
<insert testimonial images> 
 
Which I’ve briefly covered here (3-minute video). 
 
Would you be open to discussing this in a call? 
 
Fasial G.   

/5  

Rapport contact 
This is a sequence of emails/DMs to first build rapport then ask them if they be interested in 
SEO 



 

Email: 

Hi x, 
 
Was wondering if you were still looking for clients within the x area. 
 
Because there’s a user-experienced website design Biltmore Dentistry is using to speed up the process of 
someone calling in to book an appointment. Which is also helping boost them on Google locally.  
 
It’s a similar strategy to how my client got 5 calls/per day within a few months. 
 
 
Your x would really help boost this approach. 
 
If you’re curious about how this might look, let me know and I’ll sketch out the idea for you. 
 
Best,  
Fasial & Hao  

Hey x, 
 
Been loving x. Definitely   
 
Had a question about whether you were trying x.   
 
Because that’s a great idea to stand out & get in front of new families around Phoenix. Without increasing your 
expenditures. 
 
It’s a similar strategy to how my client got 5 calls/per day in Indianapolis. 
 
 
This would probably work particularly well with your x to bring more demand for your services. Maybe even 
enabling a slight price increase. 
 
If you like, I’d love to sketch out how this might look on the site. 
 
Best,  
 
 

Hey x,  
 
Was wondering if you were still looking for new roofing projects this or next month.  
 
Because there’s a webpage redesign you might use to better communicate your <compliment> to do so.  
 
It’s a similar strategy to how my client got 5 calls/per day in Indianapolis. 
 
 
To be honest, maybe it’s because I love x, but I genuinely think this can help you y. 
 
So I’d be willing to sketch together a free design for you to look at.  
 
And, if you like it, we'll run a risk-free discovery project where you don’t pay unless you make money.  
 
Would you like to see what I had in mind?  
 
 
Best,  
Fasial & Hao  

Hey x,  
 
Was wondering if you were still looking for new roofing projects this or next month.  
 
Because there’s a webpage design you might use to better demonstrate <identity>. Guaranteeing x for clients.  
 
It’s a similar strategy to how our client got 5 calls/per day in Indianapolis. 
 
 
Below I’ve attached 3 website designs to give you a better idea of what this might look like. 
GA Elite Roofing | Superior Roofing | ​​Indy Roof & Restoration 
 
Let me know if you’re interested, and we can talk about this over a call.  
 
Best,  
Fasial & Hao  
 

Opening email 
 
Hi x, 
 
Been following your fencing business around x GA lately and love the <compliment>.  
 
Noticed that you didn’t really x to y, so was wondering if you are only looking for referrals for your 
company? 
 
Best,  
 
Followup email (a day after)  
Hey x,  
 
Hope I didn’t rub you the wrong way with my question, I’ve been loving what you with <specificty> 
for x TX. 
 
Just wanted to know if you were mainly targeting referrals rather than new residents.  
 
Appreciate it if you could get back to me 
 
Best,  
Hao  
 
 

Hey x,  
 
Had an idea you might use to get more leads for your x services. 
 
Covered how your y works perfectly with it here (3m video).  
 
Here’s the result of the client I showed you in the call, they got around 5 calls/per day after a few 
months:  

 
If you’re interested, lets get on a call sometime this week.  
 
Best,  
Fasial & Hao  

Hi x, 
 
Wondering if you were struggling to stand apart from the other fencing companies around TX. 
Because there’s a <offer> you could use to <achieve dream>. 
 
It’s a similar strategy to how our client got 5 calls/per day in IN (here’s their website): 

 
Essentially, it's a landing page designed to showcase your x, y, z services in the best light 
(animations, graphics, etc) while also boosting your visibility in Google's search algorithm. 
 
You <compliment> so this will be a great, passive addition to your lead generation strategy for the 
TX area. 
 
It’s a cool concept that only the big fencers are using, so I'd be willing to implement it for free until 
you see returns. 
 
If you’re interested, we can go into details in a call this week. 
 
Best, 
Fasial & Hao 
https://farndigital.com 
 

Hi x,  
 
Not sure if you’re attracting the best clients around Texas right now, but there’s a few webpage SEO tinkers 
that’ll help put you in front of more big corporate/family clients. 
 
It’s a similar strategy to how our client got 5 calls/per day in IN (here’s their website): 

 
To put it simply, it's a cost-free way to appear first when people search for x, while also presenting yourself as 
the best choice for y, etc. 
 
There’s 3 particular ideas/phrases I can sketch out for your website (of course, providing data). 
 
Let me know and I’ll make/send it to you ASAP.   
 
Best,  
Fasial & Hao  
https://farndigital.com  

Hi x,  
 
Not sure if you’ve got enough clients this month, but I think you’ll have a much easier time finding open and 
shut cases with slight changes to your website’s backend.  
 
It’s a similar strategy to how our client gets 5 calls/per day (here’s their website): 

 
 
There are 3 particular changes I currently have in mind to push you in front of people looking for <practice> 
around x, TX. 
 
But again, you might be flooded with settlement cases already. 
 
So let me know if you’re interested and I’ll sketch the idea for you. No commitments.  
 
Best,  
Fasial & Hao  
https://farndigital.com  
 

Hi x,  
 
Made this 3m video after seeing you on x. 
 
With <compliment>, you can definitely copy Dave & Stark to start filling up your consultations.  
 
Similar to how our client went from 0 to now 5 calls/per day (@x):  

 
 
Let me know if you’re interested,  
 
And I’ll make/send you the ideas ASAP.  
 
(Everything is explained here (3m)) 
 
Have an amazing day,  
Fasial & Hao  

Hey x,  
 
Wondering if you were trying to find more traffic around Texas. 
 
Because Dave & Stark injury lawyers may have an idea you could use to start filling out your consultation 
calls.  
 
It’s the same strategy we’ve used to help a client go from 0 to 5 calls/per day after a few months:  

 
 
I briefly cover this here (3m video) 
 
Would you mind if I sketched out a few ideas regarding your website? 
 
Then, if you like it, we can jump on a call.  
 
Best, 
Fasial & Hao 

Hey x, 
 
Wondering if you were <struggle> with <specific marketing efforts their working with>. 
 
Because, especially in the stiff market, <solution> . Getting <benefit>  
 
It’s a similar to how my client got 5 calls/per day after a few months of testing:  

 
 
<compliment>. 
 
So this could be that step-up to <dream/remind cost>.  
 
Would you like it if I go over it in a short video (3m)? 

Hey x, 
 
Wondering if you were x. 
 
Because there's a y idea from Daniel & Stark that you 100% use to do so.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

 
 
And with xyz you can easily use it to passively get more clients without spending on ads (unless you want to).  
 
It's a bit hard to explain in an email, 
 
So, if you want, I could explain it in a 3-minute video. 
 
What are you thoughts on this? 

Hey x, 
 
Wondering if you were x. 
 
Because there's a y idea from Daniel & Stark that you 100% capitalize on.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

 
 
And (if it works out) will <insert benefits>.  
 
It's a little bit hard to explain in an email, 
 
So could I record a video quickly going over how'd it work for you? 

Email to convo (video) 
 
Hey x, 
 
Wondering if you know <top player> and how they’re <getting desire + problem/desire>.  
 
Because they did their x in an unusual that you can 100% improve on with <insert unique thing 
about them>.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

 
 
I briefly cover this here (3m video) 
 
Do you think this works for <region they’re based in>? 
 
Fasial    

Nonvideo outreach 
 
Hey x, 
 
Wondering if you know <top player> and how they’re <getting desire + problem/desire>.  
 
Because they did their x in an unusual that you can 100% improve on with <insert unique thing 
about them>.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

 
 
I’m not sure if you’re looking to <get desire> right now.  
 
So I have to ask, do you mind if I record a 5m video explaining their idea? 
 
Fasial    
 

      Hi x, 
 
Wondering if you were struggling to find clients online because you could use a key SEO design 
strategy to help with that. 
 

Hi x,  
 
Wondering if you were struggling to find better clients online because there are a few SEO optimization 
strategies that might help you land those bigger jobs. 
 
It’s a similar strategy to how our client got 5 calls/per day in IN (here’s their website): 

Hi x,  
 
Not sure if you’ve got enough clients this month, but I think you’ll have a much easier time finding open and 
shut cases with slight changes to your website’s landing pages.  
 
It’s a similar strategy to how our client gets 5 calls/per day (here’s their website): 

Hi x,  
 
Saw you on x and thought “Wow, these guys “ 
 
Just wanted to share a page design idea that helped one of our clients increase their daily calls from 0 to 5 

Hey x,  
 
Wondering if you were trying to find more traffic around Texas. 
 
Because Dave & Stark injury lawyers may have an idea you could use to start filling out your consultation 

Hey Chance,  
 
Wondering if you were looking to find more leads without going on a spending war with the other firms. 
 
Because, especially in the stiff market, you can optimize each practice page’s SEO for a niched set of key 

   /5 

https://www.georgiaeliteroof.com/
https://www.superiorroofs.com/
https://indyroofandrestoration.com/
https://streaklinks.com/B9Cp7jHKis9TN1iipw48-Wuv/https%3A%2F%2Findianapolisroofing.com%2F?email=haonguyenphiho%40gmail.com
https://farndigital.com/
https://indianapolisroofing.com/
https://farndigital.com
https://indianapolisroofing.com/
https://farndigital.com
https://indianapolisroofing.com/
https://indianapolisroofing.com/


 
show up first (and as the best choice) for x. 

are interested in all your services while also reducing the competition 
ng" search term. 

m willing to implement it for free until you see results. 

an go into more details in a call.  

 
There are 3 particular phrases/changes I currently have in mind to pu
for <practice> around x, TX. 
 
Let me know if you’re interested and I’ll sketch the idea for you. 
 
Best,  
Fasial & Hao  
https://farndigital.com  

Social media 
 

Message 1: 
 
Impeccable <insert specific SEO/website/blog component> <insert name> 🤘 
 
<insert a technical compliment to show expertise>.  
 
Was that to <insert dream outcome related to offer>? 
 
Message 2: 
<have a normal conversation with the guy> 
 
Message offer: Sent by the time the convo is dying 
Love it 💯 Love it 💯 
 
That kind of reminds me of a <unique seo/website> idea I used for my client.  

https://farndigital.com
https://farndigital.com


 
It’s a bit complex but you have a lot of similarities with him, so would you mind if I shared the idea 
through a short video?  
 
Continue on with the video script 

 

Video script (do not strictly follow each word) 
Hey x, 
 
I’ve been following you around x lately & was wondering if you were looking for clients online to 
sell to. 
 
 

1 
Hey x,  
 

●​ Have an idea to get more leads + mechanism reveal  
●​ Talk about why their current state would benefit from service  
●​ Reveal testimonial and the results their getting 
●​ Build curiosity for solution `> CTa to the calll  

2 
Hey <name>, 
 
I was wondering if you were struggling with <pain current state, potential struggles/market 
desires, or awareness problem they’re running into>.  
 
Because <primary offer> <list all the benefits>.  

●​ Say how it’s getting more impressions 
●​ Say how it’s getting more leads+clients ‘ 

 
<mention how the same as top player is doing, show evidence>  
 
It’s a really cut throat market in the law firm, <pain> <mention design creative> 

●​ Tease how he’ll look at top players 
●​ Brand messaging in a call  
●​ To get a optimize design for you, we’ll  

 



Obviously, this won’t be the only thing we can do get x.  
 
In a call I’d love to go into more details + share our clients result. Say website is shut down.  
 
Anyways, let me know if you’re interested! 
 
Otherwise, have an amazing day.  

Followup 
 

Hey x,  
 
Just reminding you about the idea from Biltmore Dentistry you might use to attract more clients around the 
area.  
 
<Your x would really help boost this approach.> 
 
Which is actually similar to how my client got 5 calls/per day. 
 
 
If you’re just as curious as me to see how this looks, let me know and I’ll sketch out the idea for ya.  
 
 

Hey x,  
 
Just making sure you saw my last email. 
 
Basically, you might use x to better communicate y to get <dream outcome>. Which works especially 
well since <specificty>. 
 
It’s a similar strategy to how my client got 5 calls/per day in Indianapolis: 
 
 
I'm confident that this will work, so I’d be willing to implement it completely free (until you get money in). 
 
Before that, would you like me to go into more detail? Through a mini sketch of what I had in mind? 
 
Best, 

Hey x,  
 
Did you catch the sketches in the last emails?  
 
If not, it’s a few ideas I had in mind for your website to find those big family households/corporate 
projects. 
 
It’s similar to how our client got 5 calls/per day (their website): 

 
 
Again, not sure if you’re already jam-packed.  
 
So, if this interests you, I’ll make/send you the different phrases + the pages I had in mind.  
 
Best,  
Fasial & Hao  

Call Followup 
Hi x,  
 
Just making sure you saw my last email.  
 
To sum up, Daniel & Stark are getting their consultations booked full.  
 
It’s actually a similar strategy to how we got over 84k impressions on their site: 

 
 
I briefly cover this here (3m video) 
 
Do you think this is worth talking about in a call? 
 
Fasial & Hao  
https://farndigital.com/  
 

Hiya x,  
 
My schedule has filled up so I can’t provide you the free sketch anymore. 
 
But if you happen to change your mind, feel free to reach out and we can hop on a call to discuss 
more.  
 

Hi,  
 
Hope you’re doing well <name>.  
 
Wanted to let you know that I might now be able to provide the free value in these coming weeks, so 
please let me know early if you’re interested in <dream outcome> by y.  
 

 Walkaway  
Hey x,  
 
One last email.  
 
Wanted to let you know in advance that something came up and I can’t get in a call for a week. 
 

https://indianapolisroofing.com/
https://farndigital.com/


Other than that, have a fantastic day.  
 
Best, 
Hao & Fasial  

It’s the same strategy to how my client got 5 calls/per day in Indianapolis: 
 
 
To show you that this will work, I’d be willing to implement it cost-free.  
 
But first, would you like me to put together the sketch to show you what it might look like? 
 
Best,  

So if you happen to gain interest in the future,  
 
I’d appreciate it if you could let me know a week in advance.  
 
Thanks,  

 Hi x,  
 
One last message.  
 
My schedule has filled up so I can’t provide you the free value anymore. 
 
But if you see these emails in a few days or weeks and are interested in the idea, feel free to reach 
out and (like I said) we will implement it cost-free until you get money in. Not leads.  
 
Other than that, have a fantastic day.  
 
Best, 
Hao & Fasial  

  

 

Outreach Tests 

Test 1 
Controls: 

●​ Subject line is: Quick x from D|S Injury Lawyers 
●​ Email address used  
●​ Start of the email + images 
●​ Top player 

 
Independent variable: CTA  
 
Dependent variable: conversion to a call  

5 testing personalized video  

SL: Quick landing page from D|S Injury Lawyers​
 
Body 
Hey John, 
 

SL: Quick landing page from D|S Injury Lawyers 
 
Hey David, 
 
Wondering if you know Daniel & Stark and how they’re using their website to bring in clients.  

SL: Quick opt-in from D|S Injury Lawyers 
 
Hey Heaton, 
 
Wondering if you know Daniel & Stark and how they’re capitalizing on their google ads.  

SL: Quick landing page from D|S Injury Lawyers 
 
Hey Trip, 
 
Wondering if you know Daniel & Stark and how they’re currently using their website.  

SL: Quick landing page from D|S Injury Lawyers 
 
Hey Austin, 
 
Wondering if you know Daniel & Stark and how they’re currently using their website.  



Wondering if you know Daniel & Stark injury lawyers and how they’re showcasing their cases online.  
 
Because they did something pretty unusual that you can 100% capitalize on.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

 
 
Which I briefly covered here (3m video). 
 
Is this worth discussing over a call? 
 
Faisal. & Hao  

 
Because they framed their services in an unusual that you can 100% use.  
 
It’s a similar strategy to how my client got over 84k organic traffic to their website: 

 
 
I briefly cover this here (3m video) 
 
Would you be interested in talking about this over a call? 
 
Faisal 

 
Because they framed their landing page in an unusual that you can 100% use.  
 
It’s a similar strategy to how my client got over 84k organic traffic to their website: 

 
 
I briefly cover this here (3m video) 
 
Would you be interested in talking about this over a call? 
 
Faisal 

 
Because they framed it in an unusual that you can 100% use.  
 
It’s a similar strategy to how my client got over 84k organic traffic to their website: 

 
 
I briefly cover this here (3m video) 
 
Would you be interested in talking about this over a call? 
 
Faisal 

 
Because they framed it in an unusual that you can 100% use.  
 
It’s a similar strategy to how my client got over 84k organic traffic to their website: 

 
 
I briefly cover this here (3m video) 
 
Would you be interested in talking about this over a call? 
 
Faisal 

 5 Testing convo outreach (no video) 
Quick page from D|S Injury Lawyers 
 

Hey Steve, 
 
Wondering if you know Daniel & Stark and how they’re getting more signups for their consultations.  
 
Because they did their landing page in an unusual that you can 100% improve on with your 
extremely niched practice areas.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

Hey Jason, 
 
Wondering if you know Daniel & Stark and how they’re getting more signups for their consultations.  
 
Because they did their landing page in an unusual that you can 100% improve on with your no-fee 
guarantee.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

Hey Anthony, 
 
Wondering if you know Daniel & Stark and how they’re getting more signups for their consultations.  
 
Because they did their landing page in an unusual that you can 100% improve on with your 
emphasis on being Houston-based.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

Hey Richard, 
 
Wondering if you know Daniel & Stark and how they’re getting more signups for their consultations.  
 
Because they did their landing page in an unusual that you can 100% improve on with your 45+ 
years of experience in the industry.  
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

Hey Dax, 
 
Wondering if you know Daniel & Stark and how they’re getting more signups for their consultations.  
 
Because they did their landing page in an unusual that you can 100% improve on with your 
credibility with all those law firms. 
 
It’s a similar strategy to how my client got over 84k impressions on their site: 

https://www.loom.com/share/66648c32d0b24aaa99ce1be942d828a7?sid=05f168e2-21a9-4228-a1d9-43580f7be524
https://www.loom.com/share/66acc2b10d844689bcadb7b7b23536e9?sid=df8d7e9b-d3da-48aa-b24f-f0e0d70268c3
https://www.loom.com/share/4d7323832ad44c22b4921f3d60613af5?sid=b1d5a8e6-6d77-4aae-a905-b95014fbcd50
https://www.loom.com/share/37dfa80f487c4f228898eb5563b81eea?sid=9f850aea-e71a-4e97-b527-7cc3b417e777
https://www.loom.com/share/23fbc0aebe284194b3739fd20d539d14?sid=ac026110-4341-4ca1-a0a7-a794fe711aca


 
 
I’m not sure if you’re looking to generate more leads right now.  
 
So I have to ask, do you mind if I recorded a 5m video explaining their idea? 
 
Fasial    

 
 
I’m not sure if you’re looking for more clients right now.  
 
So I have to ask, do you mind if I recorded a 5m video explaining their idea? 
 
Fasial    

 
 
I’m not sure if you’re looking for more clients right now.  
 
So I have to ask, do you mind if I recorded a 5m video explaining their idea? 
 
Fasial    
 

 
 
I’m not sure if you’re looking for more clients right now.  
 
So I have to ask, do you mind if I recorded a 5m video explaining their idea? 
 
Fasial    
 

 
 
I’m not sure if you’re looking for more clients right now.  
 
So I have to ask, do you mind if I recorded a 5m video explaining their idea? 
 
Fasial    
 

 
 
 

 


	Winners writer’s process 
	Cold Emails  
	Subject lines tests 
	Straight to Call Body 

	Rapport contact 
	Email: 
	Social media 

	Video script (do not strictly follow each word) 
	1 
	2 

	Followup 
	Outreach Tests 
	Test 1 
	5 testing personalized video  
	 5 Testing convo outreach (no video) 

	 

